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FIRE MARSHALS TO MEET 


PROGRAM IS NOW COMPLETED 





President C. J. Doyle of Illinois Ar- 
ranges for Interesting Sessions 
in Chicago Next Week 





The State Fire Marshals Association 
of North America will hold its annual 
meeting Wednesday and Thursday of 
next week at the Hotel La Salle in 
Chicago. C. J. Doyle of I\linois, presi- 
dent of the organization, is in Chicago 
this week putting the finishing touches 
on the program and completing ar- 
rangements. 

The banquet will be during the even- 
ing of the first day with Mr. Doyle as 
toastmaster. The speakers will be 
Superintendent of Insurance F. W. 
Potter of IIlinois, President L. S. 
Amonson of the Peoples National, P. 
D. McGregor of the Queen, Attorney 
O. B. Ryon of the Illinois department, 
President C. S. Pellet of the Chicago 
Board and Special Agent W. B. Mc- 
Intire of the American National of 
Rock Island. 

Program for the First Day 

President Doyle will give his address 
the morning of the first day. 
Goodwin of Columbus, Ohio, state 
agent of the Aetna, and ex-president 
of the Ohio State Fire Prevention 
Association, will read a paper. Fire 
Marshal John W. Zuber of Ohio will 
talk on a bulletin service for the fire 
marshal bureau and how to get effec- 
tive publicity. 

In the afternoon Fire Marshal F. A. 
Craft of South Dakota will have a 
paper on the inspection service of a 
bureau and what can be done to re- 
move hazardous conditions. Fire Mar- 
shal C. A. Ellison of West Virginia will 
take up the work of prosecutions and 
discuss the best means of removing the 
prejudice existing in the public mind 
that fire companies are back of the 
prosecuting work. W. H. Merrill of 
the Underwriters Laboratories will tell 
about the work of that institution. 

Last Day’s Proceedings 

On the morning of the last day A. 
Lindback, fire marshal of Winnipeg, 
will discuss the best office system for 
handling the work of a fire marshal. 
Election of officers will be held and 
then the delegates will go to the Un- 
derwriters Laboratories to see some 
tests. They will bé the guests of the 
laboratories at a luncheon. In the 
afternoon they will go to a ball game. 

mong the insurance commissioners 
(CONTINUED ON PAGE 29) 





Aetna Insurance Company 
Hartford, Conn. 
“The Traders Fire of Chicago, which went into the hands of a Receiver in May, 1906, as a 


resuit of the San Francisco conflagration, has B nw a final dividend of 9.91 per cent, which makes a 
total to claimants of 74.9 per cent.”—(From The Western Underwriter, June 1, 1911.) 





The AETNA INSURANCE COMPANY OF HARTFORD, CONN, settled claims at 100 cents 
on the dollar without a discount for cash. Is entitled to high commendation. 
Gross loss was ..... 200,000.00. ; 
—(From report of National Association of Credit Menon San Francisco fire.) 





The AETNA writes good sized lines on good risks for good people. 
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MEETING OF ACTUARIES 


AMERICAN INSTITUTE ANNUAL 





Move Made to Get Statistics of Policies 
in West Over Five Years in 
Force 





Actuaries of the central and western 
states gathered at the Hotel La Salle, 
Chicago, Tuesday and Wednesday of 
this week for the annual meeting of 
the American Institute of Actuaries. 
About half the total membership at- 
tended and the meeting was considered 
the best since the inception of the or- 
ganization. President H. W. Buttolph 
of Indianapolis was in the chair. 

The routine business of the meeting 
was nearly all disposed of at the Tues- 
day morning meeting and the greater 
part of the afternoon was spent in dis- 
cussion of actuarial problems. Lucius 
McAdam of the United States Annuity 
& Life of Chicago presented a paper on 
the computation of the cost of the 
total and permanent disability clause. 
He presented a method of calculation 
and for example used the statistics of 
the Knights of Maccabees. The paper 
brought forth an interesting discussion. 

To Gather Western Statistics 

F. A. Draper, the Chicago actuary, 
moved that the governing board con- 
sider the advisability of gathering sta- 
tistics on the mortuary experience of 
companies in the various western states 
on policies that have been in force five 
years or less. He believed that this 
would differ from the experience in the 
east on which information rates for 
the west were computed. The motion 
carried. 

The institute has sixty-five fellow 
and associate members and but seven- 
teen contributing members. All legal 
reserve life companies are eligible for 
membership in the latter class and their 
authorized representatives are welcome 
at all meetings and have access to the 
library through company membership. 
A campaign to increase this member- 
ship is to be inaugurated. As the con- 
tributions from companies are used ex- 
clusively in the purchase of books for 
the library a continuance of the rapid 
growth of the collection of volumes 
and pamphlets is promised. Fifty-six 
volumes and pamphlets were added the 
past year, making the total 125. A new 
feature is the loan collection. This 
consists of books belonging to mem- 
bers who are not as yet ready to con- 
tribute the volumes outright but are 
glad to let members or prospective 

(CONTINUED OW PAGE 21.) 
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NATIONALGETSCOLUMBIA | 


STARTS NEW UNDERWRITERS 





Hartford Company to Handle Business 
From Omaha Through Old Field 
Force and Agents 





The National of Hartford has rein- 
sured the business of the Columbia 
Fire of Omaha. The business will 
continue in the name of the Columbia 
Fire Underwriters and will be handled 
from Omaha and by the old field force 
of the Columbia. Thus the agents of 
the National in the west will not be dis- 
turbed. 

The foregoing information was re- 
ceived at the western department of 
the National at Chicago yesterday from 
Fred S. James, the general agent, who 
with Attorney Thomas Bates had been 
in Omaha for several days negotiating 
the reinsurance. Mr. James went into 
no further details in his telegram. It 
is understood that the deal was closed 
on Tuesday night. 

Columbia’s Business 

The Columbia last year did a business 
amounting to $750,000 in premiums, of 
which $392,000 came from Nebraska 
and $38,000 from Iowa. As the union 
commission rule is not in effect in 
these states, the fact that the Columbia 
has been a nonunion company while 
the Columbia Fire Underwriters will 
of course operate on a union basis will 
make no difference to the agents. The 
Columbia’s Kansas business amounted 
to $163,000 in premiums last year and 
that in South Dakota to $60,000. In 
these states some readjustment will be 
necessary. 

Pew Changes Expected 

From Mr. James’ telegram it is taken 
that the large force of field men of the 
Columbia will continue as in the past. 
The Columbia had over twenty special 
agents in Nebraska alone, most of them 
being crack solicitors who assisted the 
farm agents in getting business. The 
chief factors in the management and 
underwriting have been Secretary C. 
D. Mullen and Assistant Secretary C. 
O. Talmage. As Mr. Mullen’s health 
has been poor of late it is understood 
that he will take a rest, but it appears 
likely that Mr. Talmage will be active 
in the handling of the Columbia Fire 
Underwriters and that Mr. Mullen will 
be also after his health is restored. 

Makes National Leader 

The reinsurance makes the National 
the leader in Nebraska by long odds. 
The Columbia was far ahead of all com- 

(CONTINUED ON PAGE 29) 





W. G. Whilden in Chicago 


President W. G. Whilden of the New 
Jersey Fire was in Chicago yesterday. 
He has not yet made any western ar- 
rangements for the New Jersey and 
states that he will not until the union 
status of the American Union and the 
Monogahela Underwriters is settled. 
Being a member of the firm of Whil- 
den & Hancock, managers of the Mo- 
nongahela Underwriters, Mr. Whilden 
must, of course, be in or out of the 
union for the New Jersey Fire as he is 
for the Monongahela Underwriters. 


WISCONSIN AGENTS MEETING 





Insurance Commissioner H. L. Ekern 
Will Be the Leading Speaker at 
the Annual Conclave 





Milwaukee, Wis., June 7 (Special)— 
The Wisconsin Association of Local 
Agents will hold its annual meeting in 
Milwaukee June 29. President E; H. 
Palmer of Antigo is sending a letter 
to members and other agents calling 
the meeting and announcing that H. L. 
Ekern, commissioner of insurance, has 
promised to be one of the speakers. 
Commissioner Ekern has some live and 
up-to-date ideas about insurance and 
the laws regulating it and what he has 
to say will be worth hearing. 
James B. Leedom of Milwaukee has 
been appointed chairman of the com- 
mittee on resolutions and all resolu- 
tions should be forwarded to him one 
day before the meeting. All agents 
interested in the improvement of the 
profession, whether members of the as- 
sociation or not, are cordially invited 
to be in Milwaukee June 29. The 
rooms of the Milwaukee Board, Mitch- 
ell building, will be used for the two 
sessions, the first being at 10 a. m. 
Milwaukee agents have not an- 
nounced the social part of the pro- 
gram but they never fail to have some- 
thing pleasant in store for the visitors. 





Agency Change at Kansas City 

Kansas City, Mo., June 7—(Special) 
—B. J. Fradenburg, one of the promi- 
nent Kansas City, Mo., agents, has 
entered into partnership with Robert 
K. Meeker under the firm name of 
the Fradenburg-Meeker Company. 
The new firm has secured the represen- 
tation of the companies formerly rep- 

(CONTINUED ON PAGE 29) 
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ANNEXES A LIVE ISSUE 


EAST STUMBLES OVER POINT 


—_—_—_ 


Whole Matter is Laid on the Table by 
the Union After Considerable 
Discussion 





New York, June 2.—(Special corre- 
spondence.)—The Eastern Union had 
its hands full yesterday in considering 
the subject of underwriters’ agencies 
which has vexed many of the mem- 
bers, because of the dual representation 
which it permits some companies to 
have in certain cities. The representa- 
tives of the various companies in the 
New York board and the increase in 
the annex arrangement everywhere has 
brought the matter to a head. 

The exchange rule prohibits a com- 
pany from maintaining more than one 
office in a city. The multiplication of 
the underwriters’ agencies, however, 
has got around this fact so that some 
of the companies through their owner- 
ship of subsidiary companies and an 
underwriters’ agency have secured 
three votes in the exchange. This is 
true of several of the foreign com- 
panies as well as of several of the 
American companies. 

Other Companies Want Equality 

It was argued that as long as such 
conditions exist the exchange might as 
well grant the same privileges of an 
extra vote to all companies which have 
not now the much desired dual repre- 
sentation. Sentiment seemed to be 
that in a case like the reinsurance of 
the Rochester German by the German 
American and the establishment of the 
Rochester German Underwriters to 
take care of this business was a per- 
fectly legitimate way to hold the com- 
pany’s business. 

The well known companies which 
have never formed these underwriters’ 
agencies raised the point that local 
boards composed of agents should not 
be permitted to settle the number of 
agents permitted for a company to 
have in the territory of the board in 
question. It was hinted by Vice-Presi- 
dent Correa that if the mad scramble 
for underwriters’ agencies continued 
the Home might find it advisable to 
start some such annex. 

New York Underwriters 

The question of whether the New 
York Underwriters’ Agency, controlled 
by the Hartford Fire, was different 
from the new crop of annexes which 
have sprung up created considerable 
discussion but the chief difference that 
seemed to be brought out, was that 
it had been in the field first, although 
this was not acknowledged to be the 
chief reason for its continuance by the 
officers of that company. It was 
pointed out by opponents of the claim 
that while the New York Underwriters’ 
had a distinct organization opposed to 

several companies it now was little 
more than an excuse for providing dual 
agency for the Hartford Fire. As no 
one seemed to be able to settle the 
matter regarding the underwriters’ 
agency question, the whole subject was 
laid on the table and is expected to 
come up in the near future and be 
threshed out to a finish. 
Situation in Different Cities 

Although the underwriters’ agency 
question was the most important mat- 
ter taken up at the meeting, the ques- 
tion of agencies in Boston and commis- 
sions at Albany, N. Y., were discussed. 

he Boston committee was given until 

July 1 to report after it had reported 
Progress. The question of single 
agencies of the Boston suburban field, 
which has since become part of Boston 
city, came up for discussion at the 
meeting and in spite of the protest of 
a well known Boston company it was 
decided to make these suburban agents 
mto brokers. Whether the brokers 
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ful as they have employed counsel to 
fight the cause of single agencies in 
Boston, which would result in taking 
away their representation. On behalf 
of the Philadelphia committee it was 
reported that the new regulation had 
gone into effect the first of this month. 
Similar conditions were reported by the 
Baltimore committee and it was agreed 
that agents need not furnish postage 
for sending daily reports from the of- 
fices of the stamping clerks but only 
postage to those offices. In Albany, N. 
Y., the commission basis was changed 
from 15, 20, 25 percent to 15, 20, 30 per- 
cent plus 5 percent for contingent. 
This change it is believed will be satis- 
factory to the Albany agents who for- 
merly did not think that they were get- 
ting their just dues. The Virginia State 
sent in its resignation. 


COMMENT ON HOME’S MOVE 


Revelations Prom a Recent Meeting of the 
Eastern Union 


New York, June 7—(Special)—There 
is much comment here as to the intent 
of the Home’s letter to its agents ask- 
ing their views as to its operating an 
underwriters’ agency. Many think the 
Home has made a great play and does 
not intend to organize an annex, but 
simply desires to get agency sentiment 
on the plan and turn the information 
to its benefit. It is thought it will 
come out later on with a statement, 
giving its agents greater capacity, but 
clinging to its long established policy 
of being a single company institution. 

It is expected that the agents of 
the Home will file their reasons for 
or against the new plan and it is be- 
lieved that most, from indications at 
least, will signify their approval of the 
sole agency plan already laid down. 
If such be the case it is believed that 
the Home would take steps to head 
off the various underwriters’ agency 
schemes which are now budding. This 
might be worked out by curtailing the 
voting power of stich companies in the 
various rate making organizations. 

Attack New York Underwriters 

Although the reports which have ap- 
peared in the press recently in regard 
to doings in the Eastern Union indi- 
cate that everything is harmony, never- 
theless it has leaked out here that at 
a recent meeting of the Eastern Union 
the opponents of the underwriters’ 
agency plan attempted to curtail the 
representation which the New York 
Underwriters’ has had from the begin- 
ning as a separate organization from 
the Hartford Fire. It is stated that the 
resignation of the New York Under- 
writers from the Eastern Union was 
promptly presented and was not re- 
called until a later meeting a few days 
ago when the Eastern Union decided 
not to press the matter in these cases. 
It is agreed by conservative under- 
writers, however, that there will be a 
strict overhauling of the voting ele- 
ments in the Eastern Union and proba- 
bly also of the New York Fire Insur- 
ance Exchange, as some of the com- 
pany members are objecting to the 
dual representation which some of the 





will receive this decision is very doubt- 





number of votes also, by reason of the 
annex plan, 
Opinion of a Union Member 
In discussing the matter a member 
of the Eastern Union said: 
It is strange how the shoe pinches on 
the dual representation plan when it is 
brought home in an organization such as 
ours. It looked all right for a company 
to have multiple agencies under the un- 
derwriters’ policy scheme after the East- 
ern Union had declared itself in favor 
of the sole agency basis. On the other 
hand in the union itself when certain 
companies found that there might not 
always be separate votes for other under- 
writers’ organizations and the principal 
company as well, there was a big howl. 
Personally I think that usage and good 
practice should not interfere with the 
New York Underwriters, which was 
formed away back in 1864 by Alex, Stod- 
dart. At the organization years ago of 
the various rating organizations and 
boards it was distinctly provided that 
the New York Underwriters should be rep- 
resented as a separate company. 
Has a Separate Organization 
As a matter of fact, although its poli- 
cies are backed by the Hartford Fire, 
nevertheless this company has an entirely 
separate agency force and is operated ex- 
actly as a separate company having its 
own general agents and executive force. 
The firm of A. & J. H. Stoddart operates 
the underwriters’ agency in a separate 
manner entirely from the Hartford Fire. 
There is no attempt to duplicate Hart- 
ford Fire agents in small towns. As a 
matter of fact the New York Underwrit- 
ers has something like 7,000 agents all over 
the country, I believe, who have no con- 
nection whatever in the way of reports or 
anything else with the home office of the 
Hartford Fire. Such being the case the 
New York Underwriters has always been 
considered as a distinctly separate com- 
pany, to all intents and purposes, and 
although I am not connected with this 
organization myself, I think in all fair- 
ness the case should be stated. 
May Affect Eastern Union 
It is stated here that the fight now 
on over the underwriters’ agency 
proposition may even result in wreck- 
ing the Eastern Union, which it looked 
a few months ago had taken a new 
lease of life and had been placed on 
a substantial basis. If the majority of 
the companies try to evade the Eastern 
Union sole agency rule by taking on 
annexes in the various sections of the 
country, other companies in self-pro- 
tection are bound to follow the same 
plan or else face the loss of their busi- 
ness. The situation is regarded as a 
critical one. There has been a big cry 
of late that it was not possible to se- 
cure sufficient fire insurance, but 
whether the public will take kindly 
to the new plan of providing protection 
is a matter of doubt. It really, when 
analyzed down, means that the com- 
panies are letting down the hars as 
to the size of the lines which they 
are handling, or in other words, they 
are allowing their agents to bind them 
for practically twice the amount on 
any one risk. Such being the case an 
entire reorganization of the conditions 
prevailing in the business is a possi- 
bility of the immediate future. 


STODDART GIVES HIS VIEWS 
Says That New York Underwriters Has 
an Individuality 

General Agent J. H. Stoddart of the 


New York Underwriters has come out 
in an interview, saying: 





companies are having and the added 





We are thoroughly in accord with what 
seems to be the dominant thought of the 


Home’s letter, viz., that it is for the 
agent to decide what organizations he is 
willing to represent. Let our local rep- 
resentatives determine what is genuine 
and what is false; what is worthy of 
representation and what is not. 

To understand the unique position of 
the New York Underwriters in the in- 
surance world it is necessary to consider 
the following facts: It was established 
in 1864 and consequently had been doing 
a general business long before the or- 
ganization of any insurance union or 
association now existing in the United 
States, and all company organizations in 
this country and Canada which regulate 
rates or commissions have recognized its 
exceptional position. From the beginning 
the business of the New York Under- 
writers was built up as a separate busi- 
ness, wholly distinct from that of any 
company. This is well illustrated by the 
fact that during a period of thirty years 
(1864 to 1893) the business was twice 
transferred en masse to new financial 
backers, but still remained the business 
of the New York Underwriters. Seven- 
teen years ago an opportunity came for 
a great insurance company to acquire a 


property interest in the New York Un- 
derwriters. As the latter was not a 
corporation, there was no stock to be 


transferred, but ownership was then ac- 
quired by a deed of purchase, the only 
way in which it could be secured. Waiv- 
ing legal technicalities, the transaction 
was in every respect the same as the 
ownership transfer of other fire compa- 
nies which, by purchase of stock, have 
been acquired by other prominent com- 
panies. As in all such cases, property 
was acquired by the expenditure of a 
very large amount of money and an ele- 
ment of vested interest presented. 

The practical fact that the New York 
Underwriters has for nearly half a cen- 
tury been commercially a separate entity 
and did not lose that character on ac- 
count of transfer of ownership has been 
understood and 


acknowledged by insur- 
ance men throughout both the United 
States and those foreign countries in 


which the New York Underwriters trans- 
acts business. 
The New York Underwriters is a sep- 


arate member (with all the rights of 
separate membership) of the Board of 
Underwriters of the Pacific, of the New 


York Fire Insurance Exchange, of the 
Eastern Union, of the Western Union (of 
which its representative is vice-president) 
and of the South Eastern Underwriters’ 
Association (of which its representative 
was first president and served six terms). 
In the Dominion of Canada, where the 
constitution of the Fire Underwriters’ As- 
sociation limits companies to one repre- 
sentative each, the New York Under- 
writers was admitted on the passage of 
the following resolution: 

That in the interpretation of the con- 
stitution and by-laws of this association 
the New York Underwriters shall be con- 
sidered the equivalent of a company and 
is therefore admitted to membership as 
such, 

In the colony of Newfoundland, where 
membership in the board is limited to one 
representative for a company, the question 
of the propriety of admitting the New 
York Underwriters and the company who 
owns it to separate memberships was 
submitted to the Fire Offices Committee 
in London, Eng., the supreme governing 
body for English companies. That com- 
mittee, after consideration of the matter, 
stated their conclusion that separate 
memberships should be accorded. 

This long established and Continental 
recognition of the individuality of the 
New York Underwriters has been shared 
by all associations of local agents, by 
whom it has uniformly been treated as 
a separate entity. Its honorable course of 
business, its scrupulous regard for the 
rights of its local representatives and its 
age, size and permanent character have 
determined its position in the agency field 
and in the esteem of agents. 





Paul Jacobi, manager of the Prussian 
National, and H. C. Buchenberger, gen- 
eral manager of the Hamburg-Bremen, 





have arrived from Germany to visit their 
United States departments. 
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NEWS ABOUT COMPANIES 


MERGE WITH CENTRAL UNION 





St. Louis Fire and Century of Des 
Moines Combine with Kansas 
City Company 





Arrangements have been made to 
merge the St. Louis Fire and the Cen- 
tury of Des Moines with the Central 
Union of Kansas City, which is in proc- 
ess of organization. A meeting of the 
stockholders of the St. Louis Fire has 
been called for June 10 to vote on the 
merger: Stock will be exchanged for 
stock in the Central Union. Most of 
the stock in the St. Louis Fire is owned 
by the nine directors who have given 
their assent. The Central Union Fire 
has subscribed about $300,000 of capital 
and surplus. The St. Louis Fire pur- 
chased the Century of Des Moines last 
year. The St. Louis Fire will be liqui- 
dated and probably the Century will 
follow the same route. The home of- 
fice of the Central Union will be in 
Kansas City but some of the directors 
of the St. Louis Fire will go on its 
board. The Central Union will have a 
capital of $400,000 after the merger 
takes place. 

President Edgar M. Davis of the St. 
Louis will retire from the insurance 
business to devote his time to the Al- 
ton, Jacksonville & Peoria interurban 
railroad which is being built and of 
which he is president. 

The St. Louis Fire has $200,000 capi- 
tal it having reduced its capital from 
$250,000 since Dec. 31. The Dec. 31 
statement showed assets of $394,006, 
reinsurance reserve $109,918, net sur- 
plus $16,148, premiums $215,862, losses 
$113,677. Loss ratio 53 percent and 
expense ratio 55 percent. It recently 
reinsured its business in Minnesota 
and Wisconsin in the American Na- 
tional. 

C. W. Davis of Chicago, a brother 
of the president, is special agent for 
the central states. It was organized in 
1905. The Century of Des Moines 
operates in Iowa and has $50,000 capi- 
tal. Its premium receipts last year 
were about $175,000. 





American Union, Philadelphia—It has 
not been recommended out of the mem- 
bership committee of the Western Union 
yet, the matter still being in _ the 
hands of the chairman, Conrad Witkowsky. 
The committee is waiting for the com- 
pany to make arrangements for the 
Monongahela Wnderwriters which is rep- 
resented in Western Union territory by a 
number of nonunion general agencies be- 
fore the committee will act. President 
Stone, however, has given his final deci- 
sion that the company will be a member 
of the Western Union, which will necessi- 
tate the Monongahela Underwriters com- 
ing in. In Western Union territory the 
Monogahela Underwriters is represented in 
the general agencies of H. P. Magill & Co. 
of Chicago, George M. Cobb & Co., In- 
dianapolis, D. Cliff Stone of Nashville, 
Bierce & Sage of Detroit, Fish & Schul- 
kamp of Madison, Wis., and T. A. Manning 
of Dallas, who has Oklahoma for the 
American Union. This move will necessi- 
tate the New Jersey Fire being a union 
company as W. G. Whilden of Whilden & 
Hancock of New York, managers of the 
Monongahela Underwriters, is president 
of the New Jersey Fire. 





Majestic Fire, Charleston, W. Va.—The 
company has been incorporated under 
the West Virginia laws by citizers of 
Charleston. The incorporators, however, 
know little about the company and say 
they were asked to act by New York 
parties. 





Commonweath, NW. ¥.—In a recent list 
of Western Union companies wherein 
companies writing tornado insurance were 
designated, the Commonwealth of New 








WESTERN 
W. N. JOHNSON, General Agent. 


AGENTS WANTED EVERYWHERE 
DEPARTMENT, 76 West Monroe St., CHICAGO, ILL. 


Insurance Company of North America 


PHILADELPHIA, PA. 


Cash Capital, - - - - - $4,000,000.00 
ee er ee 16,001,411.66 
Total Liabilities (except Capital) . - 8,257,431.49 
Surplus to Policy Holders, - 7,743,980.17 


B. L. WEST, Assistant General Agent 














No Delay 
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INCORPORATED APRIL, 1905 


Plinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No'Red Tapeand “ WE ISSUE SURETY BONDS” Literal Commissions 


WRITE TODAY Attractive Contracts 


Local Agents Wanted Everywhere 











HOME FIRE INSURANCE CO. 


JOHN C. BILLHEIMER, Pres’t 


Home Office: Indianapolis 


OF INDIANA 


Proposed Capital and Surplus 
TWO MILLION DOLLARS 


WILL BEGIN BUSINESS ABOUT JANUARY 1, 1912 





Applications for Territory now being received 


EDWARD W. ZAISER, Sales Manager 





York was not indicated as writing that 
class. It should have been included. 





Pidelity-Phenix—The company has noti- 
fied its field men that it will begin writing 
automobile floaters, July 1. All automo- 
bile floater business will be reported di- 
rect to the home office in New York. 





Home, Arkansas—The company has re- 
moved its home office from Fordyce to 
Rison, Ark. 





Many Individual Losses 

There at last seems to be a let up 
on the big losses in the west but small 
fires continue to occur with the regu- 
larity peculiar to the present year. 
Some special agents have been spending 
their entire time during the last few 
weeks on adjustments and still have a 
row ahead of them to hoe. Companies 
complain of collections being unsatis- 
factory. Special agents are using the 
forceps in some cases to get balances. 
Even prompt paying offices, in some 
cases are found to be behind. 





Campaign for Sprinkler Leakage 

_The North British is making a spe- 
cial campaign for sprinkler leakage 
damage insurance. The company’s 
policy is a very desirable one and with 
the rapidly increasing number of 
equipped risks, the number of prospects 
for insurance are multiplying. The 
North British is, therefore, urging its 
agents to get into the campaign at 
once. 





President A. W. Damon of the Spring- 
field Fire & Marine is visiting the west. 
He has been as far as San Francisco. 





Established 1906 


TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 
DRAM SHOP INDEMNITY 





The Reisch Indesmity Building 
e emni i 
SPRIN GFIELD- ILL. 


1215-1216 Com Becton 3 Building 
134 S. La Salle Street 








HOTEL CUMBERLAND 


NEW YORK 


BROADWAY AT 54th STREET 


Near 50th Street Subway Station 
and S3rd Street Elevated 








“Broadway” Cars from Grand Central Depot 
pass the door 


New and Fireproof 


Best Hotel Accommodations in New York at 
Reasonable Rates 


$2.50 with bath, and up 
Ten minutes’ walk to 20 Theatres 








Excellent Restaurant. Prices moderate 
Send for Booklet 
HARRY P. STIMSON, Formerly with Hotel Imperial 
Only New York Hotel window-screened throughout 


HEADQUARTERS FOR INSURANCE MEN 




















Reliable Surplus LineInsurance 


Representing as we do the following well known Com: Agen’ guaranteed 
that all Surplus Lines placed with us will receive the ot ape ae hl handling 
that has made this office one of the best known and most reliable in the West. 


North River Insurance Company of New York 





Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Fire Company of New York 


United States Fire Insurance 
e Company of New York 
N dam Fire Insurance Company of New York 
GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 


R. W. HOSMER & CO., ™ S:kter“* Chicago 
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A Policy placed in the 
ROYAL seldom leaves 





Changes in the Field 














Association, and enters on his new 
duties immediately. He fills the va- 
cancy caused by the recent death of R 





General S. J. Alexander. 
Mr. Storey was in the Chicago gen- 
eral otmces of the Hartford for five 





THE WORLD'S GREATEST FIRE COMPANY et 


anagers 
Ste, BSehew ROYAL INS. BLDG. 
Lynn C. Storey of strength, especially 160 W. Jackson Blvd. 
Lynn C. Storey has been appointed Guttag tostfons mes 
special agent, in charge of the Ne- 
braska field, for the German-American, 
German Alliance and German Alliance 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 
“$ettied in full promptly on Dn my oon without cash discount. Its loss was heavy, and the company is highly commended. 
loss was about Six Million Seven Hundred Thousand Dollars. é 




















years and covered the Nebraska field 





for that company for a similar period. 

A year ago he resigned to become sec- AS VIEWED FROM CHICAGO 
retary of the Lincoln Crockery Com- : 
pany, a wholesale concern at Lincoln, 
Neb. His many friends will welcome 
him back to the insurance field. Mr. 
Storey is a former Chicagoan and his 





“ABRSON TRUST” IN CHICAGO 
Arson has been a profession in Chi- 
cago for the past five years and has 
ion eal seatten to Ges oh taken a toll of $5,000,000 from the in- 
mothe - surance companies according to the 
. confession of Leopold Dreyfus, ar- 
R.S.D B. ‘y epee a. ts rested by Fire Attorney Michael Sul- 
weenie el ta poms phe ty of livan in connection with the fire which 
the Citizens of Charles Town, W. Va., ae yl eos ge Regie 
ill go to the home office of om : op 
“i New York this month and enter the | dence brought that there were six 
employ of the company again. Later bands of “fire arrangers” in Chicago, 
on he may be assigned to a field posi- | 294 specifically implicates a man by 
tion. He formerly traveled for the | the name of Ronschke as solicitor of 
company in Ohio under his father, business,” one Davis as boss incen- 
State Agent C. T. Deatrick. diary and a number of public adjusters 
who have assisted in defrauding in- 
cman surance companies. The Davis gang 
. we S. Beery worked among involved clothing and 
Norman B. Berry, insurance manager | woolen concerns, “pulling off the jobs” 
of the Farmers Trust Company, In-| a+ go much per. L. Dreyfus is alleged 
dianapolis,  g of the younger insur- | to have assisted other fire “victims” in 
ance a o — city, has —_ 4P- | collecting over insurance by render- 
— special agent of the Aetna in| ing extravagant bills for goods that 
ndiana. were never delivered. 
The revelation came after the arrest 
E. E. Weeks of Leopold Dreyfus and his brother 
E. E. Weeks of Pittsburg has re-| Lazard. Attorney Sullivan had a wit- 
signed as special agent of the Hum- | ness who saw a man running from the 
boldt Fire for northern Ohio and west- | building in which the Dreyfus firm 
ern Pennsylvania. He has not yet an-| operated just previous to the fire and 
nounced a new connection. firemen found exploded gasolene jugs 
in the ruins. In custory of a detective 
E. A. Loop Dreyfus was allowed to go home to 
E. A. Loop of Logansport, Ind., has | Test after his confession, and there 
been appointed special agent of the | ¢luded his “shadow” long enough to 
Ohio Farmers in Indiana to fill the | COMmit suicide with a revolver. Seven 
vacancy caused by the death of Eugene | hundred fires, with a property loss of 
Coleman. $10,000,000, and insurance loss of half 
that amount are credited to the “arson 
John W. Walsh ae, 
John W. Walsh of Sioux Falls, S. D., 
has been appointed state agent for 


South Dakota for the Minneapolis Fire 
& Marine. 

















* * * 
WILL SOON BE IN MOTION 

J. H. Lenehan, United States man- 
ager of the Nord Deutsche, who was 
- Chicago this week, announced that 
the papers had been received from the 
heiae ts peso aay: gy ieee home office and will be filed at Albany 
at St. Joseph has been appointed special | 4t Once for admission to New York. 


agent for the Fire Association in Missouri | As soon as it is admitted to New York 
and Kansas, assisting State Agent DeCrof. | it will seek a license in other states. 


* * * 
BRaymond Waldron CUT 
Raymond Waldron, special agent of the CONNECED S TOREADO BOOKLET 
Rochester German Underwriters in In- Manager J. J. McDonald of the Con- 
co nals one as ae: Pw 4 cones necticut Fire has sent to the company’s 
Cc a . u neg, iv in- 
Chicago. He will handle all the losses in | 28€™tS @ very impressive tornado in 
his territory. surance pamphlet, vividly illustrated 
with graphic pictures of wind devasta- 
The governor of Arkansas has vetoed | tion. The booklet is divided into states, 
insuspropriation for the Lo with photographs of the results of wind 
. m the “ * Re : 

tor’s office, practically knocking out the | Storms in each. In addition there is an 
Separate insurance department established | interesting array of reading matter on 
Y a recent law. each state, giving special features of its 


Buxton Insuring Agency 
63 William Street, NEW YORK 


Excess lines placed anywhere 
in the country 


CHILDS, YOUNG & WOOD 


19 South La Selle Street, Chicago, Y. M. C. A. Bldg. 


TELEPHONE RANDOLPH 2379 
Cook County Managers 
WESTERN RESERVE INSURANCE CO.,CLEVELAND, OHIO 























Frederick A: Brown 


5 N. La Salle Street, Chicago 
Insurance Lawyer 


























WILLIS S. HERRICE BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Ins. Co., of Philadelphia, Inc. 1854 
Pittsburgh Ins. Co., of Pittsburgh, Inc. 1851 
Lumbermens Ins. Co., of Philadelp hia, Inc. 1873 
German Fire Ins. Co., of Wheeling, Inc. 1867 


GOOD ACENTS WANTED 116 S. LASALLE STREET 
CHAS. E. MANN, EXECUTIVE SPECIAL CHICAGO, ILLINOIS 








@| PROMPT LOSS SETTLEMENTS 


® 





THE 
GIRARD FIRE & MARINE 
Insurance Company of Philadelphia 


W.E. ROLLO & SON, Managers 
29 South La Salle St., CHICAGO, ILL. 





| xd4tHD>PHo 


Organized in 1858. Agents Wanted 


HAWKEYE & DES MOINES FIRE 
INSURANCE CO. 


DES MOINES, IOWA 


The consolidation of 2old and substantial lowa 
1 companies under a conservative management 
which has strengthened the policy contracts of both. 


H. R. HOWELL, President 
G. G. HUNTER Vice-Pres. 
C. S. HUNTER, Sec’ 
W. D. SKINNER, Treas. 
R. S. HOWELL, Asst. Sec’y 


Capital Paid in, $300,000 Surplus Paid in, $300,000 


JAMES B. HOBBS, Pres. HENRY P. MAGILL, Genl. Mgr. 
FRANK M. RICE, Secy. 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 


108 S. La Salle Street, Chicago 


First Class Agents wanted in Ohio, Indiana, Illinois, pe Wisconsin, Minnesota, 
the Dakotas, Iowa, Nebraska, Missouri and Kansas 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 
D. H. DUNHAM, President 


FIREMEN’ 


ASSETS $6,121,382.27 








| <dxPOBAZH 

















_ ORGANIZED 1868: 




















CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 


INSURANCE MEWADK N J 
COMPANY OF S| ee 
ORGANIZED 1855 


CAPITAL $1,000,000.00 NET SURPLUS $2.841,939.41 


SURPLUS TO POLICYHOLDERS ..............cceeeeeees $3,841,939.41 


Western Department 137 S. La Salle Street 


NEAL BASSETT, Manager 
Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 


Nebraska Ohio, Oklahoma Tennessee Utah Wisconsin, Wyoming, Province of Maniteba, Canada. 
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activities and so on. There are apt 
quotations and comment all through 
the work touching on fire prevention 
and fire insurance. It is educational in 
its treatment and will serve a good 
purpose outside of its advertising 
value. It is as complete if not the 
most complete advertising and educa- 
tional booklet of its kind that has been 
promulgated by a company. 
Bo + * 
ASKS OPINION OF AGENTS 

The Home of New York has issued 
to its agents the following circular 
dealing with the underwriters’ agency 
question: 


The rapid growth in number of “under- 
writers’ agencies,’ which fact is receiving 
considerable attention at the hands of in- 
surance departments, local boards, and 
local agents’ associations, leads the Home 
to feel that a few words on the subject 
at this time will not be out of place. 
The “underwriters’ agencies” idea, which 
was originally that two or more com- 
panies should issue a fire policy under a 
name other than that of the co-operating 
companies and backed by their joint re- 
sources, was conceived by the late Alex- 
ander Stoddart, of New York, and put 
into operation, with the backing of sev- 
eral companies, On January 1, 1864. The 
companies in the combination changed 
from time to time until 1894, since which 
year the policy has been backed solely 
by the resources of the Hartford Fire. 
The plant is separate and distinct from 
that of the Hartford, but the New York 
Underwriters is regarded by many as 
nothing more or less than a sort of gen- 
eral agency of the Hartford by which 
that company obtains, with the consent 
of the associations and local boards, a 
second source of revenue through a large 
number of agents from which advantage 
other equally strong and representative 
companies not adopting a similar plan 
are debarred. 

Mr, Stoddart’s idea was, of course, imi- 
tated and it has now become the fashion 
for a single company to issue an “under- 
writers’ policy” backed only by its own 
assets. Leading insurance departments 
and certain large companies have re- 
garded the proposition with disfavor, as 
being purely a dual agency subterfuge, 
but there has as yet been no general ex- 
pression of disapproval of the practice 
by agents at large. Such being the situa- 
tion, and in the absence of prohibitive 
action by the courts or insurance super- 
intendents, the question as to whether or 
not the Home shall at an early date place 
itself in a position to share in all of the 
advantages at present enjoyed by several 
of its principal rivals, both American and 
foreign, becomes simply one of business 
policy. Such a course would be a radical 
departure from the Home's steadfast ad- 
vocacy of the sole agency platform, yet 
the company stands ready now, as ever, 
to operate with characteristic enterprise 
along such lines as may be approved by 
its loyal representatives in the field, the 
value of whose services is gratefully 
acknowledged. 

Beyond the consideration of its agents, 
the question of the Home floating not one 
but several “underwriters’ agencies” is 
simply a matter of selecting attractive 
names and printing supplies. By the 
sworn statements filed by fire insurance 
companies as of Dec. 31, 1910, the Home 
is shown by a comfortable margin to rank 
first in assets and also in surplus to 
policyholders, so there is no financial rea- 
son why it should not engage in the 
“underwriters’ agency” business if such 
a course has the approval of its present 
corps of representatives. 

The subject is under serious considera- 
tion, but before coming to any decision 
we earnestly solicit an early expression 
of your views on the subject. Have you, 
as an agent of the Home, serious objec- 
tion to our engaging in this wholesale 
form of “multiple agency’ representa- 
tion? If so, will you not kindly let us 
have a reply at an early date, stating 
your reason for or against the plan now 
in active operation by several other com- 
panies? 

” 7 * 
SOME LOCAL EVENTS 

James Fessenden Joseph, western gen- 
eral agent of the North British at the 
head office, has been spending a week or 
so in Chicago and other western points. 

United States Manager E. G. Richards 
of the North British was in Chicago this 
week installing the new resident secre- 
tary, C. T. Collins, who was transferred 
from the Minnesota field, where he was 
state agent, to take charge of the two 
North British companies and the Common- 
wealth of New York in Chicago and Cook 
county. 

No appointment of Cook county special 


agent for the Royal Exchange will be 
made immediately. Manager Thomas 
Cooper will look after the field personally 


for the time being. 





The Security of Davenport has rein- 
sured its Texas business in the Rio 


Grande Fire of San Antonio, a new com- 


pany, taking effect June 1. 








AGENTS WANTED IN OHIO 


“NATIONAL 


INSURANCE 
COMPANY 


oF CINCINNATI 


ORGANIZED-1851 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 





FARMERS INSURANCE CO. 








LE ROY, OHIO 


Organized 1848 


POINTS EMPHASIZING INDIVIDUALITY 
The loyal support of an intelligent, trustworthy agency force. 
The prestige of long continued fair dealing with its patrons. 
The democratic spirit permeating its entire organization. 

The quality of its assets. 

Its steady, healthy growth. 

Not erratic in its business policy. 
JAMES C. JOHNSON, President; W. E. HAINES, Secretary; F. H. HAWLEY, Treasurer 





OHIO AND WEST VIRGINIA 


GIVE COINSURANCE CREDITS 





New Systems Being Adopted at Cleve- 
land—Congested District to be 
Reinspected 


The Cleveland Inspection Bureau is 
checking up the scheduled risks of the 
city in order to apply the increased al- 
lowances recently made for the use of 
the coinsurance clause. This work is 
now in progress in the congested dis- 
trict and later on the more thickly 
built-up streets and special hazards will 
be taken up. The rates will not be 
increased, but changes may be made 
where it is found that occupancy and 
conditions are different from what they 
were when rate cards now in use were 
made. An entirely new set of cards 
will be printed for the use of the 
agents. 

These cards will be keyed in order 
to indicate the proper reduction to be 
made on all risks. In this way, there 
will be no danger of confusion and 


do when he refers to his cabinet. Sym- | 
bols on the cards will correspond with | 
those in the printed key, which has | 
peen made for the convenience of 
agents in referring to risks. The cred- 
its range from 10 to 30 percent. The 
fireproof buildings of the city will 
shortly be rescheduled and a key will 


be furnished covering coinsurance 
credits. 
Adds 15 Percent 


The water company at London, Ohio, 
kas refused to furnish the city with 
water for fire protection purposes. The 
Ohio Inspection Bureau had a new 
rate book for London on the press 
when this was announced, and inserted 
a rider regarding the city as of the 
fifth class and recommending an in- 
crease of 15 percent in rates. 





Acts on Underwriters Agencies 
The Cincinnati Club has passed a 
rule that underwriters’ agencies will be 
considered the same as the parent com- 
pany unless they are run separately, 
— separate offices and agency 


WANTED 





Agency for first class fire company for 
Cincinnati and Hamilton County, Ohio. 
| Can place $10,000 in premiums first year. 
Address 15-R, care The Western Under- 
writer. 





German Fire Insurance Co. 


JASPER E. WILHELM 
Aillance, Ohio 


German American Insurance Co. 


Reliable Agents Wanted 
in Illinois and 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following companies: 


Monongahela Insurance Co. 
Union Insurance Company — 


All of Pittsburgh, Pa. 
yr ae Se Te ve 7S Leen 2 ak wrihete ..«-$ 900,000.00 
cde eke pe Kensess whens sekun ante 2,639,656.00 
Sates to Policyholders..... nab eniaalesion ene 1,453, "147.00 


HENRY WACHTER 


Manager 
_ 218 Fourth Ave., Pittsburgh 





To represent Four Companies. 


One Office. 





each agent will know just what he can | 


Commercial Tribune Bldg. 


| CRUM & FOSTER, 
General Agents, NEW YORK 


’TIS AN ADVANTAGE—OHIO AGENTS 


To report to but one office forall. To find it necessary 
to write but One Policy binding these four companies. 
to yourself and customer when writing larger risks. 


Quite an advantage 
Report to 


Losses paid from one office immediately. 
Write me and have these advantages for yourself. 


FEF. F. MURRAY, Special Agent 


CINCINNATI, O. 


UNITED STATES UNDERWRITERS’ POLICY 


North River Insurance > 
Nassau Fire Insurance 


Empire City Insurance Co. 
United Stases Fire Insnrance Co 


/OHIO AGENTS WANTED or any of these Companies separately 





UP-TO-DATE NOVELTIE 


LINCOLN NOVELTIES CO. 


The value of attractive, useful and durable novelties as advertit: 
{og mediame hes been Snggestions ald Business Getters for you 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, ete. 


Write for the latest novelty, or tell us what you want, and we will make it, 


Chicago, Iilinols 


Novelty Department of the J. i. GOODELL, Jr., Inc, aon : t Austin 118 





HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED S. AVERY 


When in Cincinnati stor «t the 


GRAND HOTEL 


Insurance Men’s Headquarters 
Cuar.es H. Miter, Manager 








An increasing number of Insurance 
Men are stopping at “The Grand” 








NEW QUARTERS THE BUSINESS MEN’S CLUB 





WIRE OR WRITE 


R. R. JOHNSON |— 


Daily News Bidg. Salem, Ohio 


Inspections and adjustments handled promptly 
Prompt Service guaranteed 





PER DIEM WORK SOLICITED 





Send Your Cincinnati Business 


TO US 
Re presenting 


Aetna, Connecticut, Massachusetts 
F. & M., Empire State Surety Company 


Earls & Johansing @i"ein nat! 

















_ 
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systems. This will prevent the plant- 
ing of such agencies in the city, if the 
recent rule against. taking the second 
agency of a company is enforced. 





STATES DUTIES OF ASSURED 





West Virginia Department Advises 
People to Read Their Policies— 
Ignorance Causes Complaints 





In a recent bulletin the West Vir- 
ginia department has the following to 
say regarding complaints of policy- 
holders as to unfair treatment: 


We are constantly receiving letters 
which tend to show how frequently dis- 
satisfaction with insurance companies of 
all kinds has its origin in the failure of 
the policyholder to read and understand 
his contract with the company. An in- 
surance policy is a contract, and as 
much care should be exercised in its 
execution as in the case of any other 
contract which a man may enter into. 
It has certain provisions which the in- 
sured must comply with; in it he is given 
certain rights. In order to perform his 
part of the contract and consequently 
be able to hold the company responsible, 
he must be cognizant of these features, 
for the law does not accept ignorance as 
an excuse for failure to perform, in 
matters of this kind. 

This applies perhaps more forcibly to 
fire insurance policies than to any others. 
A fire insurance policy is a contract be- 
tween the individual and the company, 
which provides that the insured shail 
pay a certain premium, and for which, 
under certain conditions, the company un- 
dertakes to indemnify him against loss 
and damage to the extent of his interest 
in the property described, to an amount 
not exceeding the face of the policy. The 
insured should see that the policy covers 
all that he intends to insure and that 
the property is properly described, for 
the contract cannot be changed after the 
loss. 

If the insured should suffer a fire loss, 
every company in which the insured 
holds a policy on the insured property 
should be notified at once. If any prop- 
erty is saved it is his duty to take care 
of it to the best of his ability, for he 
cannot hold the insurance company liable 
for any loss which occurs after a fire, 
due to his neglect. As soon as practicable 
after the fire he should make a detailed 
statement of the loss he has sustained. 
This statement should not be exaggerated 
or unreasonable, but an honest recital of 
the facts. Claims of this nature will 
ordinarily receive much more liberal treat- 
ment from the adjuster than those whose 
exorbitant demands immediately arouse 
the adjuster’s suspicions and place the 


who is trying to take an unfair advantage 
of the company. 

Read your policy and insist upon un- 
derstanding every detail, whether it be a 
fire, accident or life contract. 


Strengthened Fire Marshal Law 

The West Virginia fire marshal’s de- 
partment has been strengthened by a 
recent law, the assistant fire marshal 
being given the same powers formerly 
restricted to the marshal and his depu- 
ties. Representatives of the fire mar- 
shal’s office, chief of fire departments 
and justices of the peace are given 
additional power to order the removal 
of dangerous fire hazards, and it is be- 
lieved that the changes will materially 
reduce the fire waste of the state. 





Underhill Returns to Ohio 

E. B. Underhill, formerly Ohio state 
agent of the Westchester, has opened 
an office in the Williamson building, 
Cleveland, and will do independent ad- 
justing. Mr. Underhill is highly re- 
garded in Ohio. This makes two old 
field men that have recently entered 
adjusting work, A. W. Parsons, former 
state agent of the Citizens of Missouri, 
also having opened an office in 
Columbus. 





Kemp Succeeds Raynolds 
Archibald Kemp, general agent of 
the Camden Fire, has been elected a 
member of the executive committee of 
the Ohio League, succeeding Robert L. 
Raynolds, who resigned from member- 
ship in the league recently. 


Parsons Locates in Columbus 
A. W. Parsons, former Ohio State 
agent of the Citizens of Missouri, has 
located in Columbus and not Cleveland 
as stated last week, as an independent 
adjuster. 
teenth avenue, Columbus. 





Ohio Agency Appointments 


Pruss. Natl.—Shedd & Pembroke, Co- 
lumbus. 


Kresko, Youngstown. 
Caledonian—Nellie Luthringer, 





claimant in the unfavorable light of one 


oe Cent.—Virgil Stockton, 


. Parsons, Jr., Warren; F. P 


His office is 19 East Eigh- 


Aachen & M.—F. H. Robinson, Bellevue; 
M. V. McCarkhill, East Liverpool; George 


Wells- 


Carroll- 








$5 Each 


FOR 


long, 154%” wide and 154” high. 
and 34%” deep. Fully equipped 


Plain Dealer Bidg. 





We have about seventy-five first-class oak rating cabinets, size 2434” 


We have been obliged to purchase new cabinets and will dispose of 
our former ones at less than half the actual cost. 


Cleveland Inspection Bureau 


$5 Each 


SALE 


Drawers, 1934” long, 104%” wide 
with rods, stops, locks and keys. 


Write. 


CLEVELAND, O. 











INCORPORATED 1804 


CHARTER PERPETUAL 


THE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 


J. HENRY SCATTERGOOD, Pres. 


M. JOS. NOWLAN, ist Vice-Pres. 









of Wanroecn ye 


W. H. STEVENS, President 


Net Surplus to stockholders - - 


58th ANNUAL STATEMENT 


Capital - - - - - $ 500,000.00 
Assets (to protect policyholders) - - 3,761,805.29 
Net Surplus to policyholders - - 1,800,599.27 


JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 


P. P. WIPPELL, State 


RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


GUS M. WISE, g ecial Agent, Indiana and Kentucky, Indianapolis 
gent, Illinois and Wisconsin, 159 La Salle St., Chicago 


E. R. DANNELS, Sec’y 


1,300,599.27 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TORRE, BGM cdicic cccscccccccoccccces $2,314,687.21 

H.R. SMITH, President BUSINESS CONFINED TO OHIO 








R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Gompany 


VAN WERT, OHIO. Organized 1876. 


Cash Assets - - - $513,589.64 Cash Surplus - - - $317,254.01 


H. V. OLNEY, President. C. A. L. PURMORT, Secretary. 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


CASH SURPLUS $164,310.42 
BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President 














ORGANIZED 1837 


H. H. GREER, Secretary 














Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


Columbus Endorsement Spreads 
Confidence Abroad 


E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 


Insurance . . $4,716,161 
Premium Notes . 667,871 


AGENTS WANTED 


Dayton Mutual Fire 
Insurance Co., "ono™ 


OHIO 
B. C. COLEMAN, Secy. 





Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Sbows Our Con- 
dition. 





— AGENTS WANTED 
An Agency Company 


Sateen Geaifiend t th. Address Home Office. 
ENDORSED AT HOME APPROVED ABROAD 


THE PITTSBURGH CASUALTY COMPANY 


ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 


Write for attractive Agency Propositions In Pennsylvania, Ohio, West Virginia and New Jersey 
JOHN M. BOGGS, Sec’y and Cen"! Mor. 


HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 
S84 WVVilliam Street NEWV YORK 


Pittsburg Underwriters 
IRVAN NECKERMAN, Manager Commonwealth Bidg., PITTSBURG, PA. 


UNDERWRITTEN BY COMBINED STATEMENT. JAN, 1, 1911 
Allemannia Fire Ins. Co., of Pittsburg, Pa. ~ e « 











Capital, - -700,000. 
Humboldt Fire Ins. Co.. of Allegheny, Pa. iain + + « .« ae 
National-Ben Franklin Ins. Co.. of Allegheny, Pa. ssets, - ~ - - 7,060 ,043.00 
Teutonia Fire Ins. Co., of Allegheny, Pa. Surplus to Policyholders, - -  3,480,166.00 
HOWARD STEPHENSON, F. H. WESTMEYER, G. R. MANDERBACH, Special Agents 





HEAVY VALUED RISKS 
At Tariff Rates Only 








LOSSES PAID OVER $300,000 
Prompt Service by Mail or Wire 





W. H. MARKHAM & CO., MGRS. - - ST. LOUIS 
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Wheeler, Marietta; Richey, Kroll & Co., 
and Schlandecker & Co., Cleveland. 
Brit. Amer.—W. C. Bokerman, Napoleon. 
California—G. E. Wells, Wellington. 
~alumet—J. E. Hamburger, Celina. 
Camden—P. A. Kahle, Lima; C. P. Hat- 
horn, Hamilton; W. A. Mizer, Coshocton; 
Miss F. G. Spencer, Sandusky; Johnston- 
Decker Company, Toledo; O. I. Gunckel 
Dayton; J. W. Pennell, Ravenna; H. W. 
Wirtz, Canton. 
Capital—L. J. Burt, Youngstown; R. H. 
Gow, Massillon. 
: + ~ ae Natl.—McDonnell & Chilcote, To- 
edo. 
Citizens, W. Va.—-Miss Venetta Stroble, 
Martins Ferry. 
City of N. Y.—J. H. Elright, New Phil- 
adelphia. 
ee. Union, N. Y.—John Tucker, New- 
ark. 
Commercial, D. C.—J. L. Uhl & Co., 
Lancaster. 
‘ Connecticut—BE. L. Coen & Co., Vermil- 
on 


Detroit—Richey, Kroll & Co., Cleveland; 
Harkness & Wirthwine, Cincinnati. 

Dixie—David Beanblossom, Greenville; 
J. L. Uhl & Co., Lancaster; G. P. Work, 
Logan; J. W. Jenkins, Murray; Ellis Katz, 
Marion; 8S. 8. Scranton, Celina; Carr & 
Lynn, Zanesville; A. C. Sheets, Van Wert. 

Federal—Ligler & Ligler, Piqua. 

Fire Assn.—Trinter & Unser, Vermil- 
ion; A. W. Bradley, Plain City. 

Firemens—William Devon, East Liver- 
pool; K. R. Taylor, M. S. Freiberger and 
Fannie C. Phypers, Cleveland; Roberts- 
Legg Company, Columbus; Skiff & Co., 
Cincinnati; Morgan & Williams, Jackson; 
W. C. Finney, Newark. 

Germania—E. L. Coen & Co., Vermillion; 
Cc. F. Orth, Wauseon; L. W. Wilking, Low- 
ell; J. C. Schench, George Geyes, Henry 
Bolce and J. R. Bullock, Cincinnati. 

Humboldt—Aetna Laymore, Blanches- 
ter; C. F. Orth, Wauseon, 





Mew Rate Books Issued 

Among the town reports and advisory 
estimates recently sent out by the Ohio 
Inspection bureau are the following: 

Fifth class—Lakeside and Marblehead, 
Ottawa county; Grover Hill, Paulding 
county; subbard, Trumbull county; and 
New Waterford, Columbiana county. 

Sixth class—Quaker City, Guernsey 
county; Hilliard, Franklin county; Harp- 
ster, Wyandot county; and Levanna, 
Brown county. 

The West Virginia bureau has issued 
a report and estimates on Brooklyn, Wet- 
zel county, fourth class, Sanborn map. 


- oe 


OHIO NOTES 


The bill has passed in Ohio permitting 
fire companies to write sprinkler leakage 
insurance. 

Ohio tield men say that the first five 
months operations in the state will show 
a fair profit on the business. 


John W. Goebel and William A. Horne 
have purchased the agency of Corbett & 
Smith at Bellfontaine, O. Mr. Goebel is 
special agent of the Michigan. 


William Klappert & Co. have been ap- 
pointed sole agents for Cincinnati and 
Hamilton county, Ohio, also for Kenton 
and Campbell counties, Ky., of the Orient. 


The annual picnic of the Cleveland in- 
surance agents will take place the latter 
part of this month. A committee has 
been appointed to take charge of the 
affair. 

Earl Orebaugh, who until recently was a 
partner of Harry Fauver in a local agency 
at London, Ohio, has formed a new part- 
nership with A. O. Hicks and the firm will 
do an insurance business. 


General William 8S. Rogers of Cleveland, 
fire marshal of Ohio under Governor Har- 
Tris, who was removed by Governor Har- 
mon before the expiration of his term, 
is seriously ill at his home. He has 
been bedfast for six weeks. 


The recent statement that M. L. Mc- 
Cracken was associated with L. P. Hoff- 
master & Co., who succeeded Hoffmaster 
& Beard at Youngstown, Ohio, was erron- 
eous. McCracken is not a partner, 
but L. W. Hoffmaster is associated with 
the new company. 





The fire losses for April in West Vir- 
ginia were $194,154, according to the fire 
marshal’s report. Defective flues were 
responsible for 16 percent of this loss. 


MICHIGAN AND INDIANA 


SHOWS STRONG COMPETITION 


Old Detroiter Tells How a Live Agent 
Got a Risk by Fair Means 











Detroit, Mich., June 7—(Special Cor- 
respondence)—The man who sleeps 
with the schedule and doesn’t forget 
what he dreamed when the book lay 
alongside has one over the fellow who 
doesn’t keep posted. A friend of mine 
had a risk for years and was satisfied 
to let the old rate keep on doing busi- 
ness so long as the man who bought 
didn’t kick. This wise guy got to 
wandering and happened into this shop 
and of course opened out and got Mr. 
Insurance Buyer interested. He had 
tact enough not to tell the whole story 
but enough to keep up interest. He 
found in course of time what rate was 
being paid and the agent who had the 
business. He was one of the excep- 
tional agents whose capital does not 
consist of running down the other fel- 
low or trying to find a loop hole in 
his form. He said when leaving, “I 
think, with the knowledge I have of 
the schedule and knowing the rate you 
have, I can show you something in the 
way of up-to-date underwriting that 
will interest you.” He showed up in 
the course of a week, after doing some 
figuring on his own hook based on his 
knowledge of the schedule, that a very 
handsome saving could be made with- 
out any cost to the assured. When he 
made his proposition there was so 
much difference that the old agent was 
asked why. He got busy but too late. 
The wise agent had the building rated 
and it was just about the way he fig- 
ured, so he got the business. 

This kind of competition is healthy 
and if the agents will follow the 
thought, what constitutes an agent’s 
qualifications will very soon be an- 
swered. These are days when the good 
fire insurance agent must keep his gray 
matter going or he will get left. Any 
man who buys insurance feels better 
satisfied when the man who sells it to 
him shows that he is master of his 
business. If the same amount of time 
spent by some companies’ representa- 
tives in scheming how to beat the other 
fellow was spent in learning how to 
improve hazards and thus reducing 
rates, the question of agency qualifica- 
tions would be settled. The successful 
agent would be the posted agent. The 
go-as-you-please fellow would have to 
get another job. 


Lament of the Specials—Special 
agents as well as local agents have 
their troubles. A few days ago we 
heard the specials’ lament. They have 
our sympathy. The manager of a com- 
pany is managing the organization for 
the money there is in it. The stock- 
holders want results—earnings. When 
things get to going wrong the manager 
wants to know why. He finds that 
certain classes don’t pay and he gets 
out his pruning knife, cutting down and 
out. He tells the special that certain 
lines have to be reduced and others 
cut out. The special gets busy and 
away go earnings. Losses don’t seem 
to lessen but earnings do. Then his 
attention is called to the fact and he 











DETROIT, MICH. Fire 


INSURANCE INDEMNITY 
ee $1,372,882.79 


M. W. O'BRIEN E. J. BOOTH 
President i 


Vice-President 





THE MICHIGAN 


HAS BEEN FURNISHING HONORABLE FIRE 


It has paid $6,.179,000.00 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


and Marine Insurance Company 


FOR THIRTY-ONE YEARS 


E. P. WEBB 


H. E. EVERETT 
Secretary Ass t Secretary 


LOCAL AGENTS! 
Wa brags you SATISPL 


J. R. SUTTON, President MAJESTIC 
Fire Prorection ENGINEERS 


WE CAN HELP YOU 

and Inventories of Sound Values made. Working with 
CUSTOMERS and obviates danger from competition. We 
are always glad to help with suggestions as to forms. 


Write Us... THE POLICY HOLDERS SERVICE € ADJUSTMENT CO. 


DETROIT, MICH. 
ADJUSTERS FOR THE ASSURED 














Insurance 
Total Assets e 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Lansing, Michigan 


Surplus to Policy Holders .% 


A. D. Baker, Secretary 


Company 
» $1,112,949.43 
486,266.52 


Robert Henkel, Vice Pres dent 
Ralph Rawlings, Ass*t Secretary 























General Agents 


OF PHILADELPHIA 


NOW READY FOR AGENTS 


BLACKMAN, GLASS & COOK 


DETROIT, MICH. 


We are now ready to place agencies in Michigan, 
Indiana, Wisconsin for this splendid Company 


The American Union Fire Ins. Co. 


CAPITAL $500,000 





ASSETS $1,083,959.55 


W. H. MILLER, President 


ORGANIZED 1853 
LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


SURPLUS $523,622.54 


A. S. McCONKEY, Sec’y & Treas. 





Whitney Opera House Bldg., 


THE LARGEST AND OLDEST GENERAL AGENCY IN OUR FIELD 


BIERCE & SAGE 


DETROIT, MICH. 


GENERAL AGENTS FOR 
Concordia of Milwaukee, for Michigan 
North River of New York, for Michigan and Wisconsin 
Empire City of New York, for Michigan and Wisconsin 
Nassau of New York, for Michigan and Wisconsin 
German of Pittsburgh, for Michigan and Wisconsin 
Dixie of Greensboro, for Michigan, Wisconsin and Ohio 
Ben Franklin Underwriters, for Michigan, Wisconsin and Ohio 
Monongahela Underwriters, for Michigan 


Agents wanted at points where not now represented 





Head Office 
Temple Building, TORONTO 


The Sovereign Fire Assurance Company 


OF CANADA 


UNITED STATES BRANCH 
19 Liberty Street, NEW YORE 


H. S. WILSON, Managing Director 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 














39 S. La Salle St., Chicago, Ill. 





THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital . - $300,000.00 
Reinsurance Reserve - 932,786.42 


Reserve for all other Liabilities 181,543.44 
Surplus to Policyholders 530,308.94 
Total Assets - ~ 1,644,638.80 





STATE AGENTS: 
JAMES M. MORAN, Women’s Temple, Chicag®, 
P (3 NORRIS Columbus, Ohio, for Ohio. 
iA. Mien ake minal 
A.E. Des Moines, Ia., for Iowa and Ne- 
E. G. FORD, Seattle, Wash., for Washington and 
Oregon. 
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suggests that it is not possible under 
present conditions to keep up earn- 
ings when the class: of business that 
pays big premiums is cut off. The 
manager sees the point and I**~ up a 
little. The special tells the ag..uts he 
wants more premiums and decides to 
take another spear at the lines cut off 
a short time ago, anything, he says, 
to make a better showing. The agent 
sees how things are going, and being 
an interested party himself and want- 
ing commissions, he gets a little loose 
in his ideas of underwriting and ac- 
cepts certain risks he did not care to 
take before, for the reason that the 
company wants premiums and he wants 
commissions. Pretty soon the game 
is wide open again. The special is 
called to the manager’s office and the 
facts are put up to him. He argues 
he can’t help it. He is as anxious as 
anyone can be to make money for the 
company, and he has a good lot of 
agents who are in sympathy with him, 
yet things go wrong. The manager 
says: “Business is good and stocks 
increasing. Why don’t we get more?” 
“Well, don’t you see,” the special says, 
“about all the good risks are being 
sprinkled which reduces the premiums 
but not the liability? Then again, out- 
side competition in this particular kind 
of business is awful and we cannot 
help it. Rates incident to competition 
are all off. It doesn’t make much dif- 
ference now who the agents are or 
where they are located, they have to 
meet competition and this means loss 
in premiums.” So it goes, and the poor 
special doesn’t know where he is at. 
We listened to the complaint and said: 
“We all have our troubles and will 
have so long as we are on earth, so let’s 
do the best we can and look happy.” 
Orp DETROITER. 





Special Agent Estabrook Goes Wrong 
J._N. Estabrook of Lansing, Mich., 
special agent in Michigan for the 
Michigan Commercial, who has _al- 
ways been highly regarded in the 
field, was arraigned before the circuit 
court of Ingham county this week, 
charged with a heinous offense. He 
was found guilty and sentenced to the 
Michigan reformatory for a period of 
from two and a half to five years, with 
a recommendation for three years. Mr. 
Estabrook has been under suspicion 
among some of the agents who have 
small boys for the last few months. 





Michigan Agency Appointments 
Agricultural—M. D. Greening, Quincey. 
Agricultural—Asire & Palmer, Mar- 

quette; R. G. Carney, Bay City. 

American, N. J.—H. S. Whitney, Benton 
Harbor; G. J. White, Galien; E. H. Mont- 
ney, Mt. Morris; C. DeCamp, Woodbury. 

Atlas, Eng.—C. H. McBride, Holland. 
City of N. Y.—F. E. Bowen, Cadillac. 
Coancotiout—Viniey & Coughlin, Han- 

coc’ 


Detroit—E. R. Sullivan, 
A. H. Webber, Cadillac. 

Firemens—A. C. Welzeihn, W. J. Den- 
shaw, Saginaw; O. LeRoy Doane, Muske- 
gon; P. N. Moore, Owosso. 

Security, Ct.—M. J. Baldwin, Onondaga; 
J. P. Mohler, Fennville; F. G. Ely, Davis- 
burg; Walter Armstrong, Concord; Foster 
& Sherwood, Casnovia; S. W. Skeels, Conk- 
lin; A. N. Higgins, Prairieville; C. E. Lee, 
Owendale; G. R. Andrus. Edwardsburg: 


Union City; 


J. W. Rane, Whitmore Lake; Dr. T. W. 
Robson, Whitehall; J. C. Pullen & Son, 
Belleville; Briscoe & McKee, Detroit; 
Glaza Bros., Minden City; W. J. Carpen- 
ter, Croswell; W. L. Robinson, Union City; 

. KF. Hayes, Fulton; E. H, Fletcher, 
Grand Blanc; E. C. Barnum, Battle Creek; 
H. H. Behnke, Mt. Clemens; E. E. Has- 
kins, Cadillac; O. R. Cisky, Port Huron. 
Franklin—A, H. Smith, Crystal Falls; 
J. H. Pratt, Goodells; F. W. Fritz, Lambs; 
F. H. Wilson, Smith Creek. 

Germania—J. H. Cole, Kinde. 

Northern, N. Y¥.—P. N. Moore, Owosso. 





To Investigate a Loss 


It is reported that the Michigan 
state fire marshal is to institute an in- 
vestigation into the recent fire which 
destroyed the Streng Hotel at Inter- 
laken, near Pontiac, in Oakland county. 
The loss has been adjusted as total by 
competent adjusters, no suspicion of 
incendiarism having been excited. The 
companies have withheld payment for 
sixty days, the assured not desiring to 
discount the claim. This shows the 
wisdom of not being in too much of 
a hurry to pay losses and will give 
ample time for a full investigation. 


MICHIGAN NOTES 

The Dutchess Fire of Poughkeepsie, N. 
Y., has been admitted to Michigan, 

The Rochester German Underwriters 
has gone with tle Detroit Insurance 
Agency at Detroit. 

Sprinklers have been installed at the 
Paterson woodworking plant, Flint, Mich., 
at a cost of $12,000. 


W. W. Olin succeeds George E. Knappen 
as secretary and treasurer of the Citizens 
Mutual Fire at Kalamazoo, Mich. 


The next meeting of the Michigan Fire 
Underwriters Club will be held in Detroit 
at the Hotel Ponchartrain June 13. This 
will probably be the last meeting until 
September. 

The Lake Orion Resort Association, in 
Oakland county, which was obliged to 
drop all its fire insurance some months 
since owing to financial troubles, has been 
reorganized, and put on a good footing 
again, and has insured all its association 
buildings. 


The Michigan State Fireman’s Associa- 
tion is meeting this week at Manistee. 
The state insurance commissioner and 
state fire marshal are present to explain 
the work expected under the new fire 
marshal law, and to endeavor to secure 
the active cooperation of the fire fighters, 
of which there will doubtless be no trou- 
ble. 








INDIANA NOTES 


Thomas M. Gallogly has bought the in- 
terest of his partner W. A. Lower, of the 
Gallogly & Lower agency at Decatur, the 
leading agency in Adams county, Ind. 


Ross A. Moore, formerly with the In-- 
dianapolis Inspection Bureau, has taken 
a position as examiner with the Indian- 
apolis Local Agents’ Association, under 
T. F. Barrett, Jr., secretary. 

The German American Trust Company, 
Indianapolis, gets a second agency of the 
Boston and the Leib-Hensel Company a 
second agency of the Northern, N. Y. The 
latter company also gets the Duquesne 
Underwriters. 

The German-American Securities Com- 
pany, Indianapolis, has opened an in- 
surance department and has put in 
charge of it Fred Doeppers, formerly with 
the Richardson, Kothe & Uhl agency. It 
begins with the Prussian National. 

The Indianapolis fire department’s esti- 
mate of May losses in that city is $100,- 
000, of which $60,000 was in two _ fires. 
The department made 150 runs during 
the month. The largest losses were the 
Indiana Molding Company, $25,000, and the 
Finehout-Cost Leather Supply Company, 





$35,000. 





_ The Indiana and Ohio 
Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Cash Paid-up Capital $200,000.00 


Assets Aimost a Half Million Dollars 


q Producing agents wanted in all unoccupied territory where the company is 
Writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.”’ Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 


Organized in 1886 





DAVID B. CORWIN, President 


CHAS. W. SCHENE, Vice President 








SAM L. LeROSE, Secy. 


Cooper Insurance Company 
OF DAYTON, OHIO 
Incorporated January, 1867 





Capital . . 2. « « 
Net Surplus ... 


$200,000.00 
266,462.00 


. - . . 


Examine into our record of CONSERVATIVE growth. The right Company for 
reliable Agents to represent. 





1808-11 Commonwealth 


SE $200,000.00 
551,793.94 


R. J. WILSON, President 
W. J. R. MAGILL. Ass’t Secretary 


PITTSBURGH INSURANCE COMPAN 


D. C. SHAW, Vice-President 


ORGANIZED 
1851 
Bullding, Pittsburgh, Pa. 
1 NY ake ce $200,355.60 
Seteste Pilkdiien.............. 400.355. 


R. J. McCKNIGHT, Sec'y and Treas. 
JOSEPH H. GORDON, General Agent 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 

Cash Capital $200,000, Net Surplus $234,549.22 

WM. F. STIFEL, President 


F. RIESTER, ry 
S. W. RICE, Supt, of Agencies 


DANA E. LATIMER 
Williamson Building, CLEVELAND, OHIO 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 


COMBINED STATEMENT 


Capital - - - -+ = $250,000.00 
Assets - - + + «+ «+ 723,732.00 
439,819.00 


Surplus to Policy Holders 


F, A, ROTHIER, Prest. ADAM BENUS, Secty. 





Special Agent for Ohio and Indiana 


R. HEINTZ, Asst. Secty. 





W. IRVING OSBORNE, President 


39 Ss. La Sallie §$ 


JAMES A. PATTEN, Vice-Pres. 


OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


treet, CHICAGO 





INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL . ° $ 
SURPLUS TO POLICY HOLDERS, 
ASSETS 
LOSSES PAID TO 





300,000.00 
387,713.39 
- . * 954,385.58 
DATE +  4,764,557.00 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,648,971.67 
Net Surplus, - - $2,021,740.21 
Surplus for Policy 
Holders, - - - $3,021,740.21 


HEAD OFFICE: 
Cor. William and Cedar Streets 








Marsh & 


Duluth 


M cLennan 


SURPLUS INSURANCE 


CHICAGO OFFICE 
Minneapolis 29 S. La Salle Street 


London 
New York 





SPECIAL 
SERVICE cm 


Wewill Write the Lines or Surplus Business 


you cannot handle locally 


HAZARD D.C. SCHUPP & CO. 


NOW AT PEORIA, ILL. 
COMMISSIONS RELIABLE COMPANIES 





SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 


* 
ESTASLIGHED 26 YEARS, 


CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 


29 S. LA SALLE STREET 
CHICAGO 








STRICTLY FIREPROOF 


wut BREVOORT 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 





The Patronage of Insurance Men 
Is Solicited 
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IN ILLINOIS AND WISCONSIN 


FIELD MEN SOON TO GATHER 


Cohorts of Illinois and Wisconsin Will 
Have Their Annual Meetings 
Last of June 











The field men of Illinois and Wis- 
consin will have a busy week at meet- 
ings the last two weeks of this month. 
The grand ball will be pulled off by the 
Illinois Field Club at Lake Delavan, 
June 20-21 at its annual meeting. There 
will be a full attendance. J. M. Moran 
of the Concordia is being groomed for 
the presidency. He is one of the im- 
portant cog wheels in the field club 
machine. 

The next week, the Illinois State 
Board under the leadership of Presi- 
dent C. W. Good will be at Lake Dela- 
van. The most important matter to 
come up will be the future relation- 
ship with the field club. Ladies will 
be in attendance at both meetings and 
the social side will be well cared for. 
President Good is arranging for some 
form of entertainment the evening of 
the 27th. 

For three days the field forces of 
Wisconsin will be at Green Lake, be- 
gining June 28. The Wisconsin Field 
Club, the Wisconsin Insurance Club 
(bureau men), the Wisconsin State 
Fire Prevention Association and the 
Blue Goose, will hold down the Oak- 
land hotel and its attractive purlieus. 
Lk. O. Basse of the German American 
is president of the union organization, 
C. C. Clark of the Spring Garden of the 
bureau club and G. R. Crosley of the 
Western and British America of the 
fire prevention association. 





Caught on Tornado Loss 


Tornado insurance of $10,000 was 
carried in the Connecticut and_ the 
Hartford on the houses of W. A. Bow- 
ley Ice Company at Pekin, Ill, which 
were wrecked by the recent cyclone in 
that territory. The loss was adjusted 
last week by W. G. Albright, state agent 
of the Connecticut. The buildings were 
of exceptionally good construction for 
the class but two were totally destroyed 
and two badly damaged. One had a 
capacity of 13,000 tons and the others 
seven and eight thousand. Two boys 
who had been fishing in the lake and 
taken refuge from the storm in the 
big house were killed and three others 
injured. Two more escaped unscathed. 





Gets the Lumber Underwriters 

The Lumber Underwriters, a Lloyds 
of New York, has been admitted to 
Wisconsin. J. S. Kemper of the Lum- 
ber and Manufacturers Mutual General 
Agency of Chicago has been appointed 
to handle Wisconsin for the Lumber 
Underwriters for lumber and wood 
workers. H. S. O’Brien of Chicago 
represents the company in Wisconsin 





-—_ 3) 
WESTERN EMPIRE OF WASHINGTON 
and the 
UNION FIRE & MARINE 
Surplus Lines in other companies. 


D. C. SCHUPP & CO., PEORIA, ILL. 





No Cheaper Method 
Of Transportation 





pg yt ty ye ee 
a "Write for Catalog "1" 
WAGNER MOTORCYCLE C0., st. raul, mina. 





for sprinklered business and its other 
classes, 

This is the first fire Lloyds entered 
in Wisconsin as the laws until recently 
shut out all such organizations. W. O. 
Holt, a prominent lumberman of 
Oconto, Wis., and a brother of George 
H. Holt of the Policyholders’ Union of 
Chicago, is one of the fifteen under- 
writers and it is reported that the con- 
cern received about $10,000 in premums. 
out of the Badger state last year. 





Wisconsin Meeting June 29 


The annual meeting of the Wiscon- 
sin Association of Local Fire Insurance 
Agents will be held in Milwaukee at 
the rooms of the local board June 29. 
Secretary G. Y. Wilkinson, who has 
long and faithfully served the associa- 
tion as secretary, does not desire re- 
election, owing to the added work he 
has taken on in helping the state 
agent of the North British & Mercan- 
tile. It is hoped that Mr. Wilkinson 
may be induced to reconsider. 


Wholesale Grocery Lines Go 


Wholesale grocery lines continue to 
slip away from the local agents to New 
York brokers and specializing com- 
panies and associations. Peoria, IIl., is 
the latest to suffer a heavy premium 
loss in this way. The lines have been 
good premium producers for the agents 
but on account of the unfavorable loss 
ratio on the class of recent years they 
have been difficult to place. 








Wisconsin Agency Appointments 

Agricultural—John Armbruster, Cedar- 
burg; J. N. Treweek, Mineral Point. 

Amer. Cent.—H. C. Long, Columbus; W. 
A. Sather, Leon. 

Citizens, Mo.—J. G. Spooner, Malison; 
F. W. Keller, Shanagolden. 

City of N. Y.—Joseph Wright, Water- 
town; G. E. Gerkin, Waukesha. 

Coml. Union, N. Y.—H. L. Reevs Rhine- 
lander. 

Coml. Union, Eng.—Henry Johnson, Ed- 
gerton; H. L. Reeve, Rhinelander; A. H. 
McMicken, West Allis. 

Connecticut—F. H. Van Epps, Waupaca. 

Consol. F. & M.—Frank Miner, Me- 
nomonie. 

County—L. C. Larson, Clintonville. 

Genl.—C. P. Beers and Silas Hayner, 
Janesville. 


= 2 
German, Ill.—W. S. Hake, Elroy; O. C. 
Behnke, Sheboygan. 
Germania—W. S. Hake, Elroy. 
Ger. Alli—J. P. Runkel, Arcadia. 
Humboldt—Oscar Henning, Fort Atkin- 


. H. Williams, Ladysmith; C. 
A. Peterson, Soldiers Grove. 
State of Ill—wW. S. Hake, Elroy. 
Jefferson—J. F. Van Dooser, Ashland. 
Security, lowa—J. G. Ollinger, Sturgeon 
Bay; William Perlewitz, Algoma; G. F. 
Fiedler, Seymour; T. Baraboo; 
G. U. Schmid, Jr., 


Ladd, Edgerton. 


odwell, 
Wells, Monroe; J. H. 


Agents, Attention! 


The American Live Stock 
Insurance Company 


INDIANAPOLIS, INDIANA 


STERLING R. HOLT, President H, C. NAYLOR, Secreta: 
Paid up Cash Capital, $100,000 Net Surplus, $25,000 _— 


Insures Horses, Mules and Cattle Against Death From 
Any Cause Anywhere in the United States or Canada 


LIBERAL CONTRACTS TO AGENTS 
For Territory Apply to Home Office 


LIVE STOCK INSURANCE 


presents splendid opportunities for 
ACCENTS’ ATTENTION 
Unoccupied territory in Indiana, Illinois, Ohio and Michigan. 
Liberal contracts. 


NATIONALLIVE STOCK 
INSURANCE CO. 


Majestic Blidg., Indianapolis, Ind. 


NORTHWESTERN LIVE STOCK 
INSURANCE COMPANY 


OF DES MOINES, IOWA 
Paid-up Capital, $100,000 Assets, $150,000 


One Hundred Thousand Dollars in Real Estate Mortgages on Deposit 
with the Iowa Insurance Department 


Good Producing Agents Wanted in Illinois, lowa, Nebraska. Missouri, Kansas, 
Oklahoma and T 


exas 


ADDRESS HOME OFFICE, DES MOINES, IOWA 
For Texas Business, address KYTE & CHANDLER, Dallas, Texas 


Automobile Insurance 


Marine Insurance 
Four Large Companies 
An opportunity for LIVE AGENTS everywhere 
APPLY TO 


F. H. OSBORN & BROTHERS, General Agents 


105 West Monroe Street, CHICAGO 
Successors to Orr & Wall 








Capital - $100,000 
25,000 


Surplus - 





HORSES 











t 
DEATH OR THEFT 




















M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 


MINNEAPOLIS, MINN, 














wh Hotel Ryan 


ST. PAUL 


The Insurance Men's Home 
and center of the Insurance District 
EUROPEAN PLAN 


Rates, $1.00 and $1.50; with Bath, 
$2.00 and up. 
Your patronage is solicited. 


WALTER A. POCOCK, Mgr. 


Geo. E. Shipman H. L. Wayne 


SHIPMAN & WAYNE 


29 S. La Salle St., CHICAGO 

INSURANCE IN ALL ITS BRANCHES 
Hartford Fire Ins. Co. Virginia State Ins. Co. 
Milwaukee Fire Ins. Co. Pacific Coast Fire Ins. Co. 
Calumet Insurance Co. Old Line Bankers Life 


Fidelity & Deposit Co. of Maryland 
SURPLUS LINE DEPARTMENT 


Surplus Lines and Floaters covered anywhere in the United States, Canada or 
Mexico in first-class Surplus Line Companies 
Automobile Insurance Burglary Insurance 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 


LLOYDS LONDON I have a contract with a’ syndicate of underwriters 
« empowering me to bind up to $12,500 on risks in the 
United States and Canada. 
FLO ATERS ‘Phe property of manufacturers and merchants located in any 
« number of cities insured under one policy at low rates. 
Your patronage invited. Prompt and careful attention assured» 
Liberal Commussion to Agents. 


KF. R. THOMPSON 
Insurance in all its branches. 








29 S. La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 1g Cable Address “Thomarian 
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New Glarus; C. W. Carpenter, Brodhead; 
R. E. Carncross, Appleton; Louise C. Wil- 
liams, Oconomowoc; T. A. Meany, New 
London. 
Mass. F. & M.—B. C. Cooke, Superior. 
Milw. Mech.—W. S. Hake, Elroy; Charles 
monet, Superior; W. M. Ward, Soldiers 


"Nationale, Paris—Fish & Schulkamp, 
i 


. & M., Eng.—Henry Johnson, Ed- 
Pag 


N. W. Natl.—Fred Eggers, Wausau; F. 
L. Cowles and Delos Allen, Oakfield; N. O. 
Peterson, Soldiers Grove. 

Old Colony—Henry Grabel, Eden. 

Pelican—J. K. Olson, Racine. 

Prov. Wash.—Joseph Saffro, Milwaukee. 

U. S. Liloyds—F. J. Griffith, Fairwater; 
G. H. Trachte, Johnson Creek; = = 
Hucke, Milwaukee. 





Illinois Agency Appointments 

Connecticut—M. F. R cockaert, Moline; 
H. G. Carlock, Carlock; E. Renfro, Car- 
bondale; C. E. Moore, ‘Hinsboro; 3. N. 
Todd, Aden; C. E. Li: :dhorst, Ramsey; 
Clide Summers, Akin, 3. L. Mayne A 

F. H, Maxwell, Macomb; K. C. 
Wetistein & & Co., St. Charles, 

Cooper—F. C. Held, Freeport; H. W. 
Johnson and L. R. Jackson, Taylorville. 

Empire City—W. H. Gardner & Son, 
Bloomington; Wise & Sterner, Monmouth. 

Federal Union—Aaron Smick, Decatur. 

Fire Assn.—H. E. Lewis, Sandwich; Cc. 
A. Darnell, Plano. 

Firemans Fund—K. D. Potter, Watseka; 
H. J. Magner, Taylorvilie; J. M. Herman 
& Son, Wilford; C. C. Miller, Edwards- 
ville; C. R. Eagle, Benld; D. L. Gardiner, 
Aurora; A. M. Kershaw, Grayville; I. E. 
McKibben, Albion; C. G. Brooks, Blandins- 
ville; Albert Urban, Saltae City; R. B. 
Gorton, Huntley; F. W. Howe, Cherry 
Valley: O. W. Farley, Zion City; G. H 
Helm, Algonquin; M. W. Sizemore, Car- 
terville; Miller & Lindenberger, Edison 
Park; H. Y. Tenn, Stockton; C. L. Hos- 
tetter, Mt. Carroll. 

Franklin—E. S. Woehr, Geneseo; J. E. 
Gard, Springfield. 

Ger. Amer., N. Y.—Edith & C. F. Good- 
speed, Joliet; H. C. Lewis, Sandwich; J. 
F. Rankin, Shines: és; C. Schneider, Tre- 
mont; O. F. Downey, Chestnut; John 
Donahue, Huntley; Alexander & Fruehling, 
La Prairie; James Ross, New Philadel- 
phia; W. A. Ray, Diamond Lake; M. A. 
Holloway, Wing. 

Ger. Amer., Md.—R. D. Weitzel, Har- 
vard; A. C. Mann, Paris; R. P. Ockenga, 
Freeport: Frank Tappan, Woodstock; O. 

. Nelson, Morris. 

“in Alli.—Hosea & Spruel Rea, Ben- 
ton; H. C. Biggers, Fairfield. 

Glens nu K. Pe tric & Co., wnl- 
mett; W. Hyde, De Kalb; C. M. Ward, 
Colfax; ny H. Reed, Farmer City. 


ILLINOIS NOTES 


The Connecticut has reinsured the busi- 
ness of the Spring Garden at Carbondale, 
Ill., and goes into the agency of R. E. 
Renfro, 

The Connecticut which retired from 
Cairo, Ill., some time ago has returned to 
the city and placed its agency with Stuart 
& Halliday. 

Strawther Givens, one of the oldest and 
best known local agenis in Illinois, has 
sold his agency at Abingdon, IIL, to Leo 
Baird. Mr. Givens had the largest union 
agency in the city with excellent classi- 
fication and a fine record. Companies and 
field men regret his retirement. 


The American of Newark baseball team 
defeated the Williamsburg City nine the 
other day by a score of 6 to 5. The play 
was sharp and snappy. A number of in- 
Surance men went out to Riverside Park 
at Rockford to witness the game and they 
were regaled with some interesting plays. 

A. C. Heltzel, familiarly known as 

“Pete” in the Illinois field, where he 
formerly traveled for the German Ameri- 
can of New York, was in Chicago for 
some days visiting old_ friends. Mr. 
Heltzel is now with the London & Lan- 
cashire and Orient with headquarters at 
Denver, Colo. 








W. J. Hickisch at La Crosse, Wis., is 
unionizing and among the bureau compa- 
nies affected are the Buffalo German, Buf- 
falo Commercial, Milwaukee Mechanics 
and Williamsburgh City. The Rochester 
German Underwriters is also out of the 
new alignment. 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1911 


Cash Capital - - - - - 


Total Liabilities (except capital) 224,165.23 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


- . $200,000.00 Totel Assets <« « « = = & 


$574,595.35 


Surplus to Policyholders - - 350,430.12 


Joun D. McMi11Lan, Vice-Pres. ALFRED Stinson, Secretary 





IOWA AND THE NORTHWEST 


PLANS FOR DAKOTA MEETING 











Interesting and Profitable Gathering is 
Expected When Cohorts go to Big 
Stone Lake 





The North and South Dakota field 
men are anticipating a very excellent 
meeting at Foster on Big Stone Lake 
eighteen miles north of Ortonville, 
Minn., June 27-29. Ortonville will be 
the railroad point and a steamer will 
be taken from there to Foster. 

It has been impractical for some of 
the Dakota men to go to the Osakis 
meeting of the Minnesota & North Da- 
kota Fire Underwriters. 


The South Dakota men tried to form ! 


a fire protection association recently 
but without success. The idea is to get 
all the men of the two states together 
and secure more cooperation. It may 
be that the South Dakota field men will 
organize a fire protection association 
at the Big Stone Lake meeting. 

The field men insist that this is not 
in any way a break from the Minne- 
sota & North Dakota Fire Underwriters 
but it is intended to supplement and 
extend the work done by that organiz- 
ation. An invitation has been extended 
to the Minnesota men to be present and 
it is hoped that a number of them will 
avail themselves of the opportunity to 
be there. 





CANCELLED OFF LUMBER RISK 





Incendiarism at Dubuque Scares the 
Companies—Arrests Made, but 
no Evidence Yet 





Insurance companies have made 
haste to cancel their insurance on the 
Standard Lumber Company of Du- 
buque, which recently had two fires 
with a total loss of $800,000 because of 
incendiaries. The Standard has the 
Seventh street yard left and it is upon 
this property that practically every 
policy has been cancelled, so Des 
Moines field men say. It is probable 
that the Standard will shut down its 
extensive wholesale lumber business. 
The company owns many logs in the 
north which it has not been able to 
float down the Mississippi because of 
low water this year and last. Whether 
these logs will be sold as they are or 
floated down the river next spring is 
a mooted question. 

About a year ago the Standard suf- 
fered a severe fire loss. Six months or 
so after the loss had been settled the 





KQUITY 


FIRE INSURANCE 


ASSOCIATION 
GENERAL INSURANCE BUSINESS 


AGENTS WANTED IN IOWA 
409 UNITED BANK BLDG. 
SIOUX CITY, IOWA 


T. W. PURCELL J. V. F. BABCOCK 
President Sec’y and Treas. 





Fire Association of Philadelphia 
Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 

E. C. IRVIN, President 
THEO. *H. CONDERMAN, V. P. 


M. G. Ganmieurt ‘S. and Treas. 
LLY, JR., Asst. Sec’y. 


Incorporated March 27, 1820 
Charter Perpetual 


Losses paid since organization 


over 35, ca po 


8, 167. Ses 


ee 
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Sioux Fire Insurance Co. 


SIOUX CITY, IOWA 


Cash capital fully peid - ~ - - - $200,000.00 
Net Surplus - - - - . - 52,076.49 
Reinsurance reserve . - - - 49,900.05 
Security to policyholders . - . - 301, 976.54 


Issues the most liberal farm policy on the market. Good live 
agents wanted in all Iowa and South Dakota towns 
where not already represented. 


F. A. McCORNACEK, President. C. J. WOOLDRIDGE, Secretary and Treasurer 


~ THE SPALDING _ 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended on improvements. European 


Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable, Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


SECURITY 


Fire Insurance Gompany of Davenport, Ia. 


Ss. F. GILMAN, Pres’t 











M. C. HINGSCH, Seo’ y 





This Company has had a0 gene ct successful business experience, and is now 
business in Iowa, Illinois, Wisconsin and Texas. It is a good company for the 
ep te because in addition to writing a general business, it accepts practically all classes 
farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


i IOWA 
Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 





HERMANN MILLER 
SECRETARY 





Strictly an Agency Company ie Surplus Lines—For tation in protected Cities 
and Towns, make cqutiestion Geeet.. 


Northwestern Mutual Fire Insurance Co. 


FARGO, NORTH DAKOTA 
CONFINED TO NORTH AND SOUTH DAKOTA 
W. W. KING, President J. H. DAHL, Sec’y & Gen’l Mgr 


wa Se 












ROBT. os a — W.A. “ye 
Vic Sec’y & Mgr. 


MIDDLEWEST FIRE 


INSURANCE COMPANY 


Capital ey ee et oe $200. 000.00 VALLEY CITY, 
Gross Assets, a 301,567.07 NORTH 
Surplus to Policy Holders, 238,429.10 DAKOTA 


A Progressive, Conservative, Western Company operating in North Dakota, 
South Dakota, Manitoba, Alberta, Saskatchewan 


AGENTS WANTED IN UNOCCUPIBD TBRRITORY 
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company put in a claim for property 
that apparently had disappeared ‘n the 


meantime. Most of the companies 
turned the claim down but a few paid 
up, it is stated. This incident, how- 
ever, did much to destroy the “entente 
cordiale” that had existed between the 
company and the insurance companies. 

Although the Dubuque police have 
made several arrests in searching out 
the guilty firebug, they have not as 
yet “got the goods” on any of the 
suspects. 


LAKE MANAWA IS THE PLACE 








Nebraska Fire Prevention Association 
and Blue Goose Will Meet There 
June 13 





Big doings are in sight for Nebraska 
field men, and also many from western 
Iowa, who accept the cordial invitation 
to join the Nebraskans at Lake Mana- 
wa, a summer resort a few miles from 
Council Bluffs and Omaha, on June 13. 
The members and guests will assemble 
at 9 a. m. sharp at the Paxton hotel 
at Omaha, and will go from there by 
special trolley cars to the lake. . 

The Nebraska pond of the Blue 
Goose will meet at Lake Manawa at 
10 a. m. sharp, and the presence of 
much water will be taken advantage of 
to teach several tender goslings how 
to swim. Lunch will be had at the 
cafe at noon. 

The Nebraska Fire Prevention Asso- 
ciation will meet at 2 p. m. Reports 
of two inspections made since the last 
meeting will be read and discussed. The 
report on Nebraska City has already 
been published. Fremont is the other 
town inspected. At Fremont 250 in- 
spections were made, taking in the 
principal parts of the business and man- 
ufacturing districts. Alleys and area 
ways were found in good shape, but 
basements were generally found dirty. 
Electric wiring was generally found de- 
fective, particularly in. seventy-three 
buildings. The fire apparatus is mostly 
kept in buildings that are themselves 
dangerous risks. More effective ordi- 
nances to regulate electric wiring, oil 
storage, and building construction, are 
needed. The fire chief should be given 
greater authority, especially to compel 
the cleaning of basements. The water- 
works storage capacity is small, the 
mains in the business district are small, 
and the manufacturing district is not 
well protected. There is a volunteer 
fire department of 186 men, but two or 
three fully paid firemen are also needed. 

For the next inspection stunt, it is 
proposed to have smaller committees 
inspect from twenty-five to thirty towns 
of from 2,500 to 5,000 population each. 
Definite action will be taken on this at 
the meeting. 

Douglas B. Welpton, of the Wheeler 
& Welpton agency at Omaha, will 
entertain the party at Dutch lunch at 
6 p. m. at his summer cottage at the 
lake. In the evening there will be 
dancing, boating, bathing, and other 
pleasant diversions. 





Divide the State 
The North Dakota Fire Prevention 
Association has divided the state into 
thirty-six districts, with a committee 
for each district, and will make a thor- 
ough inspection of every town as soon 
as possible. The district committees 


will distribute fire prevention literature | 
and will seek to secure a large associ- | 


ate membership among business men. 





Like Roe’s Attitude 

lowa fire insurance men propose to 
assist Fire Marshal Roe in every pos- 
sible way when he begins his duties 
July 1. They feel that they were 
responsible for having the office created 
in Iowa. If Mr. Roe does not make 
good, insurance men fear that the of- 
fice will be abolished. They are anxious 
that he make a good record and while 
they were not very keen for his ap- 
pointment, his request that they assist 
him when he spoke at the meeting of 





the Iowa Fire Prevention Association 
has met a ready response from the in- 
surance men. Mr. Roe’s attitude has 
found favor with the field workers and 
each one has appointed himself a com- 
mittee to lend all possible aid to the 
new official. 





Preparing to Sell Stock 

The Temple Fire, which is organiz- 
ing at Watertown, S. Dak., has made 
a contract with C. J. Landon, the real 
estate, loan and insurance agent there 
to sell its stock. Its authorized capi- 
tal is $500,000. As soon as Mr. Lan- 
don can get some stock salesmen in 
the field, operations will begin on the 
sales end. The par is $10 per share 
and it will sell at $20. Wm. Schoen- 
berger is the secretary. 





COMPLETING ARRANGEMENTS 





Local Agents at Sioux City About 
Ready for the Big Convention 
of June 27-28 





Arrangements for the annual meet- 
ing of the Iowa Association of Local 
Fire Insurance Agents at Sioux City 
June 27-28 are progressing well. Percy 
Webb is chairman of the local com- 
mittee, and is assisted by J. D. Gil- 
more, Henry French, George W. Oak- 
ley and W. S. Gilman. R. J. Andrews 
and John R. Hewins, who constittite 
the finance committee, have about 
completed their work and the where- 
withal for the entertainment features 
is in the treasury. The Commercial 
Club of Sioux City has rendered valu- 
able assistance. 

Unfortunately State Fire Marshal Ole 
O. Roe will be unable to attend the 
meeting, as he has other engagements 
and will be exceedingly busy at that 
time preparing to assume his official 
position on July 1. Deputy State Fire 
Marshal J. A. Tracy of Sioux City is 
expected to be present. 

President Lew W. Anderson has not 
yet received acceptances from all who 
have been asked to address the con- 
vention and therefore cannot make an- 
nouncements. It is understood, how- 
ever, at least one address on a very 
important topic not yet announced will 
be given. 

Secretary H. P. Guiney is arranging 
to send out invitations to about a 
thousand local agents, and there is little 
doubt that the attendance will be large. 
Improvement of local conditions at a 
number of points has shown that it is 
possible for Iowa agents to put their 
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business on a better basis and has a 
heartening effect. 





Figures Out a Saving 


City Comptroller Dan C. Brown of 
Minneapolis favors the city carrying 
its own risks, but the figures on the 
city’s fire loss would not indicate that 
such a plan is desirabie. The city pays 
about $10,000 a year in premiums, or 
$100,000 for the past ten years. The 
losses in that period were $45,000, which 
is not a particularly good showing, 
considering the possibility of large 
losses, an average on which cannot be 
obtained in one city. There has been 
besides an $11,000 loss this year, not 
included in the $45,000. 

The city statistician has figured that 
the premiums for the next ten years 
would be $140,000,. and with only a 
proportionate increase in losses he is 
able to figure a saving of $80,000 on the 
period. The only fault to find with his 
figures is that the losses may go above 
the estimate. 


Minnesota Agency Appointments. 

Amer. Cent.—W. J. McAlpin, Tenney. 

Cent, Natl.—Louis Struett, Perham. 
Centl. Natl.—Lewis Wells, Farmington; 
oO. J. Lofthus, Beardsley; Gust. Bacher, 
Clementes; Henry Thompson, Calloway; W. 
L. Vannett, Crookston; A. O. Stortroen, 
Fisher; N. H. Stodurn, Geyndow; G. O. 
Sjordae, Hawley; E. C. Baird, Graceville; 
Lors Grove, Hartland; D. S. Andreason, 
Lancaster; W. J. Norby, Lake Park; H. L. 
Borgendale, Madison; G. . Summons, 
Moorhead; W. F. Brundage, Sherburne; 

H. Walter, St. Cloud. 

City of N. Y.—Amanda J. Dahlstrom, 
and A. C. Stoeher, Minneapolis. 

Columbia, N. J.—H. G. Anderson, Brown 
Valley. 

‘ Coml. Union, N. Y.—-W. Bateman, Proc- 
or. 

Connecticut—Alexander McNeil, Dayton; 
F. Morgan, Minneapolis; L. Smith, West 
Concord. 

Firemans—H. F. Leonard, Mankato; H. J. 
Cain, Tracy; M. W. Chunn, Luverne; A. J. 
White, Redwood Fails; J. F. Stevens, 
Montevideo; H. P. Reed, Hibbing. 

General—The Prince-Joy Agency, Still- 
water, 

- ica W. Va.—George Gerritz, Little 
“alls, 
Germania—G. R. Teubert, Norwood. 
Home—W. J. Johnson, Gandy. 
_State of Ill—Joseph Gunn, 
ridge; M. W. Tuttle, Linstrom. 

L. & L. & G., Eng.—D. H. Tervis, Du- 
luth; T. A. Veldey, Hanley Falls. 

London—J. N. Gayner, Litchfield. 

Lumber Mut., Mass.—H. M. Giles Min- 
neapolis. 

Lbrmen’s Mut., Ohio—H. M. Giles, Min- 
neapolis. 

Mass. F. & M.—W. A. Lang, St. Paul; 
Clarke-Wertin Co., Duluth; Marsh & Mc- 
Lennan, Minneapolis. 

Natl. Ben. Fr.—D. D. Miller, Bemidji; J. 
W. Becker, Duluth; A. H. Mass and M. 
J. Lamberton company, Minneapolis. 

New Hamp.—L. F. Snyder and Bert 
Sherwood, Austin; J. C. Adams, J. M. 
Leonard and Peter Van Horen, St. Paul. 

N. W. Natl—Eugene Askegaard, Com- 
stock; W. H. Zieher, Dumont; C. H. Hop- 
kins, Fairport. 

Penn. Lbrmens Mut.—H. M. Giles, 
Minneapolis. 

Royal—R. A. Anderson, Lyle. 

pore Excel.—Oscar Rollefson, Monte- 
video, 

Spring Gorden—F. A. Beltz, Boyd; R. 
J. Johnson, Herman 

Scott. Union—J. lL. Manden, Fairmont. 


MINNESOTA NOTES 


The Reece M. Newport agency at Minn- 
eapolis has been taken over by the H. B. 
Dornberg & Co. 

The Sovereign is the latest company to 
cease writing in Minnesota. It had agents 
in only five cities. Its United States de- 
posit was made in Minnesota and it will 
continue to be licensed there. 

An explosion, with the ensuing fire, 
caused a loss of about $85,000 on two auto- 
mobile garages at Minneapolis last week, 
exclusive of private cars that were de- 
Stroyed. It is supposed the explosion was 
due to gasolene, but the proprietors 
claimed all the gasolene was stored under- 
ground and tests showed the underground 
Storage tanks were intact. 

Jacob Stone, a local agent of Minne- 
apolis, has resigned from the library 
board of that city, on which he had 
Served for twelve years, because of a 
ruling of the city attorney that he was a 
city employe by virtue of that position 
and as such was debarred from writing 
insurance on city property. 


IOWA NOTES 


The Minneapolis Fire & Marine has ap- 
Plied for admission to Iowa. 

Captain W. A. Abbott, connected with 
the H. H. Lentz local agency at Des 


Moines, has gone with Ellis-Holland- 
Sowards agency. 


Brecken- 





MISSOURI AND SOUTHWEST 


GIVE HEARING ON SCHEDULES 


Experts Appear to Give Evidence and 
Statistics Before the Missouri 
Insurance Department 











Frank Blake, Missouri insurance 
superintendent, gave a hearing last 
week to the experts on the reasonable- 
ness of the basis schedules for fire in- 
surance, filed by the companies in that 
state. Mr. Blake is scheduled to be in 
Chicago this week to talk over the mat- 
ter further with some of the managers. 
William L. Chambers, attorney for the 
insurance department, is going into the 
legal phases of the inquiry. The ex- 
perts who appeared were H. M. Hess, 
manager of the Missouri Inspection 
Bureau, J. V. Parker, manager of the 
Western Actuarial Bureau of Chicago, 
F. J. Fetter of Kansas City and J. A. 
Waterworth, the St. Louis rater. Com- 
missioner Blake has given out the fol- 
lowing official statement as to the con- 
ference: 


On June 1, 1911, I began an investiga- 
tion as to the reasonableness of the basis 
schedules filed by the fire insurance com- 
panies on April 17, under the new rating 
act. 

Four witnesses, H. M. Hess, J. A. Wat- 
erworth, J. V. Parker and F. J. Fetter, who 
constructed the schedules, were examined. 
I had expected these witnesses to produce 
before me statistics upon which they had 
founded the schedules, but no such statis- 
tics were offered in evidence. After the 
testimony has been transcribed, I will 
carefully examine same before making a 
finding. 

Under the rating act the specific rates 
are to be filed by June 17, but the act 
provides that this time can be extended 
by me. I will not permit any specific 
rates to be filed until I determine whether 
the basis schedules are reasonable and 
just. Pending any findings as to the rea- 
sonableness of the basis schedules the 
rates and conditions in force on March 
18, 1911, the time the act was signed by 
Governor Hadley, are to continue. No in- 
creases in rates by either company or 
agent over the rates charged on March 
18, 1911, shall be put in force or effect. If 
increases have in any cases been made, 
they have been made without authority 
and in violation of law and appropriate 
steps will be taken to prevent same being 
exacted. Conditions remain just as they 
were before the bill was signed, until the 
new specific rates are filed. 





Arkansas Agents’ Program 

The eleventh annual meeting of the 
local agents association of Arkansas 
will be held at the Hotel Marion in 
Little Rock June 12-13, and an _at- 
tendance of about 100 is expected. The 
annual meeting of the Arkansas pond 
of the Gray Goose will be held Tues- 
day evening. The program for the 
agents’ convention is as follows: 

Every Fire a Crime—Louis S. Amonson, 
president People’s National Fire. 

Agents’ Compensation—R. W. Rightsell, 
Little Rock, and Tracy Mills, Pine Bluff. 

Relations Existing Between the Local. 
Special and the Company—W. L. Foster, 
Fort Smith. 

Unauthorized Insurance—State 
T. J. Raney, Newark. 

Agents’ Duties After a Fire—Hon. W. 
L. Terry, Little Rock. 

Advantages of a Bonding Company to a 
Local Agent—William J. Little, Hot 
Springs. 

What Fire Insurance and Fire Agents 
Have Done for Arkansas—Allen H. Hami- 
ter, Lewisville. 

Casualty Lines—H. F. Harwell, 
phis, Tenn. 


The subject of agents’ compensation, 
it is expected, will open up a spirited 
discussion on the subject of graded 
commissions versus the flat rate. 


Senator 


Mem- 


Grocers Interinsurance Concern 

The Wholesale Grocers’ Reciprocal 
Exchange is being organized at St. 
Louis, with John C. Bardwell as man- 
ager. It will operate under the new 
interinsurance law of Missouri, and in 
conjunction with the International Ser- 
vice Company, which inspects risks and 
adjusts losses. 


Kansas Reserve Law 
The Kansas reserve law, which raises 
the requirements up to the New York 
standard, goes into effect July 1, and 


companies have until July 1, 1912, to 
adjust themselves. Numerous changes 
are looked for as a result of the law, 
among companies that have been oper- 
ating entirely in the west. Many will 
have to retire from the state or in- 
crease their funds. 


TOTAL RETURNS OF OKLAHOMA 


What the Figures Show on Last 
Year's Operations—State 
Leaders are Given 


The total premiums of companies of 
other states in Oklahoma last year 
were $3,255,307 and the losses were 
$1,979,816 or a loss ratio of 60.81 
percent. The state companies col- 
lected $256,612 in premiums and had 
$105,862 in losses or a ratio of 41.25 


percent. The state leaders are: 
Premiums Losses 
DEED.  ctisaneevicete $ 107,114 $ 49,675 
Amer. Comt. cccccsce 69,96 37,730 
Com. Union ....... 69,007 64,256 
Connecticut ....... 99,301 49,174 
Continental ....... 145,258 78,732 
Pee. SO cccvevds 129,510 87,916 
Ger. Amer. ........ 136,832 72,501 
errr 190,710 141,559 
BEGUM cccvccccocces 159,297 91,769 
North Amer. ..... 78,988 43,489 
Re, Oe Be GB Gicccccae 87,182 46,751 
eee, CH 2cces. 75,167 32,046 
ME nbveccéeesces 106,278 78,709 
OR 285,424 112,642 
Springfield ........ 155,216 96,904 
The state companies figures are: 
Premiums Losses 
El Reno Mutual....... $ 42,129 $16,415 
Oklahoma Fire ....... 45,495 29,983 
Shawnee Mut. ........ 78,057 22,010 
State Mutual ......... 46,590 7,794 
West. Recip. Und. 37,959 14,424 
West & South ........ 61,382 
Reliable Mut. Hail..... 52,968 4,170 
Union Mut. Hail ...... 47,187 4,357 





Missouri Agency Appointments 
American, N. J.—Andrew Field, Macon. 
Assur. Co, of Amer.—B. O. Rhodes, St. 

Louis. 

Connecticut—O. J. Dannemuelier, Kelso. 

Firemens N. J.—S. W. Cox, Jefferson 
City; Leo Burfield, Sweet Springs; C. S. 
Jones, Lamar; W. L. Peck and B. J. Mor- 
row, Neosho. 

-— W. Va.—George Kumpf, Kansas 
ty. 

Ger.-Amer. N. Y.—Webb Bros., Jasper; 
I A. Smith, Mountain View; W. M. Fer- 
guson, Vandalia. 

Globe & Rut.—Emanuel and Louis W. 
Burton, Independence. 

Hanover—G. W. Howell, Elvins; J. W. 
Clayton, Higginsvlle. 

Iowa State Mut.—L. M. Johnson, Schell 
City; G. E. Charles, Metz; J. H. Walker, 





North Amer.—B. O. Rhodes, St. Louis. 


N. W. Natl.—G. C. Mahan, Adrain; 
George Perry, McFall. 

Northern, Eng.—Dr. D. F. Hedgpeth 
Ozark. 


_— Ben Fr.—Daniel Hoeffer, Higgins- 
ville. 

Pennsylvania—Leisure & Clay, Neosho; 
E. R. Smythe, St. Louis; Hummert & Boe- 
gen, Morrison; William Upetgrove, Wells- 
ville; G. M. Ragsdale, Paris; J. M. Phelan, 
Allenton. 

Prov. Wash.—C. N. Hall, Sweet Springs. 

Peoples Natl.—F. A. Lambert, Prince- 


on. 

Royal—J. E. Ball, Moberly; E. C. Davis, 
East Prairie. 

Scott. Union—Crockett Hickman, Boon- 
ville; C. L. Clark, Montgomery City; John 
Collum, Wellsville. 


MISSOURI NOTES 


A general meeting of the St. Louis 
local agents’ association was held Tues- 
day to discuss the brokerage question. 

Brown & Mann take the sole agency 
of the Duquesne Underwriters for Kansas 
City, Mo., the agency having been placed 
by Special Agent Chas. A. Heninger. 


The Scottish Union has entered 
sas. 


Arkan- 
The company left the state in 1995. 


The General Fire of Paris, France, has 
been licensed to do business fn Kansas. 





KENTUCKY AND THE SOUTH 


GETS THE INTERSTATE FIRE 


Claude F, Snyder of the Henry Clay 
Fire is Appointed General Agent 
For Kentucky 








Claude F. Snyder, manager of the 
Henry Clay Fire of Lexington, has 
been appointed general agent in Ken- 
tucky of the Interstate Fire of Birming- 
ham. The appointment was made by 
W. L. Reynolds, manager of the Inter- 
state, who was in Kentucky last week 
and arranged for the entrance of the 
company. The Interstate will be planted 
with the Henry Clay agencies. The 
company has been operating in seyeral 
southern states. Glover & Coons have 
been appointed agents at Louisville. 

Manager Snyder, of the Henry Clay, 
reports incidently that there is a fine 
demand f6r the hail policies which the 
company is preparing to issue on grow- 
ing tobacco. 


Criticise Fire Fighting 

A good deal of criticism has been 
heard in connection with the fire fight- 
ing at the big loss at Paducah, Ky., 
May 27, when two tobacco warehouses 
and other property, carrying insurance 
of $219,000, went up in smoke. The 
loss for the insurance companies was 
adjusted this week, and was practically 
total, although a considerable amount 
of salvage was realized on the damaged 
tobacco stocks. 


Not Hard to Reach Torrent 

Torrent, Ky., where the Kentucky 
board meeting will be held June 15, 1s 
a new spot on the map so far as most 
insurance men are concerned. John M. 
Picton, of the American Central, presi- 
dent of the Kentucky Board, visited 
Torrent last week and returned with 
the report that not only is it easy of 
access, the Chesapeake & Ohio, via 
Lexington, delivering the traveler in 
due time, but that the accommodations 
are good, the hotel having been re- 
cently refurnished, so that the under- 
writers will find their three days’ so- 
journ there a pleasant one. 





Dispose of Incorporated Agencies 

The special committee of the Kentucky 
board appointed to investigate the sub- 
ject of incorporated agencies, reports that 
it met with encouragement at Frankfort, 
where its members conferred with the 
officers of the incorporated agency in that 
city. There is reason to believe, as the 
result of the committee’s work at Frank- 
fort, that there will be no difficulty in se- 
curing the dissolution of the corporation 
at the proper time. 

During the next week the committee will 
visit the other town which is principally 
interested, and at the time of the semi- 
annual meeting at Torrent June 15-17, will 
be able to report its findings, so that the 
board, if desired, can take formal action 
with reference to the work already done 
at the direction of the executive com- 
mittee. 





MISCELLANEOUS NOTES 


The United States field men of the 
Royal Exchange will have their annual 
meeting at the New York offices the week 
of June 13. 


The Fire Association has begun the de- 
molition of the old building preparatory 
to the erection of its new home office 
building on Walnut street, Philadelphia. 

Charles T. Knapp, receiver of the Farm= 
ers & Merchants Fire, desires to sell the 
real estate holdings of the company which 
are a five-story office building in Lincoln, 
and a three-story store and office building 
in Omaha. He has asked the necessary 
permission of the court. 





ers second to none. 





TORNADO INSURANCE WRITTEN 


= CU RI Tae 


Mutual Fire Insurance Company, 
INCORPORATED 189% 


We are issuing polices in this excellent Company on strictly Surplus business any place in the United States 
in the last mang years this Company has established a reputation for prompt and liberal treatment of 


Chatfield, Minn. 


tion regarding the Company gladly furnished on application. Warranty required with all applications. 


BROWN, ANDERSON & YOUNG. Inc., Genl. Agents 


29 S. La Salle Street, Chicago 
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FIRE INSURANCE EXPENSE 

It seems to us unfortunate that class 
distinction militated against the pro- 
posed expense veduction movement in 
the “excepted cities” of the west be- 
cause the abstract proposition itself 
merits consideration regardless. of 
company organization. 

In the effort to get the cost of pro- 
duction to a normal basis in the cities, 
the companies should not regard the 
issue as purely a company question 
because it is not. The local agents are 
the ones called on to bear the brunt. 
Hence the agents should become a part 
of the movement and are entitled to 
participate in any conference relative 
to formulation of plans. 

The cities present certain peculiarities 
that differ from the conditions in the 
general field. These should not be lost 
sight of. The system or plan of con- 
ducting the business in the big cities 
has been the growth of years. Con- 
tracts with business producers have 
been built on it. The larger demands 
on city agents, the more expensive 
facilities required and the differences 
in authority and responsibility are all 
features that belong to the cities them- 
selves and should receive special con- 
sideration. 

We believe, however, that if the ille- 
gimate feeders are eliminated, which 
can only be done by joint company 
and agency cooperation, and the busi- 
ness is confined solely to regular 
agents, solicitors and brokers, whose 
real business is insurance, the agents 
wil! be glad to enter into an expense 
reduction agreement. And _ this, it 
seems, to us is only fair. 

No one can justify the present high 
ratio of expense in the cities but the 
bottom of it all is the inordinate greed 
for premiums. In the effort to play 
fair with the public the insurance inter- 
ests cannot defend the cost of busi- 
ness in the big cities compared with 
that in the general field. While fire 
insurance has risen from the pure in- 
demnity to partly a service contract, 
yet even at that the expense of get- 
ting the business on the books is too 
great. There is a logical defense for 
a certain increase in expenses over 
those of years ago because of the 
greater service required. 

In the “excepted cities” movement 
we fail to see how unionism or bureau- 
ism should enter as a factor. Here 
are six cities without the supervision 
of any organization, a sort of no-man’s 


we believe the companies and agents 
should agree on some mutually satis- 
factory plan to voluntarily cut down the 
production cost to the policyholders’ 
benefit. As we see it, not one class of 
companies will benefit at the cost of 
another. All will participate in the 
general result. An opportunity is pre- 
sented for cooperative work in six 
cities where no company organization 
is involved. Can the companies con- 
scientiously shirk the responsibility? 





OFFICERS HAVE NO “SNAP” 


Locat agents of fire companies who 
are not acquainted with office condi- 
tions sometimes feel that they have the 
really hard work of the business. There 
is no “snap” in fire insurance activity 
in any department of the system if a 
man faithfully attends to his duties. 
Managers and company officials, who 
are not figureheads, have greater de- 
mands and responsibilities than ever 
before. The task is a vitality sapping 
one. It draws on all the physical and 
mental powers. 

The mere duty of underwriting alone 
is much more exacting than ever be- 
fore with new processes, now hazards, 
and the heavy fire waste. Then the 
laws of the various states have become 
a veritable crazy quilt. An underwriter 
must be ever on the alert to conform 
to these laws. A violation results in 
his company being brought to the bar 
with a sharp turn. 

Competition is keener today than 
ever. There are more companies and 
more agents. There is a struggle over 
every risk that companies will write. 
The company executives and managers 
are put to it to satisfy the stockholders 
both as to volume and profit. 

The underwriter today must be a 
student of the times and conditions. 
He must know something of the var- 
ious hazards that affect the business. 
Unless he keeps abreast with his gen- 
eration, he will fall by the wayside. 

Underwriters, too, find the attacks 
on companies becoming more frequent 
on part of legislatures and the states. 
These have to be met. Then the legis- 
lative and other organizations of the 
business that are a necessary and de- 
sirable part of the machinery have to 
be looked after. This all takes time 
and thought. With competition unre- 
strained in many states, the burden on 
the office man is greater. It is up to 
him to get a profit out of an unstable 
market. 

So when the agent is wont to feel 
that his lot is the only hard one or the 
assured looks on the business of fire 
insurance as “one, grand, sweet song,” 
let these facts be brought to mind. 

Both office men, field workers and 
local agents all are a part of the impor- 
tant machinery. Each has an office to 
fill and when the duties and demands 
of .the service are met conscientiously 
and faithfully, it will be found that no 
one has a “snap.” 





“Keep moving; a standing pool be- 
comes stagnant. If you can’t produce— 
evaporate.” 





“Tue successful agent is he who 
profits by observation and makes no 





land. Regardless of the outside field, 








Personal Side of the 
Insurance Business 


The Round Table of the Union 
League Club, Chicago, will tender a 
complimentary luncheon Thursday 
noon of next week to George H. Batch- 
elder, assistant general manager of the 
Rochester German Underwriters; Man- 
ager H. H. Glidden of the Chicago 
Board; Manager E. G. Halle of the 
Germania. The committee in charge 
consists of A. R. Monroe of the 
Queen, H. W. Letton of the Prussian 
National and John Marshall of the 
Fireman’s Fund. The cause of all this 
reveling in knighthood is to pay hom- 
age to the trio of gallant ones who go 
on jousts to foreign shores. Mr. Batch- 
elder will take up his permanent resi- 
dence in Rochester, N. Y. Mr. Glid- 
den sails June 20 on a three months’ 
trip abroad and Mr. Halle will also 
spend the summer abroad. 

J. H. Dannettell of Evansville, Ind., 
who has represented the New York 
Life at Evansville, Ind. for twenty- 
five years, has received notice from 
the company that he has been put on 
the pension list and will receive $32.43 
a month for the remainder of his life. 
Mr. Dannettell was formerly mayor of 
Evansville. 





F, G. Hoagland of Chicago, manager 
of the State Life, is a director in the 
new Old Colony Trust & Savings Bank 
that opened its doors in the Old Col- 
eny building, Chicago, June 1. Mr. 
Hoagland had much to do with pro- 
moting the bank. Thad H. Howe, for- 
mer Chicago manager of the Bankers 
Reserve Life of Omaha, and later of 
the Peoria Life, is president of the 
bank. 


The Great Eastern Casualty held its 
house warming Thursday in connection 
with its occupancy of new quarters in 
the Hilliard building, 55 John street, 
New York. President Louis H. Fibel, 
Secretary Thomas H. Darling, Norman 
W. Mowray, superintendent of the 
plate glass and burglary department 
and George M. Nettleship, superintend- 
ent of the industrial accident depart- 
ment, received. Two thousand odd 
brokers and insurance men were esti- 
mated to have invaded the offices and 
regaled themselves with a sandwich in 
one hand and a cigar in the other. The 
Great Eastern’s new offices are very 
well situated and introduction of the 
brokers must have been a flattering one 
judging from the way the refreshments 
disappeared. 

The salary of the Ohio insurance 
commissioner has been increased to 
$6,000. a year. When Commissioner 
Moore, a Youngstown attorney, was 
appointed to office, Governor Harmon 
of Ohio promised that he would do 
every thing in his power to get the 
salary of the office increased. Mr. 
Moore had a lucrative practice, but was 
induced to accept the state position, 
provided the remuneration was ad- 
vanced. 


George Kemp, father of Archibald 
Kemp, general agent of the Camden 
Fire, died at Columbus, Ohio, last 
Thursday from Bright’s disease. He 
was 75 years old. The body was taken 
to Chicago for interment. 


A. W. Jenkisson, Cook county spe- 
cial of the Northern of England, has 
a new recruit for the Blue Goose and 
already the “old man” has visions of 
seeing the gosling wearing those gor- 
gious robes the former dons in Illinois 
initiations. The gosling is a young 
Jenkisson, the first born of the family. 
The “old man” is getting some experi- 
ence these days, and some more at 
nights for he finds many loud calls in 





mistakes twice.” 


son. With it all “Jenk” is good for a 
choice cigar and extends a cordial in- 
vitation to all, whether they know him 
or not, to step in and sample his stock. 


E. R. Torgler, the Toledo local agent 
and one of the trustees of the estate 
of the Ohio German Fire, who died the 
other day, was one of the best known 
insurance men of that city. He died 
following an operation for appendicitis. 
Mr. Torgler took an active interest in 
politics. 

Darwin P. Kingsley, president of the 
New York Life, has accepted an in- 
vitation to be one of the speakers at 
the meeting of the Trans-Mississippi 
Commercial Congress at Kansas City 
in November. The subject which will 
have first place at the meeting will be 
conservation of the public health. Some 
of the foremost members of the medi- 
cal profession are expected to speak 
as well as a*number of prominent pub- 
lic men. 


With the appointment of Elmer S. 
Albritton as superintendent of agents 
of the Minnesota Mutual Life, the 
agency work is being extended and the 
company is entering upon a period of 
more rapid development. President 
Randall is rounding out the company 
in good shape. It now has $20,500,000 
insurance in force with an annual in- 
come of over $800,000. Mr. Albritton 
is a successful field worker, having 
been assistant superintendent of agents 
of the Capitol Life of Denver. He be- 
gan his insurance career as agent of 
the Franklin in Dallas, Tex., January, 
1907. Jan. 1, 1909, he went with the 
Capitol. He was born in Toledo, Ohio, 
in 1884 and graduated from Northwest- 
ern University of Evanston, IIl., in 
1907. 


R. M. Malpas, superintendent of 
agents of the American National Life 
of Texas, and formerly secretary of the 
Anchor Life of Indianapolis, is making 
a good record. Under his supervision 
the company’s business has been grow- 
ing consistently, over $1,300,000 having 
been written in the first five months of 
1911. In January the production was 
$181,000; February, $234,000; March, 
$295,000; April, $334,000; and May $300,- 
000. No advances and no salaries have 
been paid to agents and the highest 
commission was 80 percent, graded on 
participating business. He expects to 
bring the monthly production up to 
$500,000 before the end of the year. 


Hon. Henry Bohl of Columbus, O., has 
been re-elected president of the board 
of review there, a position he has held 
for some time. He is vice-president of 
the Columbus Mutual Life, and formerly 
was directly interested in life insurance 
field work with the Prudential and later 
with the Western & Southern Life. He 
is prominent in financial, commercial 
and political circles. Mr. Bohl is a 
director of the Ohio Mutual Fire of 
Salem. 


E. A. H. Stevenson, business manager 
of the Insurance World of Pittsburg, 
has resigned to represent the American 
Central Life in Washington. He will 
be associated with his brother Charles 
H., who has been connected with the 
International Correspondence Schools 
in the west. “Stevie” is one of the most 
popular men in the journalistic ranks. 
He possesses a personal charm that is 
magnetic. As the salaried secretary of 
the Pittsburg Life Underwriters Asso- 
ciation, he has built up its membership 
to a point where it will capture the 
prize at the next National convention. 

Morris O. Jones, formerly a daily 
report examiner of the Ohio-German 
Fire, and now superintendent of agents 
and examiner for the Henry Clay Fire, 
of Kentucky, is to become a benedict 
June 14. The young lady resides in 





the sleep time from young Mr. Jenkis- 


Bellevue, Ky., the home of Mr. Jones. 
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LAW IS COMPREHENSIVE 
OHIO ANTIREBATE MEASURE 


Such Acts Now Taken Seriously— 
Conditions Much Improved— 
Exact Language Given 


The new antirebate law of Ohio is 
perhaps one of the most comprehen- 
sive laws of the kind now on the 
statute books of any state. Antirebate 
life insurance legislation, which a few 
years ago was not taken so very seri- 
ously, has now become important and 
well established law, which is being 
lived up to. Any life insurance man 
who compares conditions of today with 
those of a few years ago will be struck 
with the remarkable change which has 
taken place with regard to rebating. 
In many sections rebating has virtually 
disappeared. The new Ohio law 
strikes at some of the more insidious 
forms of rebating and tends to put the 
life insurance business upon a more 
dignified plane and one on which every 
policy holder may feel that he is as- 
sured of the same treatment as that ac- 
corded any other policy holder. An 
interesting point about the new Ohio 
law is that it makes the receiver of the 
rebate equally guilty with the giver. 
The provisions of the bill are as fol- 
lows: 

Sec. 1—That sections 9404, 9405, 9406, 
9408, 9409, 12956 and 13171 of the general 
code, be amended to read as follows: 

Broad Prohibitions Laid Down 

Sec. 9404. No life insurance company 
doing business in this state, or any offi- 
cer, agent, solicitor, employe, or repre- 
sentative thereof, nor any other person, 
shall pay, allow or give, or offer to pay, 
allow or give, directly or indirectly, as 
inducement to insurance, nor -shall any 
person, copartnership or corporation know- 
ingly receive as such inducement to in- 
Surance any rebate of premium payable 
on the policy or any special favor or ad- 
vantage in the dividends or other benefits 
to accrue thereon, or any special advan- 
tage in the date of a policy or date of the 
issue thereof; or any valuable considera- 
tion or inducement whatsoever; or give or 
receive, sell or purchase, or offer to give 
or receive, sell or purchase, as induce- 
ments to insurance or in connection there- 
with any stock, bonds or other obliga- 
tions or securities of any insurance com- 
pany or other corporation, association, 
partnership or individual, or any divi- 
dends or profits to accrue thereon, or any 
paid employment or contract for services 
of any kind, or anything of value; pro- 
vided, that nothing in this chapter shall 
be so construed as to forbid a company, 
transacting industrial insurance on a 
weekly payment plan, from returning to 
policyholders who have made premium 
payments for a period of at least one year, 
directly to the company at its home or 
district offices, a percentage of the pre- 
mium which the company would have paw 
for the weekly collection of such pre- 
mium. No person shall be excused from 
attending or testifying or producing any 
books, papers or other documents before 
any court or magistrate having jurisdic- 
tion, upon any investigation, proceeding or 
trial for a violation of any of the provi- 
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sions of this section or of section 9403, 
upon the ground or for the reason that the 
testimony or evidence, documentary or 
otherwise, required of him may tend to 
incriminate or degrade him, but no per- 
son shall be prosecuted or subject to any 
penalty or forfeiture for or on account 
of any transaction, matter or thing con- 
cerning which he may so testify or pro- 
duce evidence, documentary or otherwise, 
——_ for perjury committed in so testi- 
ying. 

Sec. 9405—(Provides a penalty of $100 
to $500 fine.) 
Sec. 9406. (Provides for revocation of 
license for three years as penalty.) 


Misrep Also Forbidden 


Sec. 9408—No life insurance company 
doing business in this state, and no offi- 
cer, director or agent thereof, shall issue 
or circulate or cause or permit to be is- 
sued or circulate any estimate, illustra- 
tion, circular or statement of any sort 
misrepresenting the terms of the policies 
or policy issued by it, or the benefits or 
aavantages promised thereby, or the div- 
idends or shares of surplus to be re- 
ceived thereon, or use any name or title 
of any policy or class of policies mis- 
representing the true nature thereof, nor 
shall any such corporation, or any officer, 
agent, solicitor or representative thereof, 
or any other person or persons, make any 
misrepresentations to any person insured 
in any life insurance company for the 
purpose of inducing or tending to induce 
such person to lapse, forfeit or surrender 
his said insurance. 

Sec. 9409—(Provides for penalty of $100 
to $500 fine for corporations violating 
sec. 9408.) 


No Discrimination in Premiums 


Sec. 12956—Whoever for himself or as 
officer, agent, solicitor, employe or rep- 
resentative of a life insurance company 
doing business in this state, makes or 
permits a distinction or discrimination in 
favor of individuals between the insured 
of the same class and of equal expecta- 
tion of life in the amount or payment of 
premiums or rates charged for policies 
of life or endowment insurance or in the 
dividends or other benefits payable there- 
on, or in any other of the terms and con- 
ditions of the contracts which such com- 
pany makes; or (violates sec. 9404) shall 
be guilty of a misdemeanor and upon con- 
viction shall be fined in any sum not less 
than $100 and not exceeding $500, or im- 
prisoned in the jail of the county for a 
period not exceeding thirty days, or both, 
at the discretion of the court, and shall 
pay the costs of the prosecution, and the 
fines which shall be levied and collected 
for the violation of any of the provisions 
of this section shall be paid to the county 
treasurer for the benefit of the common 
school fund; provided, that nothing in this 
chapter shall be so construed as to forbid 
a company, transacting industrial insur- 
ance on a weekly payment plan, from re- 
turning to policy holders, who have made 
premium payments for a period of at 
least one year, directly to the company 
at its home or district offices, a percent- 
age of the premium which the company 
would have paid for the weekly collection 
of such premiums. 
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Sec. 13171—(Provides a fine of $100 to 
$500 or imprisonment for thirty days, or 
both for violation of sec. 9408. 

Sec. 2—That said original secs. 9404, 
9405, 9406, 9408, 9409, 12956 and 13171 of 
the general code be, and the same are 
hereby repealed. 


McDonald Made President 

At the annual meeting of the General 
Managers Association of the Phoenix 
Mutual Life last week, George L. Mc- 
Donald of Louisville, Ky., was elected 
president, C. E. Fish, of Boston, vice- 
president and W. A. Waite of Detroit, 
secretary and terasurer. The executive 
committee is composed of the officers 
and Ira B. Mapes of Kansas City, Jules 
Girardin of Chicago, and Henry Kohn 
of Albany. 

The next meeting will be at Atlantic 
City, June 19-21, next year. President 
Powell of the National Life Under- 
writers Association was present at the 





CHICAGO, ILL. 


banquet and made a talk. 


AIM TO CUT EXPBNSES 


REDUCING INDUSTRIAL COST 


Big Companies Taking Up Defect in 
System—May Pay Prem- 
iums Direct 


That the big industrial companies 
are taking up seriously the one defect 
in the industrial system, the heavy ex- 
pense, and are gradually meeting the 
objections of the critics is being evi- 
denced in a number of ways. The in- 
dustrial companies, it is recognized, 
have developed the most complete and 
best organized selling system of any 
business in the country, but the ex- 
pense, which was thrown on the poorer 
class of people, was so great as to 
place the entire system in danger. The 
state savings bank insurance system 
of Massachusetts, although not yet a 
success, has shown the way in which 
the industrial system might in time be- 
come undermined. 

Making Study of Plans 

For some time past industrial men 
have been studying not only how to 
increase the efficiency and social use- 
fulness of their immense organizations 
but also how to decrease the expense 
of conducting them. The social pro- 
gram of the Metropolitan under the 
charge of Dr. Frankel has done much 
to place the industrial business in a 
favorable light before the public. The 
discontinuance in many places of the 
old system of assistant superintendents 
and the introduction of a new plan 
of deputy superintendents has caused 
a great saving in expense and an in- 
crease in efficiency. 

State Insurance Competition 

The competition in Massachusetts 
with the state insurance system it is 
understood has suggested further econ- 
omies. In Pennsylvania, Ohio and 
other states laws have been passed, or 
are being pushed, which permit the 


companies to collect premiums direct 
from the policyholders and save the 
agents’ collection commission to thé 
policyholder. The new antirebate law 
in Ohio, passed a few days ago, just 
before the close of the legislative ses- 


sion, contains the following clause, 
which was inserted at the last’ mo- 
ment: 


Ohio Law Provision 

“Provided that nothing in this chap- 
ter shall be so construed as to forbid 
a company, transacting industrial in- 
surance on a weekly payment plan, 
from returning to policyholders who 
have made premium payments for a 
period of at least one year, directly to 
the company at its home or district of- 
fices, a percentage of the premium 
which the company would have paid 
for the weekly collection of such prem- 
ium.” 

It is conceded that the industrial life 
insurance system and the wonderful 
precision and thoroughness of its or- 
ganization has been an uplifting influ- 
ence among the poor people and has 
taught them habits of thrift. The ex- 
pense, however, has been such as to 
cause many people to question serious- 
ly its economic value. Industrial man- 
agers see that the expense can be 
greatly reduced and they are going 
about the work in a sensible and busi- 
nesslike manner. 


Out for a Million a Month 
The Hartford Life is out to join the 
million a month class. This gay month 
of June is set for the beginning of the 
realization of this monthly million 
campaign. 





New Company at Portland 

The Pacific Life & Casualty has been 
incorporated at Portland, Ore., with a 
capital of $250,000 and a proposed sur- 
plus of $25,000. All the capital was 
subscribed by Portland and Tacoma 
capitalists at a recent meeting. Tom 
Richardson, a widely known publicity 
man and former general manager of 
the Portland Commercial Club, will be 
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Hotel LaSalle will be the headquarters of the 22nd annual 
convention of the National Association of Life Under- 
writers to be held in Chicago, October 10, 11,12. 

Hotel LaSalle ranks first among Chicago hotels for its 

perfect service, elegant equipment and com- 

fortable accommodations. Located 

center of the insurance district it is the most 

convenient stopping place for the busy man. 


Room with detached bath - - 
Room with private bath ee 


Room with detached bath - <- - 
Room with private bath 


All rooms at $5 or more are the same price 
for one or two persons. 


Hotel LaSalle gives more for the price 
you pay than any other hotel in Chicago 


LaSalle at Madison Street, Chicago 


at the 


RATES: 
ONE PERSON 

$2 to $3 per day 
- $3 to $5 per day 
TWO PERSONS 


$3 to $5 per day 
- = = = $5 to $8 per day 
Connecting rooms and suites as desired 
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Write Us for Information. 


s“COME TO THE PACIFIC WITH WARD” 


TO SELL LIFE INSURANCE IN 
THE PACIFIC NORTHWEST FOR 
THE PACIFIC MUTUAL LIFE ::: 





H. H. WARD, Manager Pacific Northwest 


ORK PORTLAND, Gite. 
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the secretary. Lewis W. Pratt, the 
largest stockholder, was elected presi- 
dent and will probably move from Ta- 
coma to Portland to give most of his 
time to the company. The other offi- 
cers are: Vice-president, William P. 
Olds, Tacoma; treasurer, E. L. Thomp- 
son, Portland; assistant treasurer, J. 
L. Hartman, Portland. 





BUILDING UP ORGANIZATION 


Equitable Life of New York Develop- 
ing Chicago Forces and Puts on 
New Men 








“A young men’s agency” is the iden- 
tification given to a new general agency 
for Chicago announced by the Equita- 
ble Life of New York. The firm name 
will be composed of Kenneth Tarbox, 
junior member of firm of Tarbox & 
Son of St. Paul, and Roy C. Hollis of 
the advertising department of the Chi- 
cago Tribune. Mr. Tarbox has en- 
joyed the distinction of being the 
youngest general agent in the Egqnita- 
ble and Mr. Hallis is likewise a young 
man who has made a niche for himself 
in the business world as a solicitor and 
organizer. The agency has already se- 
cured some promising young men as 
agents and will begin active work June 
15. 

Franc Nixon Coffin returned to the 
Chicago fold June 1 as agency manager 
in the city for the Equitable. He left 
the city a decade ago but still has a 
wide circle of friends and a large in- 
surance following in the city. 

Mr. Coffin’s plans include the forma- 
tion of a small agency of big men who 
like himself are large personal pro- 
ducers. He has had a remarkable ca- 
reer in the Pacific Coast country. Going 
out a stranger, in ten years he has be- 
come a leading clubman of Los Angeles, 
one of the best known men of the Pa- 
cific Coast and has built up a reputation 
as a life insurance writer and organizer 
second to none. He has served the 
Pacific Mutual as manager in southern 
California and the Columbian National 
as agency superintendent of the Pa- 
cific Coast branch. 

The woman’s department of the 
Equitable under Miss Ada C. Sweet 
has been splendidly received by the 
Chicago women’s organization as a big 
factor in woman’s welfare. Miss Sweet 
has attracted to herself a number of 
women agents now actively at work 
spreading Equitable service among 
Chicago women. 

The business of insuring women is 
growing rapidly. Wealthy women, busi- 
ness women, high class stenographers, 
trained nurses and merchandise buyers 
are proving the best prospects. Among 
these endowment contracts with in- 
come settlements prove the most popu- 
lar. The Equitable shows twenty-seven 
women carrying between $50,000 and 
$100,000, eleven carrying $100,000, eight 
carrying more than that but less than 
$200,000 and five carrying $200,000. 





Perfecting Strong Organization 

President C. C. Lemert and Vice 
President John L. Davis of the Ohio 
National Life of Cincinnati are per- 
fecting an organization in the state of 
Ohio which bids fair to make the Ohio 
National the leader in new business. 
The company has over 1,500 stockhold- 
ers whose influence is being used in 
securing business and agents. Meet- 
ings are being held in the various 
cities attended not only by the local 
stockholders but prominent citizens as 
well who are interested in building up 
a strong Ohio company. President 
Lemert and Vice-President Davis are 
attending this week meetings at Piqua 
and Bellefontaine. Last week a _ suc- 
cessful meeting was held at Dayton. 
Judge Lemert is doing some good 
work in enlisting the codperation of 
the stockholders and solidifying their 
interest in the Ohio National. Guy 
Detrick, ex-superintendent of schools 
at Bellefontaine, becomes county agent 











OUR “MORE DAYLIGHT” POLICY 


Is the up-to-date, right now, 1911 idea of the Life Insurance busi- 
ness. It means guarantees, good business to start with and plenty 
of Home Office leads. 


We can use high class men in Michigan. 
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at that point and D. C. Bollenbaugh, 
ex-sheriff of Union county, agent at 
Marysville. The company is securing 
most of its agents from outside the 
insurance ranks, 





POWELL GUEST IN NEBRASKA 





President of the National Life Under- 
writers’ Association Addresses the 
Agents at Omaha 





Omaha, Neb., June 6—(Special)— 
Henry J. Powell, president of the Na- 
tional Association of Lifé Underwrit- 


ers, was the guest today of the Ne- 
braska Life Underwriters’ Association, 
having already covered some _ 2,200 
miles in a visit to local associations. 
He was entertained tonight at a ban- 
quet given by the state association 
at which about two dozen members 
were present. 

This is Mr. Powell’s first visit to 
the state and his hour long address 
proved not only a stimulus toward 
building up the association but an in- 
spiration toward keeping life insurance 
upon a high moral plane. He told of 
the advances in membership already 
made by the association and urged 
that agents be brought into it, de- 
claring that its benefits should go to 
agents and not managers alone. 

Mr. Powell gave an inspiring talk 
on salesmanship, laying particular 
stress upon the ethical side of the pro- 
fession. He urged that the conduct 
of agents be such that people may 
maintain their confidence in life in- 
surance. He advises them to talk their 
own companies and quit “knocking” 
other companies. Much of the agent’s 
competition, he said, is that which he 
makes for himself. 

At the meeting tonight the Calef 
cup made its first appearance although 
it was won for the Nebraska associa- 
tion nearly a year ago by Special 
Agent Williams of Midwest Life of 
Lincoln. Mr. Williams could not be 
present but it was passed around by 
i A Zimmerman, president of the 
Nebraska association, who presided. 
Addresses on behalf of the local asso- 
ciation were made by C. Z. Gould of 
the Penn Mutual, H. D. Neely of the 
Equitable and F. W, Foster of the 
Penn Mutual. C. Z. Gould, H. D. 
Neely and John Dale were appointed 
a committee to draft resolutions for 
Anton Lundstrom of the Equitable, 
who died since the last meeting. 





J. H. Beattie Becomes Secretary 

J. H. Beattie has been selected as 
secretary of the Citizens Union Life of 
Cleveland, Ohio, while C. P. Wickham, 
Jr., is the general manager. A finance 
committee has been selected and all 
matters relating to funds and expendi- 
tures is referred to it. 





Mutual Life’s Chicago Agency 

Robert E. Spaulding, for many years 
general secretary of the Knights of 
Pythias Endowment Rank in which 
capacity he was responsible for bring- 
ing the business up to an adequate 
rate basis and for the past three years 
(CONTINUED ON PAGE 17) 











60th Anniversary Y ear 


The BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 


Desires to secure the services of a few more high 
class men of ability and experience. Its policies, 
issued under the Massachusetts non-forfeiture laws, 
are liberal and up-to-date in every particular. 


W.S. WELD, Supt. of Agencies 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $500,000.00 
LEGAL RESERVE 
$100,000.60 Deposited With the State 


Agents Wanted. Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER  cectiue 


Home Office, CHICAGO, ILL. 


LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Salesman, 
It is 











you can make big money selling our stock. 
the best backed and best selling proposition on the 
Our men are making big money. Write 
today. Address, 17-Q, care The Western Under- 


writer. 


market. 








OUR AGENTS MAKE MONEY 


YOU CAN SEE THE REASON WHY 


1,500 loyal, boosting stockholders. 
Our 20-payment G. E. A. policies guarantee 25 to 100% greater sur- 
render values than participating companies at about the same rate. 
All policies have total disability feature. 
Old age annuities provided for. 
67 muibeds of settlement at maturity. 
WE HAVE A FEW MORE OPENING 
FOR LIVE MEN; WRITE TO-DAY 
THE TOLEDO LIFE INSURANCE CO. 


NICHOLAS BUILDING TOLEDO, OHIO 








S 
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IN LIFE INSURANCE CIRCLES 


(CONTINUED FROM PAGE 16) 
one of the leading agents for the Mu- 
tual Life in Chicago, has been made 
supervisor of agents for the city. 

E. D. Cook, manager of the west side 
branch of the Mutual has been trans- 
ferred to the city offices in the Wom- 
an’s Temple and will manage the west 
side business from there after July 1. 








KIGHT DESIRES ADVERTISING 





Thinks Warnings of Agents and Depart- 
ments Help His Business—Asks | 
Some Questions 





“All that the name implies” is the 
catch line in the advertisements of a 
well-known make of automobiles and 
it might be a good one for J. F. Kight, 
the audit and abstract man, to adopt. 
He has a way of getting around the 
country that suggests aerial transporta- 
tion, although he has been helped out 
of several states by an official boot. It 
would have a double appropriateness, 
as it would also suggest the flighty 
nature of his mathematics. 

Kight writes appreciatively ofthelatest 
kick, which was received from the Mis- 
souri department. He says the more 
free advertising he gets the more people 
he is able to interest. He is at present 
in Indiana but says his assistants are 
in Missouri. His practice is, he says, 
to notify the life underwriters associa- 
tion whenever he strikes a town, so that 
it can get busy, and the busier it gets 
the more advertising he receives. 

He encloses a copy of one of his 
newspaper advertisements in which he 
asks some questions that throw an 
amusing light on his actuarial knowl- 
edge. Some of the questions are as 
follows: 

“DO YOU KNOW that in all forms of 
life insurance contracts the premium is 
loaded sufficiently to maintain the full 
risk to age 96, and in some cases to 
100 years? That in all such cases 
should you not live to above age your 
beneficiary will not receive all the in- 
surance paid for? That in all forms 
of endowment contracts you are pay- 
ing for two policies in one and can have 
the benefit of but one at any time, liv- 
ing or dead?” 

Logic is an ordinary attribute of rudi- 
mentary minds. It is in the weighing 
of premises that intelligence is re- 
quired. If one believed that the moon 
was made of green cheese it would be 
logical to believe a lunar visitor could 
easily make a cheese sandwich if he 
had a loaf of bread. Kight’s criticisms 
of life insurance are doubtless reasoned 


logically from what he thinks he 
knows about the business. 
The advertisement challenges any 


company or agent to show one client 
who has followed Kight’s advice that 
did not save several times Kight’s fee. 
This ingeniously excludes the Detroit 
policyholder who did not follow his ad- 
vice, but who beat him in a lawsuit in 
which the court held there was no sav- 
ing in Kight’s plan. 





Reliance in Chicago 

May was the largest month on record 
for the Chicago department of the Re- 
liance Life of Pennsylvania. It is now 
two months since C. M. Heublein took 
charge and the business has begun to 
go ahead with a spurt. The agency 
force through northern Illinois and In- 
diana has been increased and strength- 
ened by the addition of a number of 
good producers. 





Progress of Wisconsin Bills 
_The joint resolution in the Wiscon- 
Sin senate to amend the constitution 
to permit legislation for state insur- 
ance subject to the restriction of an 
annual accounting for liabilities and 


holding the assets separately was 
Passed by the senate, 18 to 3. The 
ngtam bill for state insurance, de- 





signed to take advantage of the situa- 
tion created by the proposed amend- 
ment to the constitution above referred 
to, was recommended for passage in 
the assembly. 

The bill to make the office of insur- 
ance commissioner appointive was re- 
ported in the assembly and will be on 
the calendar for action about the mid- 
ddle of the week. 

Bill 701a, regulating the promotion 
and sale of stock in life insurance com- 
panies; 986a, limiting commissions 
which may be paid to 10 percent, ex- 
cepting Wisconsin companies now in 
process of organization; and 121, 206a, 
and 209a, relating to rebating, are ready 
for the governor’s signature. No. 457s, 
providing a penalty for failure of with- 
drawing life companies to report annu- 
ally, has passed both houses. 





GEM CITY LIFE ORGANIZING 


Stock Being Sold in First Lega] Re- 
serve Life Company Dayton, 
Ohio, Has Ever Had 








Stockholders in the Gem City Life 
of Dayton, Ohio, had a “get together” 
banquet recently. Dayton never has 
had a legal reserve life company. It 
has three very substantial fire insurance 
companies and their success naturally 
has caused those with money to invest 
to look towards insurance stocks. 

Last January it was decided to or- 
ganize the Gem City Life. The chief 
factors in the organization are Frank- 
lin T. Betts and F. F. McGinnis. Mr. 
Betts, who is general manager, has 
been a writer of life insurance for over 
twenty years, part of the time in the 
service of the Union Central in north- 
ern Ohio. Mr. McGinnis, who is an 
attorney, is secretary and general coun- 
sel of the company. Other officers are 
Gustav Becker, Jr., the treasurer, who 
is connected with one of the leading 
building and loan associations of Day- 
ton; Dr. W. W. Beaucamp, medical di- 
rector, and W. H. Hinton, actuary. 

A considerable amount of stock has 
already been sold and many of the 
subscribers to stock have also given 
applications for insurance. The com- 
pany is incorporated for $100,000 capi- 
tal, but the intention is eventually to 
increase the capital to $500,000. The 
stock is being sold in small blocks— 
not more than thirty shares to one 
person. The par value of the shares is 
$25 each. A thousand shares had been 
sold several weeks ago. The company 
expects to begin writing business next 
January, at which time permanent offi- 
cers will be elected. 


Valuable Volumes Added 

Nearly forty valuable volumes have 
been added during the past year to the 
library of the American Institute of 
Actuaries and an extra effort is being 
made to enlarge the collection. Some 
volumes are presented but the majority 
are purchased with the income from 
contributing members, which are the 
life companies connected with the or- 
ganization through the membership of 
their actuaries. “Fellows,” “associates” 
and authorized representatives of con- 
tributing members have access to this 
library which is located at present with 








Endorsed by Underwriters 


Insurance men carry accident and health 
insurance in the “‘old line’’ companies. A 
large number carry a surplus line in the 
States Lloyds. e are sure the Lloyds 
are very proud of the prominent insurance 
men that are their policyholders. Insurance 
men are expert critics of insurance plans. 
The fact that they carry Lloyds policies 
proves that they believe in the contracts 
and form of indemnity furnished. It is 
cheaper than that offered by the stock 
companies because they are able to hew 
down considerable home office and operat- 
ing expense. It will payany insurance man 
to examine the plan of the States Lloyds, 
Hartford Building, Chicago, of which Dee 
A. Stoker is manager. 











REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co 
7 INDIANAPOLIS 


Operates under the Compulsory Deposit Law or noun: 
Reliable Agents Wanted. Address 











AD Honest Contract, sold by Honest Men, by Honest Methods 
N Permanent connection for desirable agents 
to sell life insurance 


NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 




















The Scranton Life Insurance Company 


Wants a good man NOW for a good job in the Pittsburg 
District. A great chance for the right man—the best 
selling proposition in the East. . 


JEFFERSON WALLACE, Superintendent of Agencies Scranton, Pa. 
A Twenty Million Dollar Company 


A Plan that Has Stood the Test for One-Third of a Century 


Life Insurance for 








UNION, north, east, south and west. 


Address HENRY PYLE, Sec’y and Mgr. 
National Life Association, Des Moines, Iowa 


MERIDIAN LIFE INSURANCE COMPANY 





ARTHUR JORDAN THOMAS J. OWENS 






President Secretary 
EXCEPTIONAL RECORD FOR 1910 

inogusemes written Gusing the GOOF ...cccccccccccccccccccccccceccccccscesooescecsosoees $ 8,168,278.00 
IND CII nn 48 606 Coes sb évesedeccnccocceoesconeccesonesesoeseneose 5 
Tbe Ras OF TaeINNSS Uh FOGG 2k ccc cccccccccsccccccneccccccccoccceccesesescooees 17,043,574.00 
Gate Be Gamete Gee TEND. occ ncccccccccccccccccsctcsccccsecccsseceoecoescecseosceseses 316,055.72 
Total Hasste Decssber Bh, IDR... ccccccccccccccccccsccsccccesccesccecsseceocoeescece 1,747 ,405.00 
Capital Stock fully paid up... .cccvecccccccccscccccccccccvesccccccscceccccccsscssccers 200,000 90 
Surplus protection to Gy ROREEED cccvcccccccccccccccececcnecoocecesecesceeceesesoess 365,689.00 


Attractive policy contracts and a strong financial position have made these results possible. 
Lucrative Contracts Available for Producers. 
Address Agency Department ° . . Meridian Life Building, Indianapolis 


JOSEPH STOUT, President CAPITAL, $100,000.00 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


COMMENCED BUSINESS JULY 1, 1910 
NEARLY $2,000,000.00 INSURANCE IN FORCE 


WANTED-—-STOCK SALESMAN 


CONE OF THE BEST PROPOSITIONS 
EVER OFFERED 


GIRARD LIFE INSURANCE CO. 
RUGEARD AS WALLACE® fond Soto Apia ORS HOTA cae 














This Company is operated on careful and conservative lines, and is meeting with exceptional success 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is very at, 
tractive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - - - PHILADELPHIA, PA. 


That’s the Verdict 


—The Dandy Line of Policy Contracts— 


Sosay both Agents and the insuring public. 
In addition to the usual line issued by all com- 
panies, we have three “specials” that appeal 
strongly. Agents wishing to build to a per- 


manent success, and to tie up to a Company which 
will insure such success, should investigate our line and our 
Company. Liberal contracts and selling aids to agents. It’s 
worth your while to investigate. It will do no harm anyway. 
Correspondence confidential 


; E Rawson. Pres. Des Moines Life Insurance Co.”“\y."* 
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the librarian at room 948, 29 South 
La Salle street, Chicago. 





WESTERN STATES LIFE’S DEAL 


Pratt & Grigsby Give Up General 
Agency Contract and H. J. Saund- 
ers Becomes Agency Manager 





The Western States Life of San 
Francisco has purchased from Pratt 
& Grigsby the general agency contract 
held by that firm since the inception 
of the company. The company will 
conduct its business on the branch 
office system. This change marks the 
most significant development in the 
history of the Western States Life, and 
it is a notable fact that it was brought 
about entirely through the harmonious 
cooperation of the officers of the com- 
pany and the general agents. 

Pratt & Grigsby were the original or- 
ganizers of the Western States Life, 
which was incorporated under their di- 
rection Oct. 11, 1909. The laws in the 
state in which they were domiciled 
required that the entire capital stock 
of the company should be paid in cash 
within one year from the date of the 
incorporation. This big task was 
achieved in practically nine months. 

As a guarantee to the public of their 
integrity in carrying through this or- 
ganization, Pratt & Grigsby in the 
early history of the concern yielded to 
the request of the company officers 
and entered into a contract which 
bound them to remain in the com- 
pany’s service as general agents for 
a period of not less than five years. 
This contract was modified and 
amended from time to time to meet 
new conditions, but Pratt & Grigsby’s 
obligation to remain with the proposi- 
tion was strengthened rather than 
otherwise. 

The record achieved by their agency 
has been remarkable, Within eight 
months after the sale of stock was 
concluded, they had written approxi- 
mately $5,000,000 of business. The 
issued business to June 1 amounts to 
$3,865,000. 

Some months ago it became appar- 
ent to both the officers of the com- 
pany and to the general agents that 
could the company develop an organi- 
zation of its own for the building of 
its insurance business such a plan 
would work to the economical advan- 
tage of the company as well as 
strengthen its standing in the various 
states where its 3,000 stockholders are 
situated. 

When the change was broached to 
Pratt & Grigsby they agreed to waive 
their personal rights and _ ultimate 
profits and to entertain any proposition 
by which the company and its stock- 
holders could be benefited. 

Pratt & Grigsby remain with the 
company for the next thirty days or 
more, during which they will volun- 
teer such assistance as they can render 
in effecting the change from the gen- 
eral agency system to the branch of- 
fice plan, upon which the agency de- 
partment will hereafter be modeled. 

H. J. Saunders, supervisor of the 
New York Life, in charge of its branch 
office of San Francisco for the past 
year or more, has been retained by 
the Western States Life as agency 
manager, and he will also fill a place on 
the board of directors as second vice- 
president, to which office he was elected 
June 3. 





New York Life’s Five Months 
The New York Life reports that 
new insurance paid for during the first 
five months of this year exceeds last 

year’s record by nearly $11,000,000. 





Investigating Loan Practice 
Commissioner Ballard of Oklahoma 
has under investigation the practice of 
the Mid Continent Life of Muskogee, 
Okla., in making loans to churches and 
taking applications for insurance on 








AMERICAN CENTRAL LIFE 


A Growing Company—FEstablished in 1899 
UNDER PROGRESSIVE MANAGEMENT 


Salesmen Compensation Plan—Our new plan that will appeal to High-Grade 
Write us for an explanation. 


MILTON A. WOOLLEN, President - - 


OVER TWENTY-SIX MILLIONS IN FORCE 


Indianapolis, Indiana 








tion the policies, after issue, being as- 
signed to the company. It is the con- 
tention of the Oklahoma department 
that this practice is a direct violation 
of the Oklahoma insurance law. The 
Mid Continent has been asked to file a 
statement of its position with the Okla- 
homa department. 


DRAW THE LINE IN OKLAHOMA 





Lead of Kansas Followed in Requiring 
History of Agents—Must File 
Bond Also 





For the purpose of weeding out un- 
scrupulous and dishonest agents in 
Oklahoma, Commissioner Perry 
Ballard has prepared a series of ques- 
tions similar to those in Kansas, which 
must be answered by all insurance 
agents who apply for license, requiring 
the applicants to tell what companies 
they have worked for previously, why 
they left, or contemplate leaving, the 
employ of the company; whether or 
not they are indebted to any insurance 
company for premiums collected or ad- 
vances made and whether or not they 
have ever been convicted of any crime, 
misdemeanor or felony. In addition to 
this all agents must in the future give 
bond in a sum of not less than $500 
to the company or companies they rep- 
resent and are licensed for, conditioned 
not only for the protection of the com- 
pany and general agent against em- 
bezzlement, but also of the policyhold- 
ers against twisting and misrepresenta- 
tions. 

In speaking of his course Commis- 
sioner Ballard states, “The insurance 
companies, general agents, and the in- 
suring public are certainly entitled to 
protection against dishonest methods 
as have been practiced in the past and 
I propose to draw the line good and 
tight, and I shall see to it that no man 
or woman shall receive a license from 
this department until the company or 
companies certify to me that such agent 
is properly bonded and the bond filed 
before the license is issued. Oklahoma 
will no longer be a profitable field for 
the unscrupulous agent and the sooner 
this is realized and they seek other 
pastures the better.” 





Cincinnati Life Men Meet 

The June meeting of the Cincinngti 
Life Underwriters Association was 
held at the Gibson house in that city 
on June 6. It was preceded as usual 
by a luncheon and some thirty mem- 
bers were present. Dr. J. W. Kirgan 
presided. 

House bill No. 9245, presented in 
Congress and unanimously approved by 
the executive committee of the Na- 
tional Association of Life Underwriters, 
was heartily endorsed by the Cincinnati 
organization. This bill, which covers 
false estimates, rebating special con- 
tracts, etc., is intended for the District 
of Columbia but is in reality a model 
law which can be copied by the various 
states if so desired. 

The health conservation committee 
of the local association under the lead- 
ership of A. F. Sommer, chairman, is 
to be continued. The association will 
continue its membership in the Anti- 
Tuberculosis League and its support to 
the Visiting Nurses Association. The 
association also went on record as fa- 





the lives of members of the congrega- 


voring the measure in Congress intro- 





Stock Salesmen Wanted 


ON A LIFE PROPOSITION 
Last Bag paid was 8% and next dividend, payable soon, will 
12%. 
Stock sells rapidly to the conservative investor because it’s clean, 
dividend paying and in a going company. 
Tell me about your experiences and references in first letter. 
McCORMICK 


UILDING FRANK A. WERNER, Chicago 

















THE TOPMOST PLACE! 


This Company Stands First among the twenty companies that have the most 
insurance in force in percent. of gain in insurance in force in 1910, based 
on the amount of new paid-for business. 


The Cause: Our business renews exceptionally well. 
Underlying this fine record is Insurance Quality that satisfies our policyholders. 


ADDRESS 


GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Co. 
Incorporated 1851 SPRINGFIELD, MASSACHUSETTS 





Just a good, clean Home Company 


The Preferred Life Insurance 


Company of America 
Grand Rapids, Michigan 





Open territory in Michigan 
W. A. Watts, Secretary and Gen | Mgr. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more ype tee business in force in the United States 
than any other Company, and for of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1910 


507 = day in Number of Claims Paid. 6,163 day in Number of Policies issued and revived for 
$1,428,738.00 day in New Insurance issued and revived. $212,733.23 per day in payments to Policy: 
holders and ition to Reserve. $121,717.71 per day in Increase of Assets. 


our $5000 GU ARANTEES 


00 Annuity, Annually, |Q Full Years, 
bg Disability—No Further Premiums 
$10,000 FOR DEATH FROM ACCIDENTS OF TRAVEL, 

















Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 5,000 FOR DEATH AT ALL OTHER : 
souri and Iowa 5,000 CASH AT END OF STIPULATED ; 


ROYAL UNION || sage Sie 5 al se 


Mutual Life Insurance Co. || THE COLUMBUS MUTUAL 
Des Moines, lowa 


LIFE INSURANCE COMP’Y 
DISTRICT MANAGERS WANTED 


401-410 d c b 
Carleton B. Pray Jas. T. Priestly, M. D. 
Medical Director 








The VERY BEST of EVERYTHING in 
Life, Endowment, Accident 
and Health Insurance 
ACENTS WANTED 





Treasurer 
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It is no farther from the Atlantic to the Pacific 


than it is from the Pacific to the Atlantic 


with 
Largest, Strongest and Best 


Old Fashioned Gen’! Agency Contracts 


the 
Company West of Chicago 


$20,000,000 OF ASSETS— 
FORTY-THREE YEARS OF EXPERIENCE 


Write us at our home office, Los Angeles, California, or at 39 South La Salle Street, Chicago 
























duced by Senator Gore and providing 
for the establishment of a National 
Bureau of Health. 


MANY PENSION BILLS PASSED 








Number of Beneficiaries Are Increased 
without Receipts Being Materially 
Augmented in Consequence 





The session of the Illinois general 
assembly which just adjourned passed 
an unusual number of pension bills, 
some of which were original legisla- 
tion, while others provided for amend- 
ments to existing laws. The tendency 
of such legislation seems to be to in- 
crease the number of beneficiaries 
without increasing materially the re- 
ceipts, upon which those managing the 
pension funds must rely in order to 
carry out the provisions of the dif- 
ferent acts. Those representatives in 
charge of these measures do not seem, 
as a rule, to realize the relations that 
must exist between the receipts and 
disbursements of these pension 
schemes. Some of them provide for 
an annuity to the beneficiary on arriv- 
ing at a certain age, or at an earlier 
date if incapacitated in the line of duty, 
with a contingent annuity to the widow, 
minor children, and, sometimes, the 
mother of the beneficiary, in case of his 
early death. In some of these instances 
the annuitant would not pay in 20 
years. at which time the annuity goes 
into effect, sufficient from his salary, 
with accrued interest, to provide for 
one yearly annuity. 

_In order to provide for such con- 
tingencies as are liable to arise under 
such a condition of affairs, many of 
these bills have a safety or emergency 
clause, providing that if there be not 
sufficient funds on hand at any tjme to 
pay the annuities provided for that they 
shall be prorated among the annuitants. 
This, of course, makes the problem 
simple, but at the same time the an- 
nuitants will be sadly disappointed in 
the coming years. 





Rebating Reaches France 
President DuBois of the Compagnie 
d’Assurances Generales, the big French 
life company, recently wrote E. D. St. 
Giles, the Chicago correspondent of the 
company, regarding rebating on life 
Policies. He said rebating had been 
introduced into France by the Ameri- 
can companies and wanted to know 
what was done in America to combat 





the evil. Mr. St. Giles replied that the 
only thing done on this side was to ad- 
vertise it, so that everyone would know 
he could get a rebate if he held out for 
one. 





Sues on Peculiar Claim 

Myron L. Hurd, formerly general 
agent of the Aetna Life at Kansas City, 
Mo., has sued the company for $50,000 
damages for taking up his contract in 
1905. He alleges the company induced 
him to give up the contract he held at 
that time on the representation that 
the money saved on the new contract 
would be paid- out in dividends to 
policyholders, thus making it easier to 
write new business, but that it has not 
done so. 





Business is Quiet 

The summer solstice of the life insur- 
ance business hit early this year and 
though some companies had big re- 
turns for May a great many felt the 
effect of the heat during the last two 
weeks. It is not only a fact that agents 
but also prospects “laid down” during 
the exceptional weather and the slump 
was particularly felt after an unusually 
heavy April, 





Andrews With the Security 


M. E. Andrews, who has been super- 
intendent of agencies for the American 
Central Life in Illinois, has been ap- 
pointed agency supervisor in northern 
Indiana for the Security Life of Amer- 
ica. Two other appointments of im- 
portance will be announced shortly by 
the Security. 





Manager Rodenberg Has Resigned 

George W. Rodenberg, Chicago man- 
ager of the United States Life, has re- 
signed and returned to St. Paul. He 
was formerly manager of the company 
in the latter city. He becomes man- 
ager of the National Life U. S. A. in 
St. Paul. 





Split Over Reciprocity 

The board of directors of the Canada 
Life, including some of the leading finan- 
ciers and statesmen of the Dominion, 
have split, owing to differences over reci- 
procity with the United States. The fol- 
lowing directors have resigned: Sir Ed- 
mund Walker; his brother, H. B. Walker, 
Montreal, manager of the Bank of Com- 
merce; Z, A. Lash, Senator William Gib- 
son and Charles Chaput. The following 
directors remain on the board: Senator 
Robert Jaffray, Senator George A. Cox, 
E. R. Wood and Kenneth McKenzie. 











Western Life Companies 





Report of Their Activities and 
Progress 











Union Life, Chicago—Stockholders to 
the number of fifty held their annual 
meeting in the Hotel La Salle, Chicago, 
Tuesday evening and enthusiasm over the 
showing already made and for the future, 
was the keynote of the meeting. The 
reports of the officers showed the Union 
Life led the sixteen Illinois companies 
in gain of insurance last year and the 
prospect for this year is $10,000,000 new 
business. It is expected also that enough 
treasury stock will be placed within the 
next few months to add $75,000 or more 
to the surplus: account. The company is 
now licensed in seven states and Canada, 
and will enter other territory as condi- 
tions favorable thereto arise. There were 


but five deaths last year while the ex- 


pected was seventy-five. 

Officers were elected as follows: Dr. 
E. C. Spinney, president; W. J. Champion, 
F. W. Robinson, W. J. Liddy, vice-presi- 
dents; H. M. Snow, secretary; I. D. Stev- 
ens, treasurer; M. Burdock, assistant 
treasurer. 

7 + * 


Inter-Mountain Life, Salt Lake City, 
Utah.—It expects to begin writing busi- 
ness this week and starts operation under 
the guidance of good men and with a fine 
organization record. Roy M. Marsh is in 
charge of the field as agency director. 
He served in a similar capacity for sev- 
eral years with the Security Life of 
America at Chicago when that company 
was being reorganized and more recently 
has been agency director of the Conti- 
nental Life of Salt Lake City. 

The Inter-Mountain has a capital of 
$100,000 and surplus of $50,000, all paid 
in and the promotion cost is said not to 
have exceeded 10 percent. Ex-Governor 
William Spry is president and J. O. Carter 
general manager. 

* . * 


Pioneer Life, Pekin, Ill.—It will go on 
a legal reserve basis and has moved its 
executive office to Chicago. Three of the 
Pekin directors have resigned and three 
Chicago men have been elected on the 
board, they being Albert S. Maxwell, Frank 
J. R. Mitchell and E. A. Loomis, Jr. Mil- 
ton W. Sutton of Pekin has been elected 
president, E. A. Loomis, vice-president, 
and Albert S. Maxwell, secretary. Mr. 
Loomis, the vice-president, is a Chicago 
insurance man, having been connected 
with a number of companies and for some 
time has been identified with the Pioneer 


Life. 
* . * 


Mid Continent Life, Muskogee, Okla.— 
It will have an agency convention June 23. 
That day will wind up the first year of the 
company, so far as producing business 
is concerned. It will show $5,000,000 of 
business written during this time. The 
company wrote more than double in May 
what it did in April, with a grand total 
of $710,000 in business and premiums of 


$20,000, F. K. Kohler, agency director, is 
doing splendid work with the company. 
. . . 

Merchants Reserve, Chicago—After tour 
months of writing $4,000 and $1,000 polli- 
cies in addition to two and threes which 
the company wrote exclusively at first, 
it now finds the average policy is about 
$1,900. President C. L. Hendricks has pro- 
duced a good business on fours and in- 
creased in many cases che amount of in- 
surance with many old policyholders. 
Some of the agents are turning in a good 
volume of ones and twos. 

+ . . 
American Bankers, Chicago—It has re- 
cently been licensed to write insurance 
in Montana, and is arranging for a live 
agency in that state. This makes eleven 
states that the company is now oper- 
ating in, and President Spicer leaves for 
Seattle the last of June for the purpose 
of securing licenses in Oregon, Washing- 
ton and Idaho. adie 


Wisconsin National, Oshkosh, Wis.— 
The company is about to increase its cap- 
ital from $200,000 to $300,000 and is now 
being examined by L. A. Anderson, ac- 
tuary of the Wisconsin aepartment. 

. . . 

Kansas City Life—It reports applica- 
tions for the month of May aggregating 
$1,596,800, and total applications for the 
five months of the year amounting to 
$5,895,700. 





Mutual Life Election 

New York, June 7—(Special)—The 
final day of the election of the thirty- 
six trustees of the Mutual Life was a 
very quiet one as compared with the 
first election of the trustees following 
the enactment of the Armstrong law. 
Promptly at 4 o’clock Monday the polls 
closed with over 20,000 ballots cast for 
thirty-seven persons who were on the 
tickets. 

For the past three months two cus- 
todians have received the ballots as 
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they poured in every day in the mail, 
one of these being appointed by the 
insurance department and the other by 
the Mutual Life. The Mutual’s repre- 
sentative was Stephen M. Smith, as- 
sistant treasurer. Their duties will end 
today, however, and five inspectors ap- 
pointed by Superintendent Hotchkiss 
at what is said to be a salary of $25 a 
day, will take charge of things and 
make the count of the ballots. Their 
work is not expected to be finished 
under a week or perhaps ten days, but 
as there was only one policyholders’ 
candidate voted for, it is not likely that 
it will take long to canvass the votes. 

New York, June 7.—(Special.)—It is 
stated at the Mutual Life office’ that 
enough ballots have been counted already 
to indicate that John G. Shedd of 
Marshall Field & Co., of Chicago, has 
been elected a trustee succeeding Gover- 
nor Wilson, of New Jersey, and that John 
J. Mitchell, the Chicago banker, will be 
chosen succeeding Emile O. Phillippi of 
Paris. Both retiring directors declined 
re-election. Sol Rosenblatt, the Chicago 
lawyer, ‘is undoubtedly badly _ beaten. 
The other thirty-four trustees have un- 
doubtedly been re-elected. The work of 
counting the ballots is going on today 
under charge of five inspectors who re- 
ceive compensation of $25 per day, not $35 
as two years ago. 





Are Capturing Chicago 

Mark B. Lockyer and his staff of 
specialists from Philadelphia, where 
Lockyer & Rhawn are managers of the 
Illinois Life, have invaded Chicago, 
establishing headquarters in the Hotel 
La_ Salle. Mr. Lockyer and_ his 
confreres are working on corporation 
and business insurance. They have 
over a million of business in sight in 
Chicago. The agency paid for over 
$3,000,000 the first five months. It paid 
for $6,000,000 last year. 





Vice-President Brazier Resigns 


E. G. Brazier has resigned as vice- 
president and general manager of the 
German National Life of Chicago. 
President Gary is now the active force 
in the company. Mr. Brazier reorgan- 
ized the business of the old German 
Mutual ‘Benefit, a post-mortem assess- 
ment company, into the German Mu- 
tual Life, a stipulated premium com- 
pany. The German National Life, a 
new legal reserve company, took over 
the old business. 

Mr. Brazier was formerly in the In- 
diana field before going to Chicago. 


Metropolitan’s New Plans 

New York, June 7—(Special)—The 
Metropolitan Life has announced that the 
directors have authorized a mortgage loan 
of approximately $650,000 to be used for 
the election of small dwellings in Brook- 
= by a building corporation payment of 
the mortgage being guaranteed by a life 
insurance policy. The first mortgage is 
to be closed on each house at 6 percent 
to run twenty years payable in semian- 
nual installments so that at the end of 
the payment, the property will be unen- 
cumbered. the purchaser desires, the 
company will issue an insurance polic 
on the single premium term plan wit 
decreasing amounts. The insurance ex- 
pires automatically when the mortgage is 
fully paid. 


LIFE NOTES 


The Arkansas Tiouse has passed the 
bill taxing the cash surrender value of life 
policies. 

The Pension Life Society of Pittsburg, 
Pa., a fraternal, has been admitted to 
Michigan. 

The old line companies wrote in Okla- 
homa last year $29,842,355 new business. 
The fraternals wrote $39,528,803. 

I. M. Hamilton, president of the Fed- 
era! Life of Chicago, has just returned 
from a business trip to New York City. 

James T. Coen who has been district 
agent of the Pacific Mutual at Olney, IIL, 
for five years, has been made a general 
agent. 

The National Life, U. S. A., of Chicago, 
has not yet decided whether it will take 
advantage of the new law to enavie it 
to write accident and health. 

Earl Gorman of Algona and M. V. Han- 
sicker of Sioux City have formed a part- 
nership to represent the Mutual Life at 
Algona, Iowa, covering nine counties. 

E, A. Davis, formerly manager of the 
Washington Life at Chicago, and prior to 
that manager of the Kansas Mutual at 
Jalesburg, Ill., died recently of apoplexy. 

W. H. Wallace has recently been ap- 
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ional Life, at Toledo. Mr. Wallace will 
have a suite of offices in the Spitzer build- 
ing. 

The Indiana National Life and the Na- 
tional Life of Des Moines have been ad- 
mitted to Arkansas. W. L. Rawley is 
general agent of the former and W. C. 
Biggs of the latter. 


The Indicator Pocket Chart of Coopera- 
tive Life, Accident and Fraternal Associa- 
tions for 1911 has just been published by 
the Indicator Publishing Company of De- 
troit. The price is 25 cents. 

The Security Mutual Life of Bingham- 
ton, N. Y., has made application to re- 
enter Oklahoma. This company withdrew 
from the state some two years ago. The 
Columbian National has also applied for 
admission. 


Rodman Wanamaker of the Philadel- 
phia North American, who is believed to 
carry the largest line of life insurance 
in the world, has recently taken on $750,- 


000 more, increasing his total line to 
practically $4,500,000. 
The famous Perkins suits against 


various life companies at Topeka, Kan., 
have been settled. Perkins took out $675,- 
000 insurance and shortly after fell from 
the roof of his home at Lawrence, Kan., 
and was killed. One company promptly 
paid $300,000, but the others contested. 

John C. Henn, formerly superintendent 
of agents for the Penn Mutual of Phila- 
delphia in Kentucky, died at his home in 
Louisville last week of tuberculosis. He 
was thirty-seven years old, and had been 
in poor health for a long time. 

Oscar F. Nelson becomes general agent 
of the Pacific Mutual at Newton, Kan. 

Harry W. Harb, for some time district 
agent of the Northern Life of Rock Island 
at Rockford, Ill, becomes agency su- 
pervisor for northern Illinois for the 
Franklin Life. 


making a record in denying licenses to 
fraternal and assessment organizations 
seeking admission to the state, having 
denied no less than twenty-five applica- 
tions since Jan. 1, 1911. There are addi- 
tional applications now pending which 
will, in all probability share the same fate. 

G. W. Yates, formerly with the Union 
Central Life, has been selected as gen- 
eral agent of the Manhattan Life for 
the entire state of Kansas. He will make 
his headquarters at Topeka. Mr. Yates 
left the business previous to the Arm- 
strong investigation and has been devot- 
ing his time to other work for the past 
eight years, 

Adolphe Dubois, vice-president of the 
Compagnie Generales d’Assurances sur la 
Vie of Paris, the leading French life com- 
pany, is visiting Canada and has under 
consideration beginning business in the 
French provinces. He will visit Chicago 
for a conference with E. D. St. Giles, the 
correspondent of the company for the 
United States. 

E. W. Decker has resigned as a director 
of the Northwestern National Life of 
Minneapolis. Mr. Decker is ranking vice- 
president of the Northwestern National 
Bank, of Minneapolis, the largest bank in 
Minneapolis, as well as a director in the 
Minnesota Loan & Trust Company, which 
is affiliated with the bank. The duties 
with these two institutions are such that 
he cannot spare the time to the insurance 
company’s business. 

The Travelers announces the appoint- 
ment of L. P. Bonfoey as manager of its 
life and accident department at Philadel- 
phia, Pa. Mr. Bonfoey entered the service 


of the company March 1, 1906, as special 





pointed district manager of the Ohio Nat- 


agent at St. Louis. 


Later on he served in 
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Nebraska, Iowa, Buffalo, N. Y., and Bos- 
ton, Mass. In November, 1908, Mr. Bon- 
foey was sent to Philadelphia on special 
assignment, and was appointed acting 
manager April 1, 1909. 

Martin J. Breen of the wholesale liquor 
firm of Breen & Kennedy, of Chicago, who 
died unexpectedly a few weeks ago, car- 
ried about $200,000 of insurance in favor 
of the corporation. The largest policy 
was for $100,000 in the Mutual Life and 
had been carried but a year and a half. 
The claim was paid to Andrew J. Graham, 
banker, by a check for $101,626. Of this 
amount $1,138 was last year’s dividend 
and $488 a postmortem dividend. 


Life companies in New York are expect- 
ing the passage of the substitute for the 
Frawley-Hoey bill, which was originally 
drawn to repeal the provision of the Arm- 
strong law compelling life companies to 
sell by the end of December next all cor- 
porate stocks and bonds. The substitute 
bill reported favorably in the senate gives 
companies another five years in which to 
dispose of stock holdings. It is bound to 
be impossible to get prohibitions entirely 
removed against stock holdings at this 
legislative session, so the substitute will 

Last week was visitors week at the 
Chicago offices of the Mutual Life. Wil- 
liam F. Peet, manager at St. Paul and 
president of the Western Managers Asso- 
ciation, was in the city enroute to Wash- 
ington, D. C., where his children have 
been attending school the past year. Dr. 
F. S. Weisse was in from the home office 
to examine an applicant for a quarter 
million of business insurance. E. R. 
guson, manager at Cincinnati, 4 
Shaw, manager at Sioux Falls, S. D., were 
also guests of the Chicago management. 

Judge McPherson in the federal court, 
Wednesday dismissed the case started 
six years ago to compel the Northwestern 
National Life of Minneapolis to return 
$3,000,000 reserve funds and $1,000,000 
premiums to spleynateere of the old 
Northwestern ife Iowa, a ten-year 
bond eoncern which had been merged 
with the Minneapolis company. The court 
also issued an injunction restraining Jo- 
seph Dyer and other policyholders from 
soliciting against the insurance company. 
The original suit asked for a receiver and 
many charges were made against the 
legality of the transfer of the Iowa com- 
pany to Minneapolis. 


MEETING OF ACTUARIES 


(CONTINUED FROM PAGE 1) 
members use them. E. O. Dunlap, rep- 
resenting the Pittsburg Life & Trust, 
opened the library of his company to 
the institute by this avenue. The Pitts- 
burg has between two and three thou- 
sand volumes consisting of practically 
all the American and English acturial 
works since 1840. There is quite a col- 
lection of original manuscripts, many 
of which have never found their way 
into print. 

Forty-five gathered about the festal 








IN WISCONSIN 


OU may be at a standstill in your 
present connection. Look into the 
opportunities that are offered by 





JAMES A. FREAR, President 
MADISON, WISCONSIN 


Our organization is growing and our rep- 
tesentatives find the field fruitful. 


Address: 
GEORGE A. BOISSARD, 2d V-P., 


or ED MARTHENS, Agency Director, 
At the Home Office. 





A Penn Mutual Premium, less a Penn Mutual 
ividend a Penn Mutual Policy, 
enn Mutual ’ Values, makes an Insur- 

ance efftay ia Uns which in the sum of nll its 
Bene fits, is unsurpassed for net low cost gad care 
interest’ of all all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 





board Tuesday evening and enjoyed 
the usual banquet and brief post-pran- 
dial program. President Buttolph pre- 
sided. After the feasting the company 
adjourned to the Bismark Gardens. In 
the afternoon entertainment was pro- 
vided for the ladies in the form of an 
auto trip and visit to Lincoln Park. 

At the Wednesday morning session 
officers were reelected with the excep- 
tion of F. S. Withington on the gov- 
erning board who has removed from 
the territory covered by the institute. 
J. H. Nitchie of Chicago was selected 
for the vacancy. The officers are: H. 
W. Buttolph, president; O. J. Arnold, 
vice-president; J. C. Seitz, secretary; 
D. F. Campbell, treasurer; E. R. Car- 
ter, librarian; W. S. Wynn, member of 
governing board. 

Change of Date of Meeting 
It was decided to change the date of 
meeting and with formal passage of an 
amendment to the constitution and by- 
laws the next annual session will be 
held on the first Friday and Saturday 
after the fifth of May. A committee 
was named to assist in the work of 
introducing courses of study on in- 
surance into the universities, colleges 
and Y. M. C. A.’s. It is planned to 
seek the installation of both elementary 
courses and courses for the instruction 
of those desiring to become actuaries. 
Mortality in Rural Districts 

Professor Rietz presented a paper 
on the formation and graduation of the 
mortality table for rural districts as 
shown by data on rural registration 
districts in the government census. 
Compared to tables for urban districts 
the average life in the country is longer 
and the inference from the paper is 
that rural business is more profitable 
to companies. 

R. M. Webb spoke on the nature of 
mathematical laws of mortality with 
reference to Makeham’s law, together 
with new tables for insurance on from 
one to five lives. This proved of par- 
ticular interest because of the great 
growth of partnership and corporation 
insurance during the past few years. 

Informal discussion of the papers 
presented and formal discussion of 
the papers read at the last meeting oc- 
cupied the remaining time of the Wed- 
nesday sessions. 

Those Who Were Present 

All three classes of membership were 
represented at the meeting. The “fel- 
lows” answering present at roll call 
were: 

Lewis A. Anderson, Wisconsin de- 
partment; T. W. Appleby, Federal Life, 
Chicago; O. J. Arnold, Illinois Life; 
Charles H. Beckett, LaFayette Life; 
H. W. Buttolph, Indianapolis, Ind.; D 
F. Campbell, Armour Institute, Chi- 
cago; E. R. Carter, National Life, Chi- 
cago; F. A. Draper, Chicago; W. H. 
Gould, Volunteer State Life; F. J. 
Haight, Anchor Life, Indianapolis; 
John E. Higdon, State Life; Edward 
W. Hyde, Columbus Life, Cincinnati; 
Lucius McAdam, United States Annu- 
ity & Life; J. H. Nitchie, Chicago; B. 
R. Nueske, Chicago; Henry L. Rietz, 
University of Illinois; J. C. Seitz, Se- 
curity Life, Chicago; B. J. Stookey, Il- 
linois Life; Carleton M. Vail, Chicago; 
Robert M. Webb, Kansas City Life; 
R. M. Wilbur, Denver, Colo; Wilbur 
5. Wynn, State Life, Indianapolis. 

The “associates” present were: 
George W. Bishop, Bankers Reserve 
Life, Omaha; William E. Brimstin. 
Federal Life, Chicago; Wilbur W. 
Dark, Indianapolis; Guy L. Stayman, 
Reserve Loan Life, Indianapolis; J. P. 
Sullivan, American Central Life, In- 
dianapolis; R. S. Vail, Chicago. 

The “contributing members” repre- 
sented by other than fellows or asso- 
ciates were Scranton Life of Scranton, 
Pa. by W. E. Napier and Pittsburg 
Life & Trust by E. O. Dunlap. T. W. 
Blackburn, secretary of the American 
Life Convention, was present by special 
invitation. 
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LIFE INSURANCE COMPANY, commencing January |, 1911. 
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FIRST F. & C. MEETING 


FIELD MEN AT HOME OFFICE 





Officers, Department Heads, Managers 
and General Agents Spend Two 
Very Profitable Days 





New York, June 7—(Special)—The 
first convention of the general agents 
and managers of the Fidelity & Casu- 
alty Company, from all over the coun- 
try, began its sessions Monday morn- 
ing in the library of the new building 
of the company with about fifty pres- 
ent. Practically all the officers and de- 
partment heads of the company were 
present to say a few words from their 
various view points. The first day’s 
session was devoted to discussion of 
general subjects, accident insurance 
and agency matters. The session Tues- 
day, which began at 10 o’clock, was 
devoted to liability insurance, boiler 
insurance, fidelity bonds, burglary busi- 
ness and plate glass insurance. The 
various department heads at the home 
office led off in all these discussions. 

President Hillas First Speaker 

The first speaker at Monday morn- 
ing’s session was President Robert J. 
Hillas, whose subject was “The Com- 
pany.” He was followed by F. E. Law, 
vice-president, who spoke on “The 
Company’s Future.” E. E. Clapp spoke 
on “Reminiscences.” He is head of 
the company’s largest general agency 
for accident and burglary business, 
covering New York, Massachusetts, 
Rhode Island and New Jersey. F. 
Robertson Jones, assistant secretary, 
who has charge of the company’s 
“Monthly Bulletin,” spoke on “Legis- 
lation.” G. W. Allen, assistant secre- 
tary, spoke on the “Importance of Sug- 
gestions from Agents Regarding Policy 


Forms and Circulars.” Superintendent 
of the Claim Department A. W. Par- 
son’s subject was “Claims.” Vice- 


President H. R. Woodward spoke on 
“The Accident Department,” of which 
he is the head. 
Good Talk by Alexander 

W. A. Alexander of Chicago spoke 
on the subject, “How I Write $100,006 
Policies.” There was some mighty 
good material from the agency stand- 
point in this speech. Edward Griffith 
of the Clapp agency, New York, talked 
on the subject, “How to Get Life In- 
surance Solicitors to Work for Dis- 
ability Business.” R. A. Hoffman, gen- 
eral agent at St. Louis, spoke on, 
“How to Solicit Accident Business,” 
and Dr. C. V. Everitt, of the medical 
staff, spoke on “The Doctor’s Side.” 

There were speakers also under the 
head of agency matter, discussions of 
this suature being led off by A. J. Fer- 
res, superintendent of the plate glass 
department, who spoke on “Agency 
Problems”; F. E. Delaney of Minne- 


apolis, on “My Ideas of Agency De- 
velopment”; C. L. Nelson of Louisville 
on “How to Develop the Agency 
Field”; R. L. Dutton of St. Louis on 


“How I Get Business by Correspond- 
ence Followed up by Special Agency 
Work,” and Eugene Oberdorfer of At- 
lanta on “Business Getting.” 
Pirst Night's Social Features 
The feature of the evening was a 
theater party at the New Amsterdam 
theater, which was attended by the 
visitors, agents and many of the de- 
partment heads and officers of the com- 
pany. Everybody acknowledged that 
“The Pink Lady” is a great success. 
Two boxes were reserved for the ladies 
of the party. E. E. Clapp & Co. then 
did their part to entertain the guests. 
A private dining room at the’ Hotel 


about one hundred and twenty visitors 
and prominent people in the Fidelity 
& Casualty partook of an after theater 
supper. The invitation cards read “No 
regrets accepted.” The number who 
attended shows that this dictum was 
lived up to religiously. Agents have 
been quartered at the Plaza, at the 
company’s expense, so that that has 
been the headquarters for many of the 
social features. The visitors have not 
been very fortunate in the choice of 
weather since they arrived but have 
made the best of it. 

Liability and Boiler Insurance 


The subject of liability insurance 
was the first topic on the program for 
Tuesday. T. E. Gaty, secretary of the 
company, and former head of the lia- 
bility department, spoke on “The 
Future of the Liability Business.” W. 
J. Johnson, superintendent of the lia- 
bility department, had for his subject 
“The Office and the Field.” J. L. 
Houston, superintendent of the New 
York City liability department, spoke 
on “General Liability Insurance.” Wade 
Fetzer of the Chicago general agency 
addressed the meeting on “How to Get 
Liability Business.” W. H. Boehm, 
superintendent of the boiler depart- 
ment, led off the discussion on boilers 
under the head of “Steam Boiler and 
Fly Wheel Business.” S. H. Pool of 
Philadelphia told “How to Write Boiler 
and Fly Wheel Business.” D. C. Har- 
vey, superintendent of the inspection 
department, gave a talk on “Inspec- 
tion.” 
Bonds and Plate Glass 

The subject of fidelity business was 
opened by E. C. Lunt, head of that 
department, who spoke under the title, 
“How to be Happy, Though a Bond 
Agent.” O. P. Alford of Chicago also 
spoke under this head on “How to Get 
Fidelity and Surety Business.” The 
speaker under the head of burglary de- 
partment was W. P. Learned, superin- 
tendent of the department, who spoke 
n “Burglars and Their Art, and In- 
surance as a Protection.” The subject 
of plate glass insurance was ably 
handled by Nelson D. Sterling, super- 
intendent of the company’s plate glass 
department. His subject was “Plate 
Glass Insurance.” E. J. Collins of Chi- 
cago told “How to Get Plate Glass 
Business.” 

Closing Banquet 

The official sessions closed last night 
with a banquet at Louis Martin’s res- 
taurant at which all the officers, super- 
intendents and assistant superintend- 
ents of the home office, as well as the 
visitors, general agents and managers 
were present. Robert J. Hillas, presi- 
dent of the company, was toast master. 
The prominent speakers included 
George T. Wilson, second vice-presi- 
dent of the Equitable Life; James V. 
Barry, assistant secretary of the Metro- 
tropolitan Life; J. H. Rush, resident 
manager of the company, Kansas City; 
Charles J. Bosworth, resident manager, 
San Francisco; W, A. Alexander, of 
W. A. Alexander & Co., general agents 
at Chicago. Tables were arranged to 
form letters “F. & C.”. Officers, super- 
intendents and assistant superintend- 
ents of the home office staff were pres- 
ent in addition to visiting agents and 
managers. 


Officers Elected 
The following officers were elected: 


President, Edward Griffin, of E. E. Clapp 
& Co., New York; vice-president, Wade 
Fetzer of W. A. Alexander & Co., of Chi- 
cago; secretary-treasurer, Charles L. Nel- 
son, Louisville; executive committee (in 
addition to officers), William Gilmore, 
Boston, R. A. Hoffman, St. Louis, Eugene 
Obendorfer, Atlanta, S. H. Pool, Philadel- 
phia. 

The agents organized this association to 
promote the t interests of the com- 
pany, its pester neliors and agents. Rob- 
ert J. H 8, president of the Fidelity & 





Plaza had been provided, at which 


Camiaity, was elected sole honorary mem- 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds. 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agts. for Illinois 
29 S. Le Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. ayy ‘Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J. SCOONOVER, Gen. Agt. for Indiana 

509 Law Building, Indianapolis 


TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 

709 Hennepin Ave., Minneapolis 

F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. 

312 Johnston Bldg.. Cincinnat: 

FOWLER & LONG, Gen. Agts. for Western Missouri 

818 Grand Ave., Kansas City, Mo. 

GEORGE W. LONG, Gen. Agt. ~ ee 

34 Simpson Ave., Kansas City, Kas. 

CHAS. B. ERRINGER, Gen. Agt. re oe 
ord Bldg., Detroit, Mich. 

THE PHYPERS BROS. CO., General Agents fer Northern Ohio 

Park Building, Cleveland, Ohio 


The First Fidelity and Casualty Company of the West 















WON. CHAS. F. MANDERSON EDWIN T. SWOBE 
President Vice-President & Secretary 
Accident Plate 
Fidelity Glass 
Surety Burglary 


Bonds Liability 
ASSETS $336,000.00 (47% Gain in Premium Income in 1910) 
“The NATIONAL FIDELITY & CASUALTY COMPANY has made a record for progressive yet 
une: by any one hundred and 
forty stockholders among the men of the Central West.”’ 
Agents wanted in Nebraska, Kansas, Wyoming, Oklahoma and South Dakota. 


London Guarantee & Accident Co., Ltd. 


Of London, Engiand 





HEAD OFFICE LIABILITY 
134 S. La Salle Street ACCIDENT 
CHICAGO HEALTH 
_ AUTOMOBILE 
F.W. LAWSON BURGLARY 





General Manager 


CREDIT — BOILER 


ESTABLISHED 1869 


CONKLING, PRICE & WEBB R. H. CLARK 
eral Agents, Illinois, Missouri, Indiana General srs Northeastern Ohio 
39 S. La Salle St., Chicago 7 Superior Ave., Cleveland 
FRED L 1, a sige JAMES M. SPRAGUE 
Minnesota, Wisconsin, lowa, eral Agent, Hamilton County 
Security Bank Bidg., Minneapolis 1406 First Natl. Bank Bidg., Cincinnati 
RAYMOND & oS ee KING, McCUNE & McKEN ZIB 
310 Ford Bldg., Detroit eg Lima 
ALFRED PAULL & SON THE eg DODGE & JACEBOE 
General Agents, CO., General Agents, Lucas Coun 
1136-40 Chepline Big, Wheeling 12-28 Produce Exchange, Toledo, 0 





Have You Seen the General Accident Specialties? 


CONDITIONLESS Combination Health and Accident Policy—monthly or 
annual premiums. 


FACTORY FRANCHISE Combination Health and Accident Insurance— 
with EMPLOYER’S LIABILITY. 


WEEKLY PREMIUM PAYMENT Health and Accident Insurance. 
ROOM FOR HUSTLERS. It will pay YOU to investigate. 


At your service... C. H. BOYER, U. S. Ind. Dept. Mgr. 
The METROPOLITAN CASUALTY 


INSURANCE COMPANY, OF NEW YORK 
etropolitan 





PLATE GLASS 


Formerly The M Plate Glass and Casualty Ins. Co. 
PERSONAL ACCIDENT 
AND HEALTH S. WILLIAM BURTON, Secretary 


POLICIES sos. war, ves 


DANIEL D. WHITNEY, Vice President 
RELIABLE AND ENERGETIC AGENTS WANTED 
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PACIFIC SURETY TANGLE 


C. H. CRAWFORD IS PRESIDENT 





Three Parties Now Competing for the 
Company’s Business on the Pacific 
Coast 





Changes in the Pacific Surety Com- 
pany have developed a most interesting 
situation. Last year President Fred 
B. Lloyd appeared to have a firm grip 
on the company. As head of the Pa- 
cific Slope Securities Company, which 
owned the controlling interest in the 
stock of the Pacific Surety, he virtually 
dictated who should be directors and 
what the policy of the company should 
be. There were forces at work, how- 
ever, trying to create discord among 
the stockholders in the securities com- 
pany and they were partly successful. 
A falling out between President Lloyd 
and C. H. Crawford, a Los Angles at- 
torney who represented the Pacific 
Surety in that city in a legal capacity, 
resulted in enlisting against Mr. Lloyd 
the influence of J. H. Vickers, a prom- 
inent Los Angles capitalist, father-in- 
law of Mr. Crawford and a heavy stock- 
holder in the securities company. Fin- 
ally this spring Mr. Lloyd resigned as 
president. A. P. Redding, the secretary, 
who was the sole prominent remaining 
representative of the old regime, was 
elected vice-president, but that was 
virtually equivalent to laying him on 
the shelf and he soon resigned. 


Crawford is President 


Recently Mr. Crawford was elected 
president. The affairs of the company 
are now being administered by an ex- 
ecutive committee consisting mostly of 
financial men. The old department 
heads remain, however, so there will 
probably be little change, if any, in the 
underwriting policy of the company. 

G. U. Pope has resigned as assistant 
secretary and has been succeeded by 
Fred W. Patterson. Both are former 
United Surety men. Mr. Pope has gone 
east and expects soon to announce a 
new connection on the Atlantic sea- 
voard. 

the general agency of the Pacific 
Surety for the whole Pacific coast was 
in the hands of the Lloyd-Spengler- 
Robertson Agency, incorporated. This 
was the agency of which Fred B. Lloyd 
was head before he became president 
of the Pacific Surety. Some months 
ago the company took an option on this 
agency, intending to have the agents 
report directly to the company. At the 
end of April it relinquished this option. 
Meanwhile F. B. Lloyd, after resigning 
as president, purchased John H. Rob- 
ertson’s interest in the agency. Mr, 
Robertson shortly afterwards became 
city manager of.the Fidelity & Deposit 
at San Francisco. 


Pight for the Business 


Now the situation is presented of 
three parties competing for the busi- 
ness which was formerly going to the 
Pacific Surety on the coast—Lloyd, 
Spengler & Lloyd, general agents of 
the Pacific Surety; John H. Robertson, 
city manager of the Fidelity & De- 
posit, and A. P. Redding, who will be- 


Surety in a few days. While the Lloyd 
agency continues to represent the Pa- 
cific Surety, the company itself is in 
control of the interests which were op- 
posed to Mr. Lloyd as president, which 
in itself is a peculiar relation. 

While the Pacific Surety had a large 
business for the first quarter of this 
year, the unsettled situation at the home 
office and the fact that the company 
has not been able to write liability insur- 
ance in Illinois for a number of weeks, 
have resulted in a temporary drop in 
premium income. The company has 
discontinued operations in Minnesota. 
It had only a small business there. 





PROFIT SHARING AND CLAIMS 





Action of New York Department Said 
to be Prompted by Complaints 
About Settlements 





New York, June 7, (Special) —Accord- 
ing to report here complaints concern- 
ing settlements under industrial health 
and accident policies were at the bot- 
tom of the request sent out recently 
by the New York insurance depart- 
ment for information concerning profit- 
sharing contracts and also for loss 
ratios in profit-sharing agencies as com- 
pared with others. The department has 
been examining a company which does 
this class of business and it is learned 
that the information to be secured from 
the companies was wanted in connec- 
tion with this examination. Hitherto 
the department has been so busy with 
other branches of insurance that it has 
given comparatively little attention to 
industrial disability underwriting. As 
it will take the companies some time 
to compile the information requested, 
it is not expected that any legislation 
will be asked for at this session, even 
if the replies received should disclose 
such conditions that the department 
felt action by the law-making power 
was needed. 

News has been received here from 
Louisiana that Commissioner O’Brien 
has announced that he will handle with 
an iron hand all questions of adjust- 
ment of life and industrial accident pol- 
icies where there is any evidence of 
an intention to deal unfairly with bene- 
ficiaries through compromise. One 
underwriter, by reason of other infor- 
mation in his possession, has intimated 
that there may be some concerted 
movement among the commissioners, 
or part of them, to look into the matter 
of adjustment of industrial disability 
claims and to learn whether profit- 
sharing contracts are detrimental to 
the interests of the assured. 





Opens St. Louis Office 

C. J. Porter, resident assistant sec- 
retary of the Royal Indemnity, was in 
St. Louis last week and appointed Paul 
Gray superintendent of the company 
for the city. He will have his office 
adjoining that of Cowan & Co., man- 
agers of the Royal Insurance Com- 
pany. Mr. Gray was formerly in the 
liapility business in St. Louis, but of 
late has been with the Travelers at 
Kansas City. 

Mr. Porter will visit Milwaukee and 
Cincinnati this week if possible and 
make local arrangements for the Royal 





come general agent of the Equitable 


Indemnity in those cities. 





WANTE 





Experienced in Casualty lines, for Wisconsin, Illinois and 
References as to character and ability required. 


Ohio. 


Royal Indemnity Company 


CHICAGO 


Royal Insurance Bldg., 





FIRST-CLASS TRAVEL- 


ING SPECIALS 


GOES THEM ONE BETTER 
LIBERAL LINE OF CONTRACTS 


Great Eastern Casualty Adds Full Ac- 
cumulations to Accident Policies 
Without Extra Premium 








The Great Eastern Casualty has ad- 
ministered a jolt to the accumulation 
feature in accident policies in its new 
series of “Ultra” policies placed on the 
market June 1. They insure for the 
full amount of the principal sum and 
the 50 percent accumulations from the 
start without extra premium. 

The “Ultra Protection” policy is a 
disability contract. The rate for extra 
preferred risks is $75 a year for ages 
21-50 and $85 a year for ages 51-60. 
For preferred risks the rates are $5 a 
year higher. Premiums are payable 
annually only. The single accident 
benefits under this policy are $7,500 
principal sum; $4,250 for loss of the 
right arm at the elbow; $3,750 for loss 
of the right hand at the wrist, or left 
arm at the elbow, or either leg at the 
knee; $3,000 for loss of the left hand 
at the wrist, or either foot at the 
ankle; $2,500 for loss of one eye; $25 
per week for total disability as long 
as it continues; $12.50 per week for 
partial disability for a limit of seven 
months; not to exceed $25 for medical 
attendance if not disabled. All the 
foregoing benefits are doubled where 
the assured is injured by travel, burn- 
ing building and elevator accidents or 
by being struck by lightning or through 
collapse of walls of a building or by 
explosion of a steam boiler. 

Other Policy Features 

The policy covers sunstroke, freezing, 
hydrophobia, unconscious inhalation of 
gas, blood poisoning or septicemia in 
full. Immediate optional settlement in 
lieu of weekly indemnity for fractures, 
etc., is given. Weekly indemnity is 
paid in addition to the fixed amount 
payable for loss of life, limb or eye 
from the date of accident. For acci- 
dents to the beneficiary of the char- 
acter for which double benefits would 
be paid the assured, the beneficiary is 
insured for $5,000 in case of death, 
specified amounts for loss of eye or 
limb and $12.50 per week for not more 
than three months. 

The sickness indemnity is $25 a week 
from beginning to end of disability 
whether the assured is confined to the 
house or not; $12.50 for partial disabil- 
ity, for a limit of seven months; $25 a 
week if quarantined, for a limit of three 
months; $2,600 for blindness, paralysis 
or insanity; not over $25 for doctor’s 
bills if not disabled. In addition there 
are surgeon’s fees for operations, hos- 
pital indemnity and registration and 
identification features. All claims are 
settled monthly. 

Features in Other Forms 

The “Superior Protection” policy is 
like the foregoing in its accident fea- 
tures, but for sickness pays $25 a week 
for confinement to the house, up to 
one year; $12.50 for nonconfining, but 
disabling, sickness, up to “one year; 
$6.25 for total disability after one year 
to termination of disability. It makes no 
provision for doctor’s bills. The rate 
on a policy of the same size is $15 less 
than for the “Ultra Perfection” policy. 

The “Ultra Gilt Edge” policy con- 
tains the accident features of the fore- 
going, but no sickness provisions. The 
rate for the $7,500-$15,000 form paying 
$25 weekly indemnity, is $25 for extra 
preferred risks; $30 for preferred risks. 

The “Ultra Perfection” policy con- 
tains only the sickness enaied of the 


MAN? WANTED 


We need an ‘experienced’ man to manage 
our Casualty and Liability Department. 
Must be competent. A good opening for a 
good man. Address with references. 
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“Ultra Protection” policy. The rate is 
$50 for ages 21-50 and $60 for ages 51- 


60. The “Ultra Complete” policy at a 
rate $10 less than the “Ultra Perfec- 
tion” policy contains the same _ pro- 
visions except that the indemnity be- 
gins only after the first week of sick- 
ness, 


—_———- 


TITLE GUARANTY EXAMINED 





Pennsylvania Department Gives Scran- 
ton Surety Company $47,502 Net 
Surplus as of March 31 





The Pennsylvania department has ex- 
amined the Title Guaranty & Surety of 
Scranton as of March 31. At that date 
the company had admitted assets of 
$1,876,139 and net surplus of $47,501, 
according to the Pennsylvania exam- 
iners. The report states that the 
United States Treasury Department 
disallowed bills receivable and advances 
on contracts, amounting to $212,506. 
This results in an impairment of capi- 
tal of about $165,000, government 
standard. 

The surety premium income for the 
first three months of this year was 
$279,582, total income $292,149. Surety 
losses paid were $204,144, total expendi- 
tures $421,336. 


On March 31 ledger assets were 
$2,124,151, mnonledger assets $12,107, 
gross assets $2,136,348. The nonad- 


mitted assets were $260,209, for which 
$187,866 was difference between book 
and market value of bonds and $65,000 
overdue premiums. 

Liabilities were as follows: Losses 
resisted and in process of adjustment 
$308,699, unearned premium reserve (50 
percent) $353,131, commissions due 
$56,047, due for reinsurance $102,609, 
reserve for taxes $8,151. 

The only point on which the exam- 
iners make any criticism is the item of 
bills receivable and advances on con- 
tracts, amounting to $212,507, of which 
the examiners disallowed $7,343, which 
were on personal notes unsecured. In 
their comments the examiners say: 


The balance of bills receivable, while 
we have admitted same, are not what 
might be called quick liquid assets. They 
are mostly advances that have been made 
to contractors and balances owed by 
various people with whom the company 
has transacted business. The amount as 
claimed by the company represents a 
large marking down from the face value 
of same, and while the company may be 
some time in getting their money on 
these, we feel justified in allowing them. 

The treasury department of the United 
States refuses to allow as an asset the 
bills receivable and advances to contrac- 
tors before mentioned, which naturally 
has resulted in a large depletion of the 
company’s surplus. The directors have 
passed a resolution to reduce the capital 
stock from $1,000,000 to $500,000. The 
$500,000 being carried to surplus, and 
then to increase capital from $500,000 to 
$1,000,000, and issue stock at par to the 
present stockholders. The board of direc- 
tors representing the majority of stock 
has subscribed to same and has under- 
written the subscription of the balance 
not taken. 





Bennett Succeeds Sidney N. Moon 

Charles A. Bennett, organizer and 
general manager of the Maine’ Insur- 
ance Company of Portland, which was 
absorbed recently by the Columbian 
National Life of Boston, has been 
placed at the head of the accident and 
health department of the latter com- 
pany, vice Sidney N. Moon, whose 
health compelled retirement. Mr. Ben- 
nett has been engaged in accident in- 
surance work since coming out of high 
school and having worked up from 
solicitor knows the business from every 
angle. More liberal policies are now 
being offered by the company and for 
the. present the goal is a million pre- 
miums. 





Getting Chicago Organized 
Since assuming charge of the Chi- 
cago office of the American Assurance 
of Philadelphia early in the year A. D. 
Johnson has organized an exceptionally 
strong force of forty industrial acci- 
dent solicitors and is showing a healthy 
increase for the company. The city is 


divided into eight districts with a 
manager and four or five agents in 
each. The force is producing between 
four and five hundred monthly. 

The American writes industrial 
health and accident and industrial life. 
The principal business is on the dollar 
a month disability policy. A new law 
has gone through the Pennsylvania 
legislature and will probably receive 
the governor's signature allowing com- 
panies of this class to write life insur- 
ance and it is probable that the Ameri- 
can will utilize its agency organization 
for the production of this business. No 
plans, however, have been definitely 
made. 


EVERYBODY GOES TO MEETING 





Indianapolis Liability Association Has 
Them All Lined Up—Pleased 
With Results 





The Liability Underwriters’ Asso- 
ciation of Indianapolis, which meets 
every Monday noon in the Denison 
hotel, sets a high mark in the interest 
taken and what is accomplished. It 
has as members about all that are eli- 
gible. Up to this week the attendance 
at the meetings has been nearly 100 
percent, but Monday noon it was 104 
in the weather kiosk, about 200 feet 
away from where the members were 
eating and talking, and this high tem- 
perature discouraged a few of the 
members from attending. 

The luncheon and the session fol- 
lowing usually take up two hours, 
which indicates that there is some- 
thing doing. The two committees that 
consider the important business and re- 
port their conclusions at this weekly 
meeting are the arbitration and execu- 
tive committees, The discussions are 
thorough and every question and prob- 
lem confronting the members is taken 
up and settled, and so far has been 
settled without the slightest friction. 
The members are more than pleased 
with results. 

The association was a long time in 
organizing. The benefit it would be 
was long ago realized and many meet- 
ings were held while the legislature 
was in session to outline its objects 
and possibilities. It had been agitated 
while the anticompact suit was on but 
it was decided to take no definite steps 
until that case was settled. Then the 
legislature held it back two months. 
The association, of course, makes no 
rates (the companies seem to be at- 
tending to that pretty well, since the 
legislature passed its drastic new laws) 
but it does settle classification. The 
officers are: President, Charles F. 
Stone, Zener & Stone agency; vice- 
president, Charles H. Hauk, George W. 
Pangborn agency; secretary-treasurer, 
Frank A. Preston, general agent Fi- 
delity & Deposit. 





Royal Indemnity Disability Policy 

The Royal Indemnity is making quite 
a drive on an accident and health policy 
at $55 a year for ages 21-50 for extra 
preferred risks, instead of $60, the usual 
rate. It is complete in its health pro- 
visions, but has the “frills” cut off from 
the accident part. For those who want 
the “frills” they are put on by endorse- 
ment for which $5 is charged. The 
company is also giving some attention 
to a “death only” policy at $2 per $1,000 
for select and preferred risks. 





Reinsurance Company Enters 
Fester, Douglas & Folsom of New 
York have filed papers at Albany for 
admission of the European Accident 
of London to transact reinsurance of 
saccident, burglary, plate glass, boiler 
and general liability business and will 
be United States managers. The com- 
pany has connections with some of 
the stronger institutions in Europe. It 
was incorporated May 10, with £240,000 
capital. Eugene Mir, manager of the 
Union & Phoenix, is president and E. 
C. Fester of the London house of the 











EMPLOYERS’ LIAB 
Liability Company.” All forms of Liability Lasurance Ss. Bepach, 


nited States Assets, $5,688,404. 


WM. O. BRUNSKILL, 337 Su 
THE FRANK TALLMADGE 
ok & apts tA Indiana and Kentucky, Talbott 
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CHAS. Ai’ GARRISON 
af gs DURAND, 
F. D. HIRSCHBERG & COMPANY, Merchants 
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ASSURANCE CORPORATION, LTD. 


ILIT OF LONDON, ENGLAND 


33 Broad St., Boston, Mass. ae and Leading 
The most advanced and practical Personal Accident 


GENERAL AGENTS 
THOS. E. HANLON, Gen. Agt., Ohio, East. BS W. Va., Tenn., 518 Walnut St., Cincinnau. 


Clevelan: 


OMPANY, ody Ohio, New Hayden Bidg., Columbus. 


Block, Indianapolis. 
N. Dak. » 29 5 La Salle St., Chicago. 


, Mich., Majestic Bldg., Detroit. 
Wisconsin, Mitchell Bldg., Milwaukee. 
Exchange, St. Louis. 





AN AGENCY 





L. A WATRES, President 


CONTRACT WITH THE 


ey) Title Guaranty é Surety Company 
} SCRANTON, PENN. 
is a valuable asset to any Insurance Office 
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$1,000,000 
JOS. A. SINN, Vice- Presiden 


AGENTS WANTED IN UNCOVERED TERRITORY 





during 1910? Because our policy 


HOOSIER CASUALTY COMPANY 


Lemcke Building, INDIANAPOLIS, INDIANA 
Why did we increase our business 33 per cent and receipts 60 per cent 


is what the people want. 


Accident, sick and death benefits are paid from any cause. 
Agents Wanted in Illinois, Michigan, Indiana and Pennsylvania 





NEW COMPANIES 


or old ones needing anything in forms, 
policies or accounting systems, can se- 
cure same, or the preparation and in- 
stallation of anything in the Casualty 
or Surety line from us. 
EXAMINATIONS and AUDITS, Un- 
derwriting Surveys and Assistance. 
If you want good men or good men want 
positions in these lines, we may be 
able to get you together. 


HENRY H. LOVELL Becker, Bids, 





The Woodmen’s Casualty Company 


Health and 
Accident Insurance 


We want good State and District men 
ut once. Liberal commissions. Only ex- 
perienced, abie, young men wanted. Address 


W. A. NORTHCOTT, President 


SPRINGFIELD, ILL. 





IN THE LAND OF 


of Chicag 


MILK AND HONEY 


The Strongest Health & Accident Insurance Company West 
o wants “dollar-a-month” agents to represent us 
in the States of Idaho, California, Oregon and Washington. 


AMERICAN CASUALTY COMPANY, Tacoma, Washington 
AVAILABLE ASSETS OVER $200,000.00 





PEOPLES HEALTH & 


and pays full indemnity besides. 


ACCIDENT INS. CO. 


of GRAND RAPIDS, MICH. 


Writes most liberal policy. Gives free hospital care in case of accident 
Splendid opportunities for good agents 


in Michigan. Write company for literature. 
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INDIANAPOLIS 
W. Morton HARRIOTT PRESIDENT 
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in its methods, ideas and policies. The 
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$125,000 Insurance. This means service to the agent and policyholder. 
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United States managers is secretary. 
The company will deposit $200,000 at 
Albany and $50,000 with the Mercantile 
Trust Company of New York. 


SURETY ASSOCIATION MEETS 
First Session in the West Held at St. 


Louis—List of Those Present 
Last Week 











The Surety Association of America 
met at St. Louis last week. It was the 
first meeting the association ever held 
in the west. St. Louis was selected as 
the meeting place in recognition of the 
organization of the Equitable Surety 
there and the removal of the Southern 
Surety to that city. 

The meeting was executive and it 
was given out that only routine mat- 
ters were discussed. W. T. Durbin, 
former president of the Federal Union 
Surety of Indianapolis, was present and 
announced his retirement from mem- 
bership. 

The following members were pres- 
ent: 

W. N. Tomlins, Jr., New York, presi- 
dent Empire State Surety; R. H. Towner, 
New York, head of the Towner Rating 
Bureau; Joel Rathbone, New York, vice- 
president National Surety; J. W. Mason, 
New York, American Surety; J. B. Chris- 
tiansen, St. Louis, president Federal 
Surety; T. J. Falvey, Boston, president 
Massachusetts Bonding; Robert Hart, 
Baltimore, secretary of the association; 
Robert Dobbins, Baltimore, Fidelity & De- 
posit; John R. Bland, Baltimore, presi- 
dent United States Fidelity & Guaranty; 
James E. Smith and Alexander Murdock, 
Equitable Surety; C. W. Unverzacht, Bal- 
timore, American Bonding; James H. 
Stone, Baltimore, vice-president Maryland 
Casualty; Albert J. Hopkins, Chicago, 
president Illinois Surety; Alexander Pay- 
son Knapp, Baltimore, United States Fi- 
delity & Guaranty, and E. G. Davis, St. 
Louis, Southern Surety. 


Reduce Probate Rates 

Rates on probate court bonds in Mis- 
souri will likely be reduced on account 
of a new law shortening the period for 
probating estates from two years to 
one year. The St. Louis Surety Asso- 
ciation held a meeting last week to dis- 
cuss the matter. A number of company 
officials who were in St. Louis to attend 
the national association meeting were 
present and the members and guests 
had an outing at Delmar garden. 





Piver Libel Suit is Dismissed 


_ The libel suit brought against Pub- 
lisher John C. Piver of the Under- 
writers Report of San Francisco by 
former President F. B. Lloyd of the 
Pacific Surety, has been dismissed on 
the ground that evidence available was 
deemed insufficient. Mr. Piver in his 
paper charged Mr. Lloyd with entering 
into an alliance with O. L. Van Laning- 
ham to unload the stock of the Pacific 
Surety on investors at an inflated price, 
the capital veing increased at that time. 
At the first trial the jury disagreed. 





Gets the Prudential Casualty 


John R. Dunphy, local agent at Mil- 
waukee, who has an agency of the Fi- 
delity & Deposit, has been appointed 
manager of the Prudential Casualty of 
Indianapolis for Milwaukee and south- 
ern Wisconsin. 





Built on Unusual Lines 


Alverson & Montrose of Des Moines 
ave built up a casualty office equip- 
ment on somewhat unusual lines. They 
have been specializing on the casualty 
business for several years. When they 
found legal difficulties in the way of 
Writing certain recognized lines in 
lowa, they took steps to get these 
difficulties removed, and in several 
cases they succeeded. Instead of tak- 
ing one company they have taken sev- 
tral, each for certain lines. They have 
the general agency for the state of the 
automobile department of the In- 
surance Company of North America, 
Which writes all classes of floater busi- 
ness. For automobile liability, bur- 
glary and plate glass insurance they 
Secured the New Amsterdam Casualty. 
*y secured the general agency of 
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the United States Casualty for all its 
lines except accident and health. They 
have been studying the needs of their 
agents and have built their agency on 
the idea of service. 


ENJOYS ANOTHER BIG MONTH 
Missouri’ Fidelity & Casualty Receives 


Nearly $30,000 Premiums in May 
—Opens St. Louis Offices 











Springfield, Mo., June 7. (Special)— 
The Missouri Fidelity & Casualty re- 
ceived $29,490.27 premiums for the 
month of May, making a total of $71,- 
146.69 since March 1. Its losses to 
yesterday have been $490. The expense 
of management, including traveling 
men’s salaries and expenses since 
March 1 has been $12,000. The com- 
pany planted on an average eight coun- 
ty seat agencies per week in Kansas 
and Missouri during May. 

The company has just opened a 
branch office for the industrial depart- 
ment in St. Louis and on June 15 will 
establish a branch office for the surety, 
burglary and liability lines in St. Louis 
under the management of E. S. Guyer, 
formerly with the Fidelity & Deposit 
and now a traveling representative of 
the Missouri Fidelity & Casualty. On 
June 2 the company was admitted to 
membership of the Surety Association 
of America and is now enjoying a 
good reinsurance business with the 
older companies. The general man- 
ager, W. L. Taylor, says that the com- 
pany will write a quarter of a million 
dollars premiums by Jan. 1. It is com- 
puting its reserves according to New 
York requirements. 





Casualty Men to Meet 

The Board of Casualty & Surety 
Underwriters will meet at Portsmouth, 
N. H., July 17 just prior to the meeting 
of the International Association of Ac- 
cident Underwriters, the 18-21. The 
accident men propose to make the com- 
ing meeting the best in its history. 





Will Operate in Cuba 
John Neethe, general counsel for the 
American National of Galveston, Tex., 
is in Cuba arranging for the company 
to transact health and accident busi- 
ness in addition to the ordinary life 
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which it has been issuing there for 
some time past. The new department 
will be under the supervision of Saddle- 
son & Vientos. Mr. Vientos has been 
visiting the company’s home office in 
Galveston during the past week. 


WON ON BREACH OF WARRANTY 








Judgment for Defendant Where As- 
sured Did Not Mention All 
Burglaries He Had Suffered 





In the case of David Kronman 
against the American Bonding, tried in 
the Chicago municipal court, Judge 
Deselm of Kankakee, sitting temporar- 
ily on the municipal bench, gave a 
decision last week of interest to bur- 
glary underwriters. He held that fail- 
ure to give a full answer to the ques- 
tion in the application relating to pre- 
vious burglaries suffered by the ap- 
plicant was a breach of warranty which 
voided the policy. Incidentally he gave 
judgment for the defendant on _ the 
facts. 

Kronman is a merchant tailor on the 
West Side. He carried a_ burglary 
policy for $1,000 in the American Bond- 
ing, under which he made claim for 
$800 for loss by burglary alleged to 
have been sustained by him on Aug. 
27, 1910. The company investigated 
and found evidence that the screened 
window through which entrance was 
alleged to have been made was opened 
from the inside and that the screen 
had been knocked out instead of being 
pulled out. The company also learned 
that Kronman had had six burglary 
losses in the past, whereas his applica- 
tion showed that he had had but one 
loss. After plaintiff's evidence was in, 
the defense asked judgment for breach 
of warranty. The court instrueted it 
to put in its evidence and it showed 
photographs of the window, besides 
offering other evidence. On cross ex- 
amination Kronman had admitted that 
he had had five burglaries not men- 
tioned in his application. 

The court took the case under ad- 
visement for a week and then gave 
judgment for the defendant, holding 
that it was material that the company 
should know what the applicant’s record 
had been to enable it to judge intel- 
ligently whether or not it should issue 
him a policy. Plaintiff’s attorney com- 
plained that the decision was on a 
technicality, and the judge said that he 
would decide for the defendant on the 
facts also, as he did not believe a bur- 
glary had been committed. 





Plan Organization at Louisville 

Louisville casualty men met last 
week and discussed plans for organiz- 
ing a local association. A constitution 
and by-laws were adopted and adjourn- 
ment taken to last Monday, when 
another session was held for the pur- 
pose of completing organization by the 
election of officers. A sufficiently rep- 
resentative attendance was not secured, 
however, to warrant the election, and a 
later meeting will be held for the pur- 
pose. Meanwhile the home offices of 
the various companies in the Louisville 
field will be communicated_with in an 
effort to secure their cooperation in 
having their agents take part in the 
organization of an association. 





Get Some Big Bonds 

New York, June 7, (Special)—Con- 
tracts have been awarded for tywo sec- 
tions of the aqueduct tunnel in con- 
nection with the New York city water 
supply. Altogether there will be five 
contracts, amounting to $25,000,000. 
The Holbrook, Cabot & Rollins Com- 
pany of Boston have been awarded 
contract No. 67, the amount being 
$5,272,435. It must be completed in 
fifty-four months. The National Surety 
was the original company on this bond. 
The premium is $26,362 annually. The 
National Surety took $200,000; Title 
Guaranty & Surety $100,000; Massa- 


Casualty $130,000; Empire State Surety 
$60,000. 

Contract No. 63, awarded to the Ma- 
son & Hanger Company of Pittsburg, 
amounts to $3,709,372 and the work 
must be completed in forty months. 
The annual premium is $18,546. The 
Fidelity & Deposit took $295,000; Title 
Guaranty & Surety, $100,000; American 
Bonding, $100,000; Maryland Casualty, 
$100,000; Massachusetts Bonding, $75,- 
000; Empire State Surety, $50,000; 
Bankers Surety, $50,000, and the II- 
linois Surety, $30,000. 





FEAR ACTIVITY OF FARLEY 





Surety Underwriters in New York Do 
Not Know What Excise Com- 
missioner May Do 





New York, June 7, (Special)—Surety 
underwriters here, who are interested 
in the excise situation, are a little up 
in the air as to just what tactics the 
new state excise commissioner, William 
W. Farley, is going to follow. Only 
the fact that the companies have been 
particularly careful in the selection of 
places on which they have written ex- 
cise bonds makes them feel at all easy. 
Commissioner Farley shut up a num- 
ber of saloons in Albany a few days 
ago, and it is rumored that he will 
tarry this campaign still further in 
New York city. No matter how care- 
ful the companies of the excise bond 
agreement are, there are bound to be 
some places open to attack by an ex- 
cise commissioner who is out to make 
a record. 

There is also no knowing what he 
will do with the evidence obtained 
against places under the former Re- 
publican administration as it is an open 
secret that many violations have been 
yearly pigeon holed and the penalty 
not exacted under the bonds, unless 
the department wanted more money. 
The last two or three years have 
shown a distinct increase in the num- 
ber of reported violations as well as 
in the amounts exacted from surety 
companies and therefore it is only 
natural that there should be consider- 
able uncertainty as to just what returns 
will be made this year by the new com- 
missioner. A thorough cleaning out 
of the department at Albany, it is 
feared, would make this a year of heavy 
losses for the surety companies. 





Will Reduce Accidents 

Accident underwriters in New York 
are pleased that Governor Dix has 
signed the bill regulating the sale of 
dangerous weapons. They regret that 
it does not become effective until Sept. 
1. Under the law the buyer must have 
a permit to purchase and the seller 
must keep a register of sales, open to 
police inspection at all times. Carry- 
ing concealed weapons is made a fel- 
ony and violation of the law regulating 
their sale is made a misdemeanor. Ac- 
cident men believe this law will reduce 
the number of gunshot wounds and 
it is suggested that a campaign should 
be started for similar laws in all states. 
Deposit Company Increases Capital 

On May 1 the board of directors of 
the Bank Depositors’ Guaranty & Cas- 
ualty of Cleveland, Ohio, voted to in- 
crease the capital stock from $200,000 
to $500,000 and the notice of this ac- 
tion was sent to the secretary of state 
this week. 

The new stock will be issued in six 
series of $50,000 each, the first to be 
sold at $50 a share, with an increase of 
$10 each for the others, so that the 
last $50,000 will sell at $100 a share. 
The par value of the shares is $25. The 
company will thus derive a working 
surplus through the sale of the stock. 








To Enter the Conference 
The Southern Surety of Muskogee, 
Okla., and the Guaranty Life of Daven- 
port, Ia., have applied for membership 
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Pacific Surety—During the first quarter 
of this year the company wrote about 
$121,000 in premiums. This was almost 
as much as the company wrote in all of 
1909. At the same rate for the rest of 
the year the company would write about 
$100,000 more than it did in 1910. 

* * * 

Bankers Accident, Des Moines—The ac- 
cident department of the Central Life of 
Iowa has been taken over by the Bankers 
Accident. The Central started the de- 
partment several months ago merely for 
the advantage of its life department, but 
has concluded to discontinue it. 

* 7” * 

Midland Casualty, Chicago—Though in 
Michigan but for a couple of weeks and 
Indiana a slightly longer period the Mid- 
land Casualty is already securing results. 
The weekly settlement feature of its in- 
dustrial, sick and accident policy is prov- 
ing particularly attractive to agents and 
some excellent men through this territory 
have been placed on the company’s roll. 

The workmen’s compensation accident 
policy, a blanket contract on employes is- 
sued to employers as trustees and costing 
sixty cents a month for each risk covered 
has jumped into immediate popularity 
with the manufacturers in the states the 
company is working. 

* + * 

Federal Union Surety.—Following the 
change in control of the company a num- 
ber of matters are still unsettled. Vice- 
President Abbott has expressed the belief, 
however, that the name of the company 








in the Detroit Conference. 


will not be changed. Statements that it 


would be merged into the American Bank- 
ers Assurance Company left this point in 
doubt. It is probable that agents will 
notice no difference in the underwriting 
policy of the company, as Mr. Abbott re- 
tains his old position, but the executive 


i and financial management will be in con- 
| trol of the new interests, 





7” * * 

Workmen’s Mutual Protective Associa- 
tion, Benton Harbor, Mich.—It expects to 
enter Illinois in the near future. This 
company was organized in 1902 and oper- 
ates in Michigan, Indiana and Pennsy!- 
vania. It is well managed and making 
good progress, 





Discontinues Jayne Agency 

The American Fidelity has discon- 
tinued the general agency contract of 
Trafford N. Jayne of Minneapolis, who 
for some time has had the state oi 
Minnesota. The company has not yet 
announced who will succeed him, nor 
has Mr. Jayne announced his future 
plans. The company was very unior- 
tunate in Minnesota last year, its pre- 
mium income being $17,569 and losses 
paid $17,417. The bulk of the business 
was liability insurance, on which the 
premiums were $14,297 and the losses 
$14,816. 





Will Help Fidelity Risks 

Surety underwriters in Kentucky 
have informed their home offices that 
there is a good chance of a law being 
passed at the next session of the legis- 
lature providing for a rigid system 0! 
bank examination. The adoption of 4 
law such as is being urged by the sec- 
retary of state, who is ex-officio supet- 
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intendent of banking, and the state 
bankers’ association, would make the 
writing of fidelity bonds a much more 
profitable business than it probably is 
under present conditions. 


COLONIAL CASUALTY RETIRES 








Transfers Its Business to the Pacific 
Mutual Life and Will 
Dissolve 





The Colonial Casualty of Huntington, 
W. Va., has decided to cease business 
and has transferred to the Pacific Mu- 
tual Life all its good will, plant, agents 
and policy liability. The Pacific Mutual 
will carry out in every respect the 
Colonial’s agency and policy contracts. 

The deal was negotiated between 
President Guthrie of the Colonial and 
Vice-President Baker of the Pacific 
Mutual. Vice-President Anderson of 
the Colonial becomes general agent in 
West Virginia in the life department 
of the Pacific Mutual. He was for- 
merly general agent for the Washing- 
ton Life, having the largest general 
agency of that company. W. W. Jack- 
son of the Colonial becomes superin- 
tendent of the railroad department of 
the Pacific Mutual. The deal gives the 
latter company a valuable corps of suc- 
cessful field men in desirable territory. 

The Colonial Casualty will dissolve 
as soon as it can legally do so. It was 
organized in 1902 but only commenced 
business Nov. 1, 1906. It had a capital 
of $150,000. At Jan. 1, 1910, it had 
assets of $188,955, and a surplus of 
$23,537. It was formed by a consoli- 
dation of the Indemnity Company of 
West Virginia and the Mountain State 
Accident of the same state. It was 
licensed in Alabama, Kentucky, Michi- 
gan, North Carolina, Ohio, Tennessee 
and Virginia, besides its home state. 





Shows Its Selling Qualities 


The industrial department of the 
General Accident reports that 40 per- 
cent of its new business on the monthly 
payment plan is being written on the 
“Conditionless” form of policy. This 
policy provides for the same benefits 
as the regular dollar-a-month policy 
but all clauses, except those relating to 
notice and proof, providing for limited 
or reduced benefits are eliminated. The 
idea in this policy is to prevent any 
dissatisfaction that may arise as the 
result of selling a policy in which some 
conditions are necessary in order that 
it may be sold at its customary low 
premium. 

Out of a total premium income of 
$263,105.02 on personal health and ac- 
cident business written by the General 
Accident in Pennsylvania during 1910, 
the industrial department wrote $196,- 
876.09, and the commercial department 
$66,228.93. 





Suggests an Association 

W. G. Griffith, claim adjuster of the 
American Casualty of Tacoma, Wash., 
has addressed a letter to the claim ad- 
justers of companies writing industrial 
accident and health insurance, suggest- 
ing that an association should be 
tormed for general cooperation. While 
the companies belong to the De- 
troit Conference, the claim men as a 
rule do not attend the meetings. Mr. 
Griffith suggests that one of the com- 


$100,000.00 
Deposited with 





LW. R. SANDERS 
General Manager 





cAGENTS WANTED IN OHIO 
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cAmerican Liability Company 


EXECUTIVE OFFICE, CINCINNATI, OHIO 
Premiums Monthly, Quarterly, Semi-Annually and Annually 





panies act as a clearing house without 
expense for one year. He thinks that 
if the adjusters would spend an hour 
or so a month dictating a letter re- 
garding certain adjustment phases or 
conditions that have arisen with their 
companies, the letters would be of great 
value to the other adjusters. He be- 
lieves that fake claims can be handled 
in this way. 





Attorney-General’s Opinion Asked 
Auditor Bleakly of Iowa has found 
a new question for Attorney-General 
Cosson to exercise his cerebrum upon. 
It is a question involving hospital lia- 
bility insurance and is substantially as 
follows: 

“Can the owners of a hospital insure 
themselves against liability for dam- 
ages claimed by patients or their rela- 
tives as the result of the neglect or 
carelessness of employes of the hos- 
pital?” 

The state insurance department has 
been asked whether a hospital can car- 
ry insurance for such damage claims 
as might follow a death in case a nurse 
should give a patient the wrong medi- 
cine and kill him. Or if a patient 
should leave his bed too soon, suffer a 
relapse and die. Strange as it may 
seem, the question has never before 
come up in Iowa and the attorney- 
general has been asked for a ruling. 





National Surety Officers 

Daniel N. Gage, former vice-presi- 
dent of the Aetna Indemnity, has been 
elected assistant secretary of the Na- 
tional Surety and will be attached to 
its contract bond department. John H. 
Sell, former president of the People’s 
Surety, has also been made an assistant 
secretary of the National Surety. He 
will be attached to the fidelity depart- 
ment. 

The directors of the National Surety 
have declared a quarterly dividend of 
3 percent, thus indicating that the 
stock is to be continued on a 12 per- 
cent basis. Heretofore the dividend 
had been 2 percent, with a 1 percent 
extra at the last payment. 





Goes to American Fidelity 

C. D. Harrington, superintendent of 
the commercial department of the 
Standard Accident at the home office 
has resigned as of July 1 to become 
manager of the accident and health de- 
partment of the American Fidelity at 
its head office in Montpelier, Vt. Mr. 
Harrington has been with the Standard 
for twelve years and has been regarded 
all along as the right hand man of Sec- 
retary Leonard. He has made a name 
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Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 
A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 

BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . . . . . . $372,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited. 
INSURANCE 


UNION CASUALTY Wsumxc 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 


For Southern Ohio apply company’s offices, 314-315 Mercantile Library Building, 
Cincinnati, Ohio. 


For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio, 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 




















Mercantile Burglary Elevator Insurance 
Residence Burglary i i Ss U Q A R Cc E Teams Liability 
Safe Burglary a Automobile Liability 
Plate Glass Liability Accident, Health 











AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 


Decide to have these advantages Write us now 


American Casualty Co. 


READING, PENN. 





The Bank Depositors Guaranty and Casualty Company 





TOCK SALESMEN with bank clientele are desired by this Company to 


OF OHIO 











Accident Health Plate Glass Burglary 








becoming STATE AGENTS when the Company is licensed to do a CASUALTY, 
FIDELITY AND SURETY business. 


place some stock with selected parties with a view of 
Address 
HENRY P. ANGEL, Secretary, Cleveland, Ohio 
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for himself in accident underwriting 
and is regarded as one of the best 
men of his line in the country. 


Redding With Equitable Surety 

A. P. Redding of San Francisco, for 
many years secretary of the Pacific 
Surety, has been appointed general 
agent of the Equitable Surety, effective 
June 10. Edward Manning Hodgman 
of St. Louis will be connected with the 
San Francisco office. Mr. Redding is 
a man of very high standing in San 
Francisco, knows the business of the 
state thoroughly and has valuable con- 
nections. 


Will Have $1,000,000 Capital 

The Massachusetts Bonding will 
have its additional $500,000 capital paid 
in by July 1 and will then make a 
statement showing $1,000,000 capital 
and about $550,000 net surplus. This 
will class it among the large companies. 
In the four years it has been running 
it has built up a fine plant and a good 
business. It is under strong manage- 
ment and has a clean record. 


Improves Accident Form 


The Fidelity & Casualty has been 
improving its “Life-Indemnity” acci- 
dent and disability policies. The double 
indemnity feature now covers travel on 
all private conveyances, except bi- 
cycles, motor cycles and saddle horses. 


Reduce Agency Commissions 


Atlanta, Ga., June 7.—(Special)—Ef- 
fective June 15 practically all standard 
casualty companies operating in the 
south will adopt a new commission ar- 
rangement with agents by a general 
reduction. There will be one agency 
in a state on a 20 percent basis and all 
others 15 percent. It is brought about 
by an unprofitable business experience 
in this section, 


CASUALTY APPOINTMENTS 
Minnesota 

Amer. Bond.—Donald Moorhead, Minn- 
eapolis. 

Cont. Cas.—R. L., De Groodt, yf satin: 

R. Grannis, Dodge Center; W. F. Coch- 
ran, Hayfield; J. C. Creedon, Ee J. 
G. Rickel, C. W. Fisher and G. F. Fitz- 
gerald, Minneapolis; S. H. Leavy, Morris- 
town; A. J. Hoaland, New Prague; G. W. 
Haling, Northdeld; E. McCutcheon, Pine 
Island; J. D. %iegler, Redwood; C. A. 
Tripp, Red Wing; W. A. Hein, Rochester; 
M, F. Mongomery and W. E. Witherspoon, 
St. Paul; F. B. Easton, Spring Valley; F. 
L. Kinstry, West Concord; William Reiner, 
Zumbrota. 

Fid. & Dep.—T. F. Brady, Hibbing. 

Genl. Acci.—A. H. Kartz, Minneapolis. 

Ind. & C. Live St.—F. W. Ruleffson, 
Balaton; F. W. Nesbitt, Cambridge; P. J. 
Degner, Doran; Whitney Wall, Duluth; 
Elmer Johnson, Dundee; Gotthard Harrew, 
Freeport; Theo. William, Mankato; F. W. 
Snamdorf, Northfield; . M. Campbell, 
St. Cloud; G. K. Lyle, South St. Paul. 

Natl. Cas.—Mrs. D. F. Ferguson, St. 
Paul 

N. A. Acci.—W. N. Hansen, Wheaton; 

Ocean Acci.—J. C. Koel, Blackduck. 

Phila. Cas.—A. A. Michand Co., Duluth. 

Royal Indem.—Prince-Jay company, 
Stillwater; L. J. Fitch, Tracy; J. A. Kla- 
wiseh, Wells. 

Title Guar—M. FE. Bean, Columbia 
Heights; First National Bank, Brower- 
ville; C. E. Lavesson, Laken Benton. 

U. 8. Cas.—Whitney Wall, Duluth. 

U. S. H. & Acci.—W. E. McCue, St. 


Paul. 
Ohio 

Amer. Liab.—R. I. Roudebush, Winches- 
ter; C. E. Rottinger, New Richmond; D. 
T. Kirgan, Cincinnati; Adam Stupp, Lewis- 
burg; J. R. Entrekin, Frankfort; W. W. 
Bowe, Van Wert. 

Cas. Co. of Amer.—J. J. Sheridan, Cleve- 
land; Ellis Katz, Marion. 

Cont. Cas.—G. C. Maraton, Delphos. 

Equit. Surety—R. H. Clark, Cleveland; 
Cc. G. Smith. Toledo; E. C. Quick, Urbana; 
F. W. Arnold, Bellefontaine; H. E. Oltia, 
West Liberty. 

toad Union Sur.—W. C. Bokerman, Na- 
pole 

Fidel. Acci.—Charles Follett, Columbus. 

Fid. & Cas—W. C. Gage & Co., Byes- 
ville; W. F. Bierly, Pleasant City; Wick- 
ham & pay. Caldwell. 

. & Dep.—B. L. Heidingsfield, F. H. 

Hoewischer and S. M. Jones, Cincinnati. 

Frankfort—H. M. Hill, Dayton. 

Hartford S. B.—T. A. Collins, Lima. 

Genl. Acci.—P. P. Hammel, Columbus. 

N. A. Acci.—L. F. Clifford and Max 
Dworken, Cleveland; J. W. Huddle, Bre- 
men; J. B. Humphrey, Logan; G. W. 
Sayre, Middleport; F. M. Wood, Lorain; 





David May, Barberton; Charles Varner, 
Continental; H. F. Gerke, Defiance; S 
Hoshal, Cincinnati; William Herman, Gib- 
sonville. 


CASUALTY NOTES 


The Equitable Surety has been admit- 
ted to Minnesota. 

The Fidelity Accident of Saginaw has 
been licensed in Minnesota. 


The Missouri Fidelity & Casualty will 
apply for admission to Indiana. 

The Equitable Surety has appointed S. 
L. Russell & Co. general agents for Wash- 
ington, with headquarters at Seattle. 

The Globe Surety of Kansas City has 
been admitted to Iowa and has appointed 
George W. Farnsworth general agent for 
the state. 

The Equitable Surety captured seven- 
teen of the twenty bonds required from 
city officials recently appointed by the 
mayor f St. Louis. 

Last week the new liability manual for 
New York received the finishing touches 
and considerable work was done on the 
New Jersey manual. 


Roger Byrnes, vice-president of the 
Union Casualty of Philadelphia, has been 
appointed general agent of the Illinois 
Surety for eastern Pennsylvania. 

Theodore E. Gaty has been elected sec- 
retary of the Fidelity & Casualty. He 
was formerly vice-president and general 
—— of the Union Casualty of St. 

ouis. 


Joseph P. McDermott, ger the past 
eight years connected with the Boston 
office of the American Fidelity, has been 
made manager of the company at San 
Francisco. 


The Universal Life of Cleveland, of 
which J. A. Stevenson is the projector, 
has moved from the Citizens building to 
a handsome suite of offices in the new 
Swetland building on Euclid avenue, east 
of Ninth street. 

N. Herman, Illinois manager of the 
Bankers Union, with offices in the Stock 
Exchange building, Chicago, is perfecting 
his organization throughout the state and 
is showing a steady increase in premiums 
for the company. 


The Illinois department is examining 
the Bankers Union, a fraternal society, 
with headquarters at Chicago, and the 
Mutual Health & Accident of Jacksonville, 
Ill., a fraternal society transacting health 
and accident insurance. 

The casualty and surety companies 
wrote $763,252 in premiums in Oklahoma 
last year and had $277,931 losses. The 
premium leaders are Aetna Life $85,219; 
Maryland Casualty $87,505; Southern 
tal $99,257; Southwestern Surety $68,- 


Charles R. Laurenson, manager of the 
Cleveland office of the National Surety, 
wrote the $100,000 bond of Edmund H. 
Moore, who was recently appointed super- 
intendent of insurance of Ohio, to succeed 
Judge C. C. Lemert. The bond is for the 
full term of three years. 


Formal action by the Workmen’s Com- 
pensation Service and Information Bureau 
and the Liability Conference is all that 
is necessary to bring about the merger 
of the two organizations, the parties in 
interest already having given their as- 
sent. This action is expected this week. 


M. J. Hanly, who has been resident man- 
ager at Columbus, O., for the General Ac- 
cident, is now manager for the Union Cas- 
ualty Company and is doing a very large 
business. Mr. Hanly, by the way, is a 
member of all the leading clubs and a 
member of the Chamber of Commerce at 
Columbus. 


David Beaton, Jr.. a Chicago broker, 
got busy with the Great Eastern Casu- 
alty’s new accident policies June 1 and 
on Monday of this week secured two 
eppiications, with premiums of $120 and 
$250. Childs, Young & Woods, the gen- 
eral agents, sold about thirty policies 
in the first week after the new forms 
came out. 

The Iowa supreme court holds that the 
Empire State Surety must pay the city of 
Des Moines for damages sustained by the 
failure of the Marsh Bridge Company 
amounting to about $75,000. The surety 
company, which was bondsman for Marsh 
claimed irregularities on part of the city 
but the latter won in the lower court and 
the higher court sustained the decision. 

Commissioner Perry A. Ballard, of Okla- 
homa, has given his consent to the with- 
drawal of the Maryland Casualty of its 
$50,000 deposit in that state, required 
under the old surety law that was re- 
pealed by the last legislature, the com- 
pany having made a satisfactory showing 
to the Oklahoma department that it had 
$100,000 on deposit in its home state, to- 
gether with the sworn statement that the 
company had no unpaid or contested 
claims in wie state of Oklahoma. 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Associations. $5,000 Policy, $9. 

Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men’s Acc., Observ- 
atory Bldg., Des Moines, Iowa. 





LEGITIMATE SURPLUS LINES 


Extra Facilities for Local Agents 
THE 


YORKSHIR 


FRANK & DuBOIS, U. S. Attorneys 


47 WILLIAM STREET, N. Y. 


Authority to adjust and pay all losses, and power of Attorney to accept service 
of legal process. 
nae Funds held on deposit in New York Banks for protection of American policy- 
olders. 


Established 1824 


INSURANCE CO., Ltd., 
OF YORK, ENGLAND 














JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER N. STEWART, President 
S. LAURENCE BODINE, Vice-President 
SAMUEL W. SCOTT, Secretary _ 














AGENTS WANTED IN ILLINOIS 
FOR 


The Metropolitan Fire Insurance Co. 


OF CHICAGO 
Cash Capital $100,000 Net Surplus $97,625 





Operates only in its home state, is on-union, adheres strictly to tariff rates 
and is free to make “tberal commission arrangements to desirable agents 


JOHN NAGHTEN & CO., Gen’l Managers, 29 S. LaSalle St., Chicago 


(Established 1863) 


We also conduct a Surplus Line Department 





-& 


Surplus Lines 


Written on Acceptable Risks 


E. T. MARSHALL & CO.., 


y HERBERT 
t, New York. 


BUXTON, 








International 


Live Stock Insurance Company 
Meridian Life Building, INDIANAPOLIS, IND. 


NOW ORGANIZING 


Capital $500,000 Surplus $250,000 


Largest Live Stock Insurance Company in the world. Only company of its 
kind that can do business in every State in the Union. 
We are now open for insurance connections. 


Good Stock Salesmen Wanted Direct Leads Furnished 
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ILLINOIS DEPOSIT TIED UP 


North German Has Not Been Able to 
Draw Down Its $200,000 
In State 








Some difficulty is being experienced 
by companies of other states and coun- 
ties with reference to the withdrawal 
of deposits held by the Illinois depart- 
ment. The North German which some- 
time ago ceased business in the United 
States, has a deposit of $200,000 with 
the Illinois department. The Illinois 
law makes no provision for the with- 
drawal of deposits of this kind, and in 
order to secure the deposit the com- 
pany finds it necessary to convince 
Superintendent Potter that it has no 
liabilities of any kind in the number 
of states in which it was formerly 
licensed, as the deposit with the Illinois 
department is, and has been, for the 
benefit of all the states in which the 
company did business. 

It is said that Superintendent Potter 
made inquiry of all the other insurance 
departments of those states in which 
the company was entered relative to 
any liabilities the North German might 
have in those states, but the other com- 
missioners were unable to advise him 
regarding the matter, as they had no 
means at their disposal to ascertain 
whether or not the company had can- 
celled all its existing liabilities. 

Because of existing conditions the 
Illinois official has taken the position 
that he is not warranted in surrender- 
ing these securities, and advised the 
representatives of the North German 
some time ago that he though the com- 
pany’s remedy was to secure a writ of 
mandamus from one of the courts in 
Sangamon county directing him to 
hand over the securities to the com- 
pany. This action was made neces- 
sary to protect the bond of the insur- 
ance superintendent. In case the as- 
sets were handed over without a court 


WH OFFER 


a @ $165 

£20 Forest City Life Ins. Co 28 
5 International LifeIns. Co. @ 78 
25 North American Life(Newark)@ 260 
25 Old Line Life Ins. Co. @ 17 
10 Old Colony Commercial Life @ 29 
10 Peoria Life Ins. Co. @ 22 
100 Prudential Casualty Co. @ 17 
10 U. S. Annuity & Life Ins.Co.@ 145 
50 Union Life Ins. Co. @ 12 
25 Wisconsin National Life Ins. @ 


WE WANT 


25 American Druggists Fire Ins. 
25 Great Southern 

25 Peoples National Fire 

10 Spring Garden Ins. Co. 

50 Southland Life Ins. 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 
108 So. La Salle Street CHICAGO 


INSURANCE STOCKS 
Quotations as furnished by 


E. S. BAILEY 


66 Broadway, New York City 


FIRE COMPANIES 
Approximate Bid Asked 





10 American National Ins. Co 











Annual Price Price 

Company Dividend P. Cc. P. C. 
et 08 We neveccae Oe 160 200 
Commonwealth ...... 10 326 one 
Continental ........ - 50 1025 1050 
Empire City ....... ie 190 ae 
Fild.-Phenix ....... 2 310 325 
Ger, Alliance ...... <a! ae 300 320 
r. American ...... - 30 500 525 
Germania (50) ....... 20 300 310 
lens Falls ($10) 1525 ean 
lobe & Rut..... 475 500 
Hanover ($50) ... 225 Pry 
| Ee ae 700 715 
Nassau ($50) 165 175 
Niagara ($50) .....- 290 305 
North River ($25) 150 165 
Pacific ($25) 185 ange 








order, and liabilities were afterwards 
discovered, it is probable the superin- 
tendent might be liable on his bond. 
A suit was started in the circuit court 
of Sangamon county, but for some rea- 
son has never been pushed by the man- 
agement of the company. 





Ohio Legislature Adjourns 

The Ohio legislature adjourned last 
Thursday. In addition to those insur- 
ance and safety measures reported as 
passed heretofore, it enacted the Cetone 
senate bill, giving the state fire mar- 
shal power to order razed buildings 
which constitute a menace to sur- 
rouonding properties and conferring on 
him supervision over electric wiring, 
and the Hudson senate bill increasing 
the powers of the state inspector of 
workshops and factories over dan- 
gerous machinery in industrial plants 
and imposing penalties for violations 
of the rules concerning safeguards. 

The houses agreed on the conference 


report on the Green (senate) work- 
men’s compensation act, which pro- 
vides for the creation of a state 


commission to administer a state in- 
surance fund, 90 percent of which will 
be contributed by the employers and 10 
percent by employes. This is the com- 
promise between the bills based on the 
majority and minority reports of the 
state employers’ liability commission. 

The senate confirmed the appoint- 
ment of Edward H. Moore of Youngs- 
town, to be insurance superintendent, 
succeeding Judge C. C. Lemert, now 
president of the Ohio National Life of 
Cincinnati. 





St. Louis Club for all Lines 


A social club to take in all classes of 
insurance men is under way at St. 
Louis. The casualty men started the 
idea, it being intended first to start a 
casualty club. It was broadened, how- 
ever, and now the proposition is to 
make every agent on commission or 
salary, and every branch office manager 
eligible. The club will meet once a 
week at Specht’s restaurant. The fol- 
lowing organization committee has been 
appointed: E. R. Cowen, chairman; W. 
M. Byrne, John Bruner, R. A. Hoffman, 
Stephen Martin, J. R. Falconer, and 
George E. Black. 





It is stated Lloyds of London are writ- 
ing heavily on the jewels of the Indian 
princes attending the British coronation. 
Single amount written is said to be as 
high as £300,000. 


NATIONALGETSCOLUMBIA 
(CONTINUED FROM PAGE 2) 
petitors in volume of premiums and the 
National will have in addition its own 
business and that of the German of 

Omaha. 

All circumstances considered it would 
have been almost impossible to work 
out a more satisfactory plan than the 
one adopted. The Columbia agents 
will have their old field men and old 
home office people to deal with and will 
have policies backed by a much stronger 
company to sell. The National agents 











will not be disturbed by the new ar- 
rangement. The assured will get bet- 
ter indemnity. 


Statement From Omaha 

Omaha, Neb,, June 7.—(Special)— 
Through a reinsurance contract the 
business of the Columbia Fire of this 
city has been transferred to the Na- 
tional Fire of Hartford. Fred S 
James, general western agent of the 
National and Judge Thomas Bates of 
Chicago came here to close the deal 
for the eastern company. The sale was 
made by E. G. Bohannon and C. D. 
Mullen, officers of the Columbia. The 
home office and field force of the Col- 
umbia will be maintained here under 
the name of the Columbia Underwrit- 
ers Agency with C. O. Talmage, as- 
sistant secretary of the Columbia, as 
manager. The following statement 
was given out in connection with the 
the deai: 

We paid $240 a share for the Columbia 
making a premium of $140 a share. The 
company has paid dividends of 5 to 8 per- 
cent since the first eleven months after it 
was organized. The company now will do 
a larger business than ever. Every agent 
of the Columbia is or will be appointed 
agent for the National but will report to 
the Columbia Underwriters. Mr. Bohan- 
nan expects to take a vacation and rest 
to recover his lost health. He will then 
return to the Columbia as general agent. 
Mr. Mullen expects to retire from busi- 
ness entirely. The stock of D. E, Thomp- 
son in the Columbia was purchased some 
time ago by Messrs. Mullen and Bohannan. 

The deal carries with it a transfer of 
some $800,000 of securities, largely in 
Nebraska farm loans, so the National will 
be in position to advance the home patron- 
age argument in seeking business in Ne- 
braska. The Lincoln branch office will be 
retained. 





Kansas City Agency Change 
(CONTINUED FROM PAGE 2) 
resented by H. R. Ennis & Co. The 
Phoenix of Hartford, Imperial of Den- 
ver, and Sovereign of Toronto were 
in the Ennis office. Mr. Meeker al- 
ready had the Western of Toronto 
and Providence Washington. This 
gives the firm five union companies. 
Mr. Fradenburg has resigned the 
agencies of his nonunion companies, 
which were the Agricultural, Allemania, 
Mechanics and Reliance. The Agricul- 
tural has placed its agency, formerly 
held by Mr. Fradenburg, with the Fur- 

guson-Tabb-Simonds Company. 


FIRE MARSHALS TO MEET 


(CONTINUED FEOM PAGE 1) 
who have signified their intention of 
being present are: Clayton. of Colorado, 
Deputy Brenaman of Virginia, Potter 
of Illinois, Preus of Minnesota, Ballard 
of Oklahoma, Cunningham of Montana 
and Palmer of Michigan. New York 
will send a representative. 

President Doyle has invited Chief 
Seyerflich and Attorney Sullivan of the 
Chicago fire department, E. T. Shep- 
herd, superintendent of the Chicago 
patrol, managers, field men, local 
agents, and officers of allied insurance 
organizations to attend the meetings 
and banquet. The dinner in the even- 
ing will be an informal affair and will 
cost $2 a plate. 





NEWS OF FIRE PROTECTION 


TO ELIMINATE FIRE HAZARDS 








Commissioner Palmer of Michigan 
| Maps Out Work of Fire Marshal’s 
Department 





The activities which Commissioner 
Palmer of Michigan has mapped out 
for his new fire marshal’s department 
indicate that he purposes to make the 
department a valuable one for the elimi- 
nation of conditions tending to create 
unnecessary fire hazards. 

In the past city and town ordinances 
have not been very effective, in one 
way and another means being found 
to avoid conforming strictly to them. 
Now the state will step in. Under the 
terms of the new law the officials of 
the bureau have broad authority to 
order improvements, the demolition of 
old buildings which are a menace to 
surrounding property and such clean- 
;ups as are required. Commissioner 
Palmer has. carefully investigated 
|methods in vogue in other states and 
| purposes a campaign of education along 
with a gradual enforcement of the law 
which will convince the people that 
the new scheme is worthy of their 
earnest support. 

Just how much of the time of the 
department will be required to investi- 
gate alleged cases of incendiarism re- 
mains to be seen. The department is 
being organized to look after this phase 
of its duties and suspicious fires will 
receive careful. investigation. 








Vote on Omaha Bonds 


On June 27 the voters of Omaha will 
pass upon an $8,250,000 bond proposi- 
tion, of which $7,250,000 is to be de- 
voted to paying the judgment and in- 
terest thereon against the city by the 
Omaha Water company for the sale of 
its plant to the city, and $1,000,000 to 
be devoted to improvements after the 
city shall have taken possession of the 
plant. 

At the same time the city will submit 
to the voters a $100,000 bond proposi- 
tion to enable the building of three 
modern fire engine houses in the busi- 
ness district to replace old ones that 
have become inadequate and unsani- 
tary. 





Another Try for Des Moines Ordinance 

The Des Moines city council is to be 
asked once more to pass a new build- 
ing ordinance. This has been asked by 
insurance men and one has been drafted 
by Mayor Hanna and Fire Marshal Mc- 
Nutt. Mr. McNutt has been taking 
notice of the weaknesses of Des Moines 
and he has drawn up twenty-four sec- 
tions which cover practically every 
local contingency. It provides that 
every new building in the fire limits 
must be fireproof, gives special atten- 
tion to roofs, chimneys, flues, elevator 
shafts, dividing walls, installation of 
stoves and furnaces, open lights in 
buildings in which combustibles are 
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the BOWSER System 


outfits were dug out from the 
of their contents. 


The outfits procure the measure of 


WRITE FOR 


S. F. BOWSER & (0., 


CHICAGO 





Fireproof Storage 
of Gasolene and Oils 


That the most inflammable liquids can be handled with absolute 
safety is conclusively shown by the Bowser record: Over 500,000 
Bowser storage systems have been sold during the past 25 years, 
and not one of them has ever caused a fire. 


Not one exploded. 
caused almost daily by explosions of gasolene and other liquids, 

ms this is a remarkable record which should be borne in mind by 
insurance men and users of oil alike. 


safety prescri 
Underwriters and comply with all loca! ordinances. 


118 Bowser gasolene 
ruins of San Francisco and emptied 
In the face of the fires 


bed by the Natiena!l Board of Fire 


BULLETIN NO. 32 


Inc., Ft. Wayne, Ind. 
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stored and in fact is thoroughly ade- 
quate. It provides that every time a 
building permit is issued a duplicate 
must be filed with Fire Marshal Mc- 
Nutt so that he may supervise the 
construction. The ordinance will be 
submitted to the council very soon. 


Wake Up on Wire Question 

A movement has been started in the 
common council at Kenosha, Wis., to 
bring about a system of inspection of 
electrical wiring in all new buildings 
erected and an ordinance to this effect 
is now pending. The measure provides 
for the appointment of an electrical in- 
spector and it is hoped to make the 
entire system self supporting. 

At the present time the city provides 
for absolutely no supervision over the 
wiring of new buildings and recent 
trouble entailed with a building just 
erected on Milwaukee avenue, coupled 
with a visit of Chicago electrical in- 
spectors to the city, revealed the fact 
that Kenosha is decidedly lax in re- 
gard to safeguards demanded in elec- 
tric wiring. 





Get Rid of Overhead Wires 


The city of Columbus,Ohio,has adopt- 
ed a change in its street lighting sys- 
tem which will involve the burial of 
more than eight miles of municipal 
electric light wires in the congested 
hazard district. The district involved 
in the first changes will include the 
four principal north and south streets 
with twelve intersecting thoroughfares 
in the business district, embracing the 
principal portion of the conflagration 
hazard_ district. As Columbus is no- 
toriously one of the worst cities on the 
continent as regards overhead wires, 
the improvement, both in appearance 
and in elimination of danger and diffi- 
culty in case of fire, will be marked. 
Work will be begun Aug. 15. 





Expect Reduction in Losses 

With a new fire marshal law and a 
new state fire prevention association 
in Michigan, both being put into active 
operation, it is hoped and expected that 
fire losses will be fewer in the months 
to come. The fire prevention associa- 
tion can do good work by insisting that 
all alleys and buildings in cities and 
villages are. kept clean of combustible 
litter. 





Results at Bowling Green 
Bowling Green, Ky., as the result of 
the recent visit of members of the 
Kentucky State Fire Prevention Asso- 
ciation, i3 getting ready to make a lot 
of changes for the better in the physi- 
cal aspect of the town, as well as to 
adopt a set of ordinances which were 
submitted by the association. Field 
men who have visited the town since 
the meeting have been impressed with 
the fact that a lot of good was done, 
and that by the aid of a little judicious 
follow-up work, real results can be 
accomplished there and elsewhere. The 
waterworks at Bowling Green will 
probobly come in for a share of atten- 
tion. 
Meetings at the Laboratories 


Several important meetings will be held 
in Chicago during the week at the Un- 
derwriters’ Laboratories, bringing to the 
city a number of leading fire protection 
engineers of the country. The executive 
committee of the National Fire Protection 
Association met on Wednesday and the 
first meeting of the newly organized coun- 
cil of the Underwriters Laboratories will 
be held Thursday, with the semi-annual 
meeting of the board of directors of the 
laboratories on Friday. 





Minnesota Decision Given 

The Minnesota supreme court has de- 
cided that the insurance commissioner of 
the state is not incapacitated by the fact 
of being a state officer from being the 
attorney for service of-a foreign corpora- 
tion sued by the state. It also holds that 
the law requiring a company to appoint 
the commissioner attorney for service of 
process is not contrary to the federal con- 
stitution. The decision was in a tax suit 
of the state of Minnesota against the 





OF ALL KINDS 





METAL WINDOWS=METAL DOORS 


AND FOR ALL USES 
OUR advice on the improvement of risks is FREE to YOUR customers 


VOIGTMANN & COMPANY 


445-459 WEST ERIE STREET 


Approved as rate reducers by 
Underwriters Laboratories 


CHICAGO 











PASS ANTIREBATE BILL 


TEXT OF MEASURE IS GIVEN 





Underhand Discrimination in Fire and 
Casualty Insurance and Surety 
Is Cut Off 





Both houses of the Ohio legislature 
hvae passed the Fellinger antirebate 
bill applying to companies other than 
life. It very greatly strengthens the 
act of 1910 by stopping up some of the 
loopholes by which that act might have 
been evaded. The provisions of the 
Fellinger act are as follows: 


Sec. 1. No corporation, association or 
copartnership engaged in the state of Ohio 
in the guaranty, bonding, surety or insur- 
ance business, other than life insurance, 
nor any officer, agent, solicitor, employe 
or representative thereof shall pay, allow 
or give, or offer to pay, allow or give, di- 
rectly or indirectly, as inducements to in- 
surance, nor shall any person knowingly 
receive as such inducement to insurance 
any’ rebate of premium payable on the 
policy, nor any special favor or advantage 
in the aividends or other benefits to accrue 
thereon, nor any paid employment or con- 
tract for services of any kind or any 
special advantage in the date of .ue policy 
or date of the issue thereof, or any valu- 
able consideration or inducement whatso- 
ever not plainly specified in the policy or 
contract of insurance or agreement of in- 
demnity, or give or receive, sell or pur- 
chase, or offer to give or receive, sell or 
purchase, as inducements to insurance or 
in connection tnerewith any stock, bonds, 
or other obligations of an insurance com- 
pany or other corporation, association, 
partnership or individual. But the pro- 
visions of this act shall not apply, how- 
ever, to prevent the payment to a duly 
authorized officer, agent or solicitor of 
such company, association or copartner- 
ship of commissions at customary rates 
on policies or contracts of insurance ef- 
fected through him by which he himself 
is insured, provided such officer, agent or 
solicitor holds himself out as such and 
has been engaged in such business in good 
faith for a period of six months prior to 
any such payment. 
Exemption of Informers 

Sec. 2. No person shall be excused from 
attending or testifying or producing any 
books, papers or other documents before 
any court or magistrate having jurisdic- 
tion, upon any investigation, proceeding or 
trial for a violation of any of the pro- 
visions of this act, upon the ground or for 
the reason that the testimony or evidence, 
documentary or otherwise, required of him 
may tend to incriminate or degrade him, 
but no person shall be prosecuted or sub- 
ject to any penalty or forfeiture for or 
on account of any transaction, matter or 
thing concerning which he may so testify 
or produce evidence, documentary or 
otherwise, except for perjury committed 
in so testifying. 

Sec. 3. Every corporation which shall 
violate any of the provisions of this act, 
upon conviction thereof, shall be fined in 
any sum not less than $100 and not ex- 
ceeding $500, to be recovered by action in 
the name of the state, and every officer, 
agent, solicitor, or any other person who 
shall violate any of the provisions of this 
act, upon conviction thereof shall be fined 
in any sum not less than $100 nor exceed- 
ing $500; and of the fines which shall be 
levied and collected for the violation of 
any of the provisions of this act, one-half 
thereof shall be paid to the informer, and 
one-half shall be paid to the county treas- 
urer for the benefit of the common school 
fund. 

Sec. 4. It shall be the duty of the sup- 
erintendent of insurance upon conviction 
of any agent for violation of any the pro- 
visions of this act, to revoke the license of 
the agent so offending, and no license shall 
be granted to sucn agent for a period of 
three years after such revocation. 





FIRE PROTECTION NOTES 


Water pressure at a recent fire on 
Grandville avenue, at Grand Rapids, 





Queen City Fire of South Dakota. 


Commercial and Thompson Aves. 


THE SWEM GAS MACHINE CO 
GOOD FIRE PROTECTION PROPOSITION 


WANTED: Fire Insurance Agents to work as side line—only in small towns. 


Write A. P. RICKMIRE, 


President and Manager 
WATERLOO, IOWA 





WANTED 





Your Inquiries for 


STANDARD FIRE DOORS, SHUTTERS and 


FIXTURES—All Approved 


RICHMOND SAFETY GATE CO., Richmond, Ind. 








Insurance Agents Everywhere Sell 


Pyrene Fire Extinguishers 


To Equip Factories, Stores, Automobiles, 
Motor Boats and Homes 


The Only Universal Fire Extinguisher 


Included in the lists of approved fire appliances issued by the 
National Board of Fire Underwriters. 


WRITE TODAY for AGENT’S DISCOUNTS, 
PRICE LIST and DESCRIPTIVE MATTER 


Pyrene Manufacturing Company 
410 East 32nd Street, NEW YORK CITY 


THE PYRENE COMPANY, Distributors 


32 South Jefferson Street, DAYTON, OHIO 





Underwriters Laboratories 


You can make new friends and customers and keep those you 
already have, if you advocate the installation of APPROVED WINDOWS 
AND FIRE DOORS made by the PIONEER MANUFACTURER of the west. 


THOMAS LEE, CINCINNATI, O. 


Holder of Label Number 1, issued by 


129 West Second Street 





mends that the water main in this street 
ee with the Godfrey avenue 
main. 


The municipal waterworks plant at Har- 
bor Springs, Mich., has been completed 
at cost of $45,000. 


The Creston (Iowa) Water Company 
has made a proposition to sell its plant 
to that city for $190,000. 


Grand Rapids has awarded contracts 
for two motor driven 60-horse power 
chemical wagons and it is expected they 
will be in service within 60 days. 


Middlesboro, Ky., has let a contract for 
the erection of a new municipal and 
county building, a part of which is to be 
devoted to the fire department. Marked 
improvements in the fire protection facili- 
ties are to be brought about, it is stated. 

Des Moines will vote June 17 on 
whether to buy the water plant valued 
at $2,500,000. The franchise of the Des 
Moines Water Company expired this year 
and the city council has determined to 
= the property if the people so 
vote. 

In view of the fact that local option 
is a live issue in Kentucky, ninety-five out 
of 119 counties having exercised their 
privilege to eliminate saloons, under- 
writers are much interested in the state- 
ment that it is almost impossible to 
secure appropriations for betterments of 
the fire departments or waterworks sys- 
tems in communities which have lost a 
large part of their revenue through the 





Mich., was low and Chief Lemoin recom- 


cutting out of saloon licenses, 





“FIRE! FIRE!’ said Mr. McGuire, 
“Where ? where?” said Mr. O'Hare, 
“Down town,” said Mr. Brown, 
“Oh! I'll sleep like a top,” 

Said Mr. Hopp, 


‘Because all my exposed open- 
ings are protected with Stand- 
ard Doors and Windows bearing 
the Underwriters’ Label and 
manufactured by Stremel Bros. 
Roofing & Cornice Co., 1304 to 
1326 N. Third Street, 
‘Minneapolis, Minn.” 


Yes, our catalogue shows it ell. 
Have one? 





Send for The Western Underwriter 
Company’s Catalogue of Insurance Office 
Equipment and Supplies. 
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NEW YORK SURPLUS LINE LAW 


Efficient Supervision of Agents Furn- 
ishing Excess Insurance—Fee of 
$200 Is Required. 


New York, June 7. (Special)—Gov- 
ernor Dix is expected to sign at once a 
new surplus line agency bill, which has 
passed both houses of the legislature. 
Under this bill surplus line agents are 
limited to 200 in number and except in 
cities of under 100,000 population a fee 
of $200 must ‘be paid. In the smaller 
cities a $25 fee is required. A striking 
feature of the bill changes the practise 
making it obligatory for the agent to 
file with insurance department and the 
county clerk his affidavit to secure the 
insurance. The new law permits these 
affidavits—that not sufficient insurance 
could be secured—to be filed within 
thirty days. The tax is 3 percent 
on the amount of gross premiums 
charged to the policyholder less the 
amount of gross premiums returned to 
the insured. It is further provided in 
the new section that the superintendent 
may permit any person, partnership, 
association or corporation upon the is- 
suance of either certificates, fee for 
which is $25, to issue surplus line poli- 
cies in this state to surplus line agents. 
The law also provides that it must be 
printed in red ink on the outside cover 
under the name of the institution is- 
suing the insurance, the fact that the 
document calls for surplus line insur- 
ance only, stating that the company is 
not under supervision of the New York 
department. The red ink memorandum 
must also contain name and address 
of the issuing agent. 





Never Heard of It 
Special Agent—Can you give me a 
room with running water? 
Hotel Clerk—What do you want to 
do, go trout fishing? 





Hits at Annexes 


Senator Frawley of New York has 
introduced in the legislature a _ bill 
amending section 121 of the insurance 
law by providing that fire companies 
may not issue policies of fire insurance 
under any other names than their cor- 
porate titles. It strikes out the pres- 
ent provisions authorizing two or more 
companies to issue a combination 
standard form policy under a distinctive 
title. 





Not to Visit Chicago Now 
Superintendent Frank Blake of Mis- 
souri, who announced last week that 
he would be in Chicago this week to 








Prominent Chicago Agents 


Members of the Chicago Board of Underwriters 
FRED _ s. JAMES & CO. 
9 S. LA SALLE STREET, CHICAGO 
Agents for os Connecticut, Phenix, Mechanics & Traders, 














atl . British Am German Alliance, 
North British & Mercantile, Calumet, Merchants of New 
York, State of Nebraska, Genera! of Paris. N: 
al 5 gna Casualty Co. of America. For Surplus 
Lines, unexcelled facilities tn I Fire Und 
St. Louis, Centra] Ins, Co. 


western Ins. Co. of : - Tt, fe Sattcik I equi. 
table of Les & Co. of er 





GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


2S. La Salle Street, Chicago 


Sole Agents: Phasate of London; Springfield F. 
&M.; eh Commercial eres Sodtas 


t.; County, Pa.; 
Tectia prety. Gi, Western R Reserve: 





CHAS. A. NEWTON ®& CO. 


29'S. La Salle Street, CHICAGO 


Agents for Newark Fire, Newark, N. J., Capital Fire 
Concord. N.H.. State Fire, (Led.,) Liverpool, Eng.. 
Nationale of France, P Williamsburgh City Fire. 
New York, Virginia F. & M.. Richmond. Also Special 
U | for Fire and Automobile Insurance witb 
—" at Lloyd's. London. 


for The Western Underwriter 
Companys Catalogue of Insurance Office 











confer with managers regarding the 
basis schedules filed by the fire in- 
surance companies with his department, 
has postponed his visit. 





Get Minneapolis Agency 
Marsh & McLennan’s office at Min- 
neapolis get the sole agency of the 
Commercial Union of England. 





Pulls Out of Minnesota 
The Alliance is following the course 
of some other high loss ratio com- 
panies, retiring from Minnesota. It 
reinsures its state business in the Com- 
mercial Union. 





Jury Has Donnelly Case 

Toledo, O., June 7—(Special)—The fate 
of Judge Michael Donnelly, on trial on a 
charge of embezzlement, depends on the 
opinion of the jury as to whether the 
money Judge Donnelly is alleged to have 
embezzled, was used in the interest of the 
Ohio German Fire. Judge Chittenden in- 
structed the jury on seven of the thirty- 
one requests which the defense had asked 
to have presented to the jury before the 
arguments began. The question regard- 
ing the disposition of the money by Don- 
nelly is covered in one of the requests. 
It instructs the jury to return a verdict 
for the defendant if they find that the 
money alleged o have been embezzled by 
Donnelly benefited the company. 


MISCELLANEOUS NOTES 


Manager Cecil F. Shallcross of the 
Royal at New York City, sails for Europe 
tomorrow. 


John Baptiste, resident manager of Fi- 
delity & Deposit in New York City, has 
resigned and it is reported he will become 
connected with the New England Casualty 
of Boston, in New York City. 

Company members of the Surety Asso- 
ciation of America are interchanging re- 
insurance with the Royal Indemnity, al- 
though this company is not a member of 
the association. It is a member of the 
Towner bureau, however. 

The attorney-general of the state of 
Washington has filed an opinion that 
every fire insurance company doing busi- 
ness there must file its schedule with the 
insurance department, under the new in- 





surance code. July 1 is the ultimate date 
for filing. 
The Phoenix Assurance of London 


acquires the Union Marine of Liverpool, 
giving one of its own shares and £34 of 
4 percent debenture stock for every eight 
shares of Union Marine, being equivalent 
to £8 10s for each £20 Union Marine 
share on which £2 10s has been paid. 
The Union will preserve its name. 





Indiana Agency Appointments 

Anchor—V. Mood, Danville; C. W. Ha- 
big, L. L. Reed, Indianapolis, L. B. Bur- 
nett, South Bend. 

Boston—German-American Trust Com- 
pany, Indianapolis. 

Camden—S. D. Symmes, Crawfordsville; 
Condit & McGinnity, Gary; G. H. Rush, 
La Fayette; C. R. Henry, Shelbyville. 

Connecticut—E. E. Camplin, Jamestown; 


J. S. Krewson, Ossian; J. D. Harbin, 
Wheatland. 

Ger. Alli.—Shelbyville Trust Company, 
Shelbyvlie. 


Ger.-Amer.—Peter Dolan, Avilla; Rock- 
wood & Samuel, Boswell; J. K. Jessen, 
Kewanna; E. E. Woodcock, Lowell. 

Home—R. V. Dunn, Atlanta. 

Law Union—Hahn & Poor, Portland. 

Natl. Union—Frank Geis, Brookville. 

N. B. & M.—George Bowen, Noblesville. 





Ohio Agency Appointments 
Ger. Alli—Ernest Short, Winchester; 
Burch Young, Mt. Orab; Allen Rankin; 
Lynchburg; J. J. Schwartz, Miamisburg. 
Ger. Amer., N. Y.—J. R. Eckman, Win- 


chester; W. T. Wilson, Mt. Orab; J. W. 
Campbell, Sardinia; H. S. Forgy, New 
Carlisle; J. Holden, Williamsburg; C. 


P. Bruechner, Cincinnati; August Wormus, 


Pleasant Ridge; C. 


Cc. Shurman, Coving- 
ton; L. S. Vines, Louisville; M. M. Keeler, 
Warren. 

Girard—Charles Legeuhart, Cincinnati. 

Hawkeye & Des M—O. ¢. Jones and 
R. V. Sperry, Newark; W. C. and M. Rose 
Pepple, Lima; F. B. Dodge, Akron. 

Home—F. O. Poland, Centerburg; Moore 
& Moore, Oak Harbor; Fulton & Waters, 
North Baltimore. 

Mercantile—J. P. Knectges, Grafton. 

— of Ill.—I. G. Dalrymple, Steuben- 
ville. 

North Amer.—B. C. Hinig & Co. and R. 
E. Bixby, Cleveland; Clarence Pumphrey, 
Freeman Holbrook and John Roberts, Cin- 
cinnati; H. C. Florea, Norwood; W. W. 
Hunt, Kennedy; J. F. Math, Freeport; C. 
Cc. Leiter, Brinkhaven; F. A. Young and 
Oo. C. Jones, Newark; Kenneth Little, 
Bradford; E. E. Holland, Miltonsburg; 
Frank McDermott, Stockport; C. 8S. Clark, 
Dresden; Cooper & Jones, Caldwell; Moore 
& Moore, Oak Harbor; Mineral insurance 
agency, Mineral City; A. A. Mauser, Bol- 
ivar; Madden & Shidaker, Harveysburz: 
Fulton & Waters, North Baltimore. 

Law Union—Sargent Pryce Co., Colum 
bus; F. A. Kaercher, Youngstown; Augus- 
tus Francis. Youngstown; R. B. Craw- 
as ng Massillon. 

L. & G.—Virgil Stockton, Carroll- 
on 


London—J. P. Aiken, 
August Gerhart, Galion. 

Lon. & Lanc.—W. P. Parshall, 
W. J. Whitacre, Cincinnati. 

Mich. F. & M.—D. H. Graven, Loudon- 
ville; Harkness & Wirthwine, Cincinnati. 
Milw. Mech.—H. G. Wagner, Toledo. 

a Natl. Union—Moore & Moore, Oak Har- 

or. 

Newark—aA. J. 
deke, Cincinnati. 

Natl. Ben Fr.—Fritzinger-Hout Insur- 
ance and Keal Estate Agency Company, 
Ashland; C. H. Merritt, Geneva; Aetna 
Layman, Blanchester; Leo Stein, Cleve- 
land: U. D. Lines, Baltimore; M. A. Rob- 


DIRECTORY OF 


Independent Adjusters 


COLORADO 
CHARLES F. WiLsSson 
801 Gas & Electric Bldg., Denver 
Territory: Mountain field and Black Hills. 
(Also consulting underwriting authority) 
ILLINOIS 
KT. Tye MAIDIILAND 


Boom os | —_ — Bldg., Chicage 
en 


hon 6165 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 
Quincy Adiustrment 
& woe ‘ohn Bureau 
GEORGE C. GIDL, eakeor 
ILLINOIS 
CHAS. PP. ENGELMAN 
19 South La Salle St., Chicago 
Adjuster of Fire Losses for Companies 


ILLINOIS 
M. HUFE 


Ho. 
105 West Monroe Street, Chi 
Telephone Central 4304 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
LOR 


- H. TAY 
19 South La Salle Street, Chicago 
Phone Randolph 1364 
FIRE AND AUTOMOBILE LOSS®S 

INDIANA 

I. H. ODELL 
110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 


IOWA 
IOWA ADJUSTMENT CO. 
206-8 Des Moines Life Bldg., Des Moines 
H. H. McGUIRE, Manager 
GEO. C. NEWMAN, Chief Adjuster 
KANSAS 


ALEX. Ss. HENDRY 
MoPherson 


Bellefontaine; 


Berea; 


Baker and G. J. Bud- 
































Adjustments—Field Work—Inspections 








The Highest Class o 


Central Insurance Co. of London 
Northwestern of Liverpool 


after the capacity of 
Compan 
oiened and paid through this office. 

Prompt attention. 





Equipment and Supplies. 


Keep this“ Ad"’—\ ou may Need our Facilities 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only legitimate surplus lines at full tariff rates entertained on the heavv value risks 
the local agents is exhausted.—Your b 
ies.—Standard form policies issued without a Warranty Company.— 


f Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


usiness prot«: ted.—Strong 
Losses 


pplications in Centraland Western States should be addressed to 


HERBERT DARLINGTON 


bins, Columbus; Clara Kleinfelter, Arthur 
Graff, Mary G. Swasey and P. EB. P. An- 
drews, Cincinnati; H. P. Tobin, E. L. 
Kines and E. D. Simpson, Toledo; 8. T. 
Price & Co., Paulding; S. A. Pfaus and T. 
J. Bidwell & Son, Canton; Bonce-Middle- 
ton Comany and A. J. Clark, Youngs.own; 
Lippincott Bros., Marion; H. E. Harris, 
Akron. 

Niagara—mnarkness & Wirthwine, Cin- 
cinnati. 

Northern, N. Y.—E. L. Coen & Co., Ver- 
million. 

Northern, Eng.—W. C. Bokerman, Na- 
poleon; C. L, Canfield, Bowling Green. 

N & M. N. Y.—Jones & Speery, New- 


. B. g.—M. M. Keeler, Warren. 
N. W. Natl.—c. F, Orth, Wauseon. 
Norw. Union—S. B. McA fee, Rome; 
Gates & Clutter, Mt. Vernon; Fulton & 
Waters, North Baltimore, 

Orient—A. L. Wortmann, Dayton. 
Peoples Natl.—G. F. Round, Norwalk; 
E. J. Ryan, Bellevue; A. Z. Tillotson and 


B. O. Durand, Oberlin; Kridler Ins. Ag- 
ency, Fremont; J. F. Castle, Clyde. 
Pittsburgh—MclIntosh-Dodge Company, 


Akron, 

Pruss. Natl.—Priest & Feaster, Colum- 
bus; Schieble Bros. and Kidd & Hudson, 
Dayton; B. J. Long and Kirchner-Wider- 


man Company, Toledo; H. O. Weisel, Mid- 
me R. W. Moffett & Son, Spring- 
eld. 

Royal Exch.—J. T. Ainsworth, Medina; 
J. B. Floyd, Ravenna. 

Royal—T. A. Green and J. L. Porter, 
Cleveland; W. C. Bokerman, Napoleon. 


Security, Ct.—P. H. Curtin and B, F. Le- 


land « Son, Washington C. H.; McIntosh- 
Dodge Company, Akron, 
Standard, Ct.—C. W. Campbell, Warren; 


A. W. Knowles, Knapp, 
Akron, 


Sun, Eng.—Wirt Kessler, West Milton; 
H. J. Pierson, Norwood; 8. J. George, Ely- 


Bedford; P. 8S. 








ria; P. M. Galvin, Youngstown; Myrta M. 
Keeler, Warren. 

Teutonia, Pa. Layman, Blan- 
chester. 
KANSAS 


WARREN ADJUSTMENT BUREAU 
BZ. B. Warren, Manager and Adjuster 


ta 
FIRB LOSSES 





KANSAS 
VICTOR A. SMITH 
ttsburg 
ADJUSTER OF FIRE LOSSES 





Field: 8S. E. Kansas and S. W. Missouri 
KENTUCKY 
SAM H. CROMWELL 
Henderson 


Southwestern Kentucky, West Tennes- 
see, Southern Indiana, I)linois 


MICHIGAN 
OuUN 
401 Ashton Bldg., Grand Ra 
Long Dist. Phones: Bell 110; Cit. 1279 
ADJUSTER OF FIRE LOSSES 
MICHIGAN 
ALLEN CC. PRINK 
Kalamas 


0° 
FIRE AND AUTOMOBILE LOSSES 
MICHIGAN AND NORTHERN INDIANA 


MICHIGAN 
- WRIGHT 


ww. 
10 ‘Darlow Block, 
Telephone 70 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN. 
PHILIAPS & WRIGHT 
903 Sixth St., Port Huron 
Telephone 636 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
BE. VAN TUYVL 
309 Phoenix Block, Bay City 
Bell Phone 914—1 ring 
ADJUSTER OF FIRE LOSSES 


MINNESOTA 
INO. B. LEE Co. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 
MISSOURI 
JOHN A. TRENT 
409 Postal Tel. Bldg., Kansas City 
FIRE AND TORNADO LOSSES 


























MISSOURI 
CHAS. ae CARROLL 
1122 Pierce B St. Louis 


uilding, 
Tel. Olive 2114 


Fire Losses Twenty Years’ Experience 


MISSOURI 
CHARLES A. WALSH 
717 American Trust Bldg., Kansas City 
ADJUSTER OF FIRE LOSSES 
NORTH DAKOTA 
J- PIERCE WOLFE 
Moorhead, Mion. 
General Adjuster for Northern Minnesota, 
N. and 8. Dak., Montana and Canada. 
OHIO 
CHAS. FF. KNECHT 
9 Bast Second &t., 
ADJUSTER OF FIRE LOSSES 


OHIO 














HOMER HOOD 
629 Blag., Toledo 
Home Phone, A-6131; Bell, 18 





39 S. La Salle Street, CHICAGO 


Adjustments and Special Inspections 
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Lockyer &@ Rhawn 


(INCORPORATED) 


Lite Underwriters 


Land Title Building, Philadelphia 
Suite 1609 Hotel La Salle, Chicago 


OUR AGENCY'S MAY, 1911, RECORD 
Written and examined in [Illinois Life, over - - $1,000,000 


Written and examined and to be submitted in other com-~ 


panies, over - - ~ ~ - ~ - 1,000,000 


Business written and examined in all companies, first five 


months of 1911, over - ~ - ~- - 5,500,000 
Business paid for first five months of 1911, over - 3,000,000 


OUR AGENCY'S RECORD FOR 1910 


Business paid for in Illinois Life Ins. Co., over - - $3,000,000 
Business paid for in outside companies (19 in number) ~ 3,000,000 


Total premiums received on all, over - - $2 17.000 
































gq Reputable concerns who wish it will be financed for one, two or three 
premiums at prevailing interest rates. 


I If ever, now is the time to put the loud pedal on Corporation Life Insur- 
ance. The biggest concerns in the country will take the time to listen and if 
you have a good story the rest is easy. We have a good story and prospects 
galore and can use two or three first class salesmen for special work here in 


Chicago. Address M. B. Lockyer, Suite 1609 Hotel La Salle, or Land 
Title Building, Philadelphia. 
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A. R. BRUEHL of Cincin- 
W nati, who retired recently 
* as president of the life un- 


derwriters’ association in his city, made 
a suggestion that deserves thought. 
He stated that the various life under- 
writers’ associations of a state should 
have an organization. Into this asso- 
ciation might also come life men who 
are not identified with local bodies be- 
cause frequently they reside at points 
where there are not sufficient life men 
to compose an association of any mag- 
nitude. In Ohio, for instance there 
are strong local organizations in Cin- 
cinnati, Cleveland and Toledo. There 
should be life associations in Colum- 
bus and Dayton. Groups of cities in 
adjacent territory might well organize 
and meet in the various cities forming 
the group. Columbus has already taken 
steps to organize. 

Often there come up matters of legis- 
lation that need the influence of agents 
and at these times a state organization 
would be of avail. Likewise if the 
business is being attacked or if there 
are nefarious forms of competition en- 
tering, if a state organization could be 
called on, an influence for good of 
all the honorable agents in the com- 
monwealth could be exerted. But let 
Mr. Bruehl speak for himself. He says 
as to the subject: 

“Our experience regarding the anti- 
rebate law convinces me that we should 
place ourselves in communication with 
the life underwriters’ associations of 
this state and be the pioneers in or- 
ganizing the Ohio State Life Under- 
writers’ Association represented by one 
or more delegates from each associa- 
tion. This joint committee should work 
together harmoniously and unitedly for 
the promulgation of laws as a protec- 
tion in this state to the interest of 
policyholders, agents and companies. 
Such a committee might enlarge its 
scope and also occasionally supply a 
lecturer who would make a tour of the 
state, and not only benefit the asso- 
ciations but attract the public to our 
life’s work. The expense would be 
nominal, comparatively speaking, if we 
would thus arrange for a number of 
successive dates. This committee 
could always organize at the fall meet- 
ing of the National association and dis- 
cuss plans and methods for the com- 
ing season, so that no extra expense 
would be placed upon our members, 
and special meetings, if necessary, 
could be held at some central point in 
the state. 

“United action by all life insurance 
men in this state would have been of 
gteat assistance to the Cleveland and 
Cincinnati associations in their efforts 
regarding the antirebate law.” 





Life insurance men will watch with 
interest a new factor in the field, it be- 
ing the movement of a number of the 
monthly payment disability companies 





to write life insurance and some of the 
Illinois life companies with $200,000 
capital entering the accident and health 
field. The Continental Casualty of Chi- 
cago, the largest company writing pure- 
ly ‘health and accident insurance, has 
organized the Continental Assurance, a 
life company. The Continental Casual- 
tv family took the stock and there was 
no promotion expense. It will have but 
little expense of management as the 
work can be taken care of by the pres- 
ent officers with some added help. 

The North American Accident of 
Chicago, a very successful accident and 
health company, will qualify under the 
new Illinois law to write life insurance. 
The new law of Pennsylvania will per- 





cost to a normal basis. The chief 
stumbling block in the monthly pay- 
ment business is the lack of a satisfact- 
ory system of agency compensation. 
It is not conducted on the debit method 
of the industrial companies. The first 
premium is not sufficient to pay an 
agent. The company therefore advances 
premiums and the business in many 
cases lapses and the company is out. 
The monthly payment industrial dis- 
ability agents, it is argued, can solicit 
life insurance along with their regular 
work without additional expense. On 
their collection tours, they can put in 
a word for life insurance. The accident 
companies for the most part charge a 
policy fee of $5 or less which covers 
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Admitted Assets . . . 
Total Paid Policyholders 
Insurance in Force 
Surplus 


DECEMBER 31, 1910 


. . . $ 6,085,426.91 
9,231,597.18 

26,84 1,937.00 
294,718.60 











Splendid opportunities for Live Men in the Great Northwest— 
Northwestern National’s Home Territory—The most Healthful and 
Prosperous section of the United States. 
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mit the American Assurance and other 
disability companies to write life insur- 
ance. 

Perhaps most of the life insurance 
written by these companies will be on 
the monthly payment plan as most of 
their agents are trained to write monthly 
payment disability. In fact these com- 
panies are likely to solve the monthly 
payment life problem, which up to this 
time has not been a successful line of 
operation. Some of the industrial com- 
pany executives hold that there is no 
demand for a policy between the week- 
ly payment contract and the quarterly 
payment regular life policy. Others take 
issue with them and hold that there exists 
a class that would be glad to have the 
monthly payment plan if a system can 
be worked out that will keep down the 





the cost of the first month and it all 
goes to the agent. Some accident com- 
pany officers contend that it will de- 
moralize an organization to have 
monthly payment accident agents turn 
their mind to life insurance. The two 
classes, however, are personal indemni- 
ty and are distinct from the several 
forms of property insurance. Many of 
the large life insurance producers, who 
have made a great success of their 
work, hold that the diversion of men 
into accident lines or fire insurance is 
a mistake. Yet many of the Travelers 
and Aetna Life men make a success of 
life and accident. 

Superintendent Hotchkiss of New 
York in a recent address before the 
National Board of Fire Underwriters 
said that he believed a company with 








adequate resources and ample reserves 
should be allowed to write all forms of 
insurance like is done in the old coun- 
try. Here there is a sharp line of de- 
marcation in most states. There is a 
tendency now to allow the one company 
to broaden. It is seen in the casualty 
and surety companies that have taken 
on additional lines so that their agents 
can write all forms of casuaity insur- 
ance and surety bonds in one company. 
The fire companies, especially the big 
foreigners, are organizing American 
casualty companies. 

The whole trend of the day seems to 
be to enlarge a company’s functions, 
provided it can qualify financially. This 
one company idea was brought forward 
in the illstarred United Insurance Com- 
pany promotion, which failed not be- 
cause the idea was visionary but be- 
cause it was wrecked by unscrupulous 
promoters. This company proposed 
under one management to write all the 
different forms of insurance. In this 
country it would be impossible under 
existing laws for a single corporation 
to do this, but the United’s plan was 
to have three different companies—fire, 
life and casualty. 

The new Illinois law recognizes this 
broadening principle. Its life com- 
panies, having $200,000 capital can write 
accident and health and its accident 
companies, writing only accident and 
health with $200,000 capital, can write 
life insurance. 

The monthly payment accident com- 
panies that will enter the life insurance 
field are destined to break into the reg- 
ular life insurance field. Their men, 
like the industrial life agents, will find 
many ordinary cases. With the acci- 
dent organization to help share the ex- 
pense, the accident companies will be 
able to reduce the expense ratio. 

The Ilinois life companies that in- 
tend to enter the accident and health 
line will be able, under a vigorous man- 
agement, to build up a business that 
should help them out. Some of them 
will essay the monthly payment disabil- 
ity plan as well as inaugurate commer- 
cial departments. The main question 
to solve will be whether one set of 
agents can successfully carry on the 
two lines. If not a separate organiza- 
tion will have to be built up. The out- 
come of the agency plans can only be 
told after a trial has been given. 





SMILE A FEW 


Here! you discontented knocker 
Growlin’ "bout the country’s ills, 
Chloroform your dismal talker; 
~ Take a course of liver pills. : 
Stop yer durn ki-o-tee howlin’, 
Chaw some sand an’ git some grit; 
Don’t sit in the dumps a growlin’, 
Smile a few, 
An’ boost a bit. ; 
Fall in while the band’s a playin’, 
Ketch the step an’ march along; 
’Stead o’ pessimistic brayin’, 
Jine the halleluiah song; . 
Drop yer hammer—do some rootin’, 
Grab a horn, you cuss, an’ split 
Every echo with yer tootin’, 
Smile a Rata 
J ost a : 
slice x —The Salesman 
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HITS AT BONUS SYSTEM 


VIEWS OF KANSAS LIFE MAN 
ARE PRESENTED 


Comments on Requirement of State 
Insurance Superintendent as to 
Qualifications for Agents 


A well known life man in Kansas 
furnishes the subjoined comment on the 
recent ruling of the insurance superin- 
tendent to the effect that in licensing a 
life agent, he will require a certificate 
of business and moral charaeter. The 
writer hits at the bonus system to gen- 
eral agents and sees in this and the con- 
stant prodding of companies for new 
business the secret of the demoraliza- 
tion in life insurance practice. He says: 

“The writer noticed in a paper of 
recent date that the Kansas superinten- 
dent of insurance, Ike S. Lewis, is go- 
ing to require every agent of a life 
company hereafter applying for a li- 
cense to operate in Kansas to make 
a statement covering his services for 
the five years prior to date of his appli- 
cation. The special object of this re- 
quirement seems to be to purge the 
profession of undesirable men. Now, 
looking at the superintendent’s pur- 
posed new ruling, it strikes one as a 
move in the right direction, but after 
careful consideration and reflection will 
it not work a hardship on some good 
men, who have been’ unfortunate 
enough to have entered the service of 
a company whose general agent or 
manager was both undesirable and a 
crook. The fountain never can rise 
higher than its source, and the writer 
does not hesitate to affirm that there 
would be no “crooked” agents if there 
were no “crooked” general agents or 
managers. 

Gompany’s Greed for Business 

“There are several reasons why men 
become indifferent to the calls of con- 
science, and drift away from the ideals 
of their young manhood, and the great- 
est of these perhaps is the company’s 
lust for business, prosecuted along ar- 
tificial and unprofessional lines. 

“Prior to the legislative investigation 
in New York the three largest com- 
panies there were in a neck and neck 
rack for supremacy. This led to all 
kinds of schemes to get business, hon- 
estly if they could, but get it they 
would. We all know the result of the 
investigation. One of these company’s 
methods, or rather the methods em- 
ployed by its field force, was the most 
outrageously disgraceful in all life in- 
surance history. ‘i 

Company Prods General Agent 


“Now, if we are going to have real 
reform in the profession, let us reason 
together, and try to get at the funda- 
mental cause of all of this crookedness. 
In the first place, the general agent is 
kept on the rack by his company for 
new business. He simply must produce 
it, or get down and out. This demand 
of the companies is passed on to the 
men on the firing line, and they resort 
to all kinds of subterfuges to secure it. 
The general agent has to wink at the 
methods employed, but he has to make 
good, so there you are. There are only 
a limited number of men who are 
adapted to this calling and inasmuch as 
it is almost impossible to secure cap- 
able producers, any old derelict who 
has failed at farming, merchandising or 
other employment is given a rate book, 
and with ten minutes instruction, is sent 
out in the field to ‘produce’ business. 
In the professions of law, medicine, 
banking, or in fact, any other calling, 
it takes from four to ten years to learn 
their profession. Is the science of life 
underwriting such an easy one that a 
man can enter it and ‘make good’ with- 
out training? 

Curse of Rebating 

“Perhaps the greatest evil in the pro- 
fession today is rebating. Who re- 
bates and who does the rebating? The 


general agent is alloted a_ specific 
amount of business to be written during 
the year and in order to stimulate him 
he is offered a bonus of say $10,000 if 
he produces this specific amount. He 
keeps his men at fever heat; stays on 
the job all the time himself, and about 
the middle of December finds he is_not 
going to qualify for the bonus. So he 
brings extra pressure to bear on his 
field force. He offers them fountain 
pens, hats and other chromos, and he 
further holds out to them all the illus- 
ive glories and advantages of a member- 
ship in the company’s $100,000 club. 
Time moves on and the Christmas 
season arrives and he still finds he is 
‘shy’ say $250,000 of his allotment. Now, 
he must have that $10,000 bonus, so he 
runs over in his mind a number of his 
business acquaintances to give away 
his $250,000 so he can get the bonus. 
To whom does he give this free insur- 
ance? 
Gives It to His Friends 

“His friend, the banker, is a ‘safe’ 
man. He knows he can trust him; he 
also knows that this same banker is a 
grafter. He doesn’t hesitate to buy 
stolen government property at a dis- 
count, or to indulge in other forms of 
grafting, so he gives him a $20,000 pol- 
icy. John Doe, the big merchant, is 
also a ‘safe’ man, and he gives Doe an- 
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other $20,000 policy, and so on ad in- 
finitum until he has written his ap- 
pointed allotment. It costs him, let 
us say, $2,000 to pay the net on this 
gift to his company. The year finally 
ends, and he receives a wire from his 
president congratulating him on his 
wonderful production for the year (next 
year they apportion him twice the 
amount, and so on ad infinitum). Do 
you wonder, how a man can look in 
the glass and retain his self-respect, or 
the respect of his fellows, engaged in 
a business of this kind. He gives away 
$2,000 of his own money, and receives 
from his company $10,000, so that he 
is $8,000 to the good and the poor devil 
in the field, who has done all the hard 
work, does not get any of this bonus 
proposition. How long do you sup- 
pose a good man can stay good under 
such circumstances? 

“Now, if the superintendent will make 
a ruling forbidding the companies giv- 
ing bonuses to their general agents and 
managers, the other end of the dilemma 
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@ SUPERVISOR, HARTFORD LIFE 
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The best there is in onde and nonpartici- 
pating policies 
Exceptionally good contracts for preducers. 
Security Savings Bank. 


CEDAR RAPIDS, IOWA 


MINNESOTA 














ILLINOIS 


eo. HOWELL & CO., 
GENERAL AGENTS 


The Penn Mutual Life Insurance Company 


Insurance Man not Algeady Familiar with 
—— Our Service Should See us xt Once 


Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANE BLDG., 
CHICAGO 


ACIFIG MUTUAL LIFE 


INSURANCE COMPANY 
Los Angeles, Cal. 
Our combination life, health and accident 
policy is a money-maker. 


Address 
Fred. C. Goodspeed, Manager 
39 S. La Salle Street 


CHICAGO, ILL. 


OME LIFE INSURANCE CO. 


New York City 
Special inducements to competent agents 
G. R. McLERAN 
General Manager Chicago Department 
Home Ins. Bldg., 137 S. La Salle St. 


CHICAGO, ILL. 


F G. HOAGLAND 
e Reorganizing the State 


(A few exceptional openings for live men 
First National Bank Building, Chicago 


General Agent for Illinois 
THE STATE LIFE INSURANCE CO. 


INDIANAPOLIS 
YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
_ of Pittsfield, Mass. 
69 W. Washington Street 
CHICAGO, ILLINOIS 


_— E. SMITH 
Manager 
Ordinary Department 
THE PRUDENTIAL INSURANCE CO. 
OF AMERICA 




















526 Marquette Building 
CHICAGO, ILL. 
H M. SOLENBERGER 
e GENERAL AGENT 
The Mutual Benefit Life Insurance Company 
of Newark, N. J. 





Agents wanted in Central and Southern Illinois 
507-8-9 Ferguson Building 





SPRINGFIELD, ILL. 





Frederick White Clinton M. Odell 


ware & ODELL 
State Agents for Minnesota 
Northwestern National Life Insurance Company 


MINNEAPOLIS 


M J. DILLON, General Manager 
e Minnesota Life Depatment 
Pacific Mutual Life Ins. Co. of Los Angeles 
Our bination life, health and 
quemepenaiae. Foran old fashi on eee me 
tract in Minnesota or Iowa, write me at suite No. 1, 
369 Robert Street, 
ST. PAUL, MINN. 
ITCHCOX & LEARNED 
General Agents 


Experienced Life men know Unional Central Life’s 
splendid record. Capable producers wanted. 


316-18 Endicott Building 
ST. PAUL, MINN. 


E. ELLIS, Manager 
© PHOENIX MUTUAL LIFE INSURANCE 
COMPANY 











419 to 423 Plymouth Bidg. 
6th and Hennepin 


Opportunity for good agents 
MINNEAPOLIS 





EeSee 
AURENCE ROSEWALD 


Supt. of Agents, — 
National Life Insurance Co. of Mastpelier, Vt. 
for a LIVE contract for LIVE men. 


HARRY G. MURPHY 
General Manager, 107 Lumber Exchange 


MINNEAPOLIS, MINN. 


MISSOURI 


OLLARD & KRONSBEIN 


Managers 
GERMANIA igs OG TNGURANCE COMPANY 











Very desirable territory ‘ag nell n to - 
getic and responsible General Agent. rie — 


Times Building 
ST. LOUIS, MO, 


NORTH DAKOTA 
ILBUR LAWRENCE 
AGENCY MANAGER 


The Equitable Life*Assurance Society 
of the United States 


No. 11 Laing Bldg., 
FARGO, N. D. 











will take care of itself. The moral of 
this being that when a man quits drink- 
ing, the saloon, distillery and brewery 
cease to exist for him.” 


RUT AND THE GRAVE 

President Chalmers of the Chalm- 
ers-Detroit Automobile Company says 
that the difference between a rut and a 
grave is merely a question of width. 
In other words the man who is in a 
rut is a “dead one.” It pays to depart 
from the dull, trodden path and come 
into new roads. Going in one way and 
over and over again the same course, 
is a deadening process. It pays to do 
new things in a new way. 








“Three good words closely related— 
hope, hustle, and happiness.” 


OHIO 


BRUEHL & SON 


Ww A. R. 
* GENERAL MANAGERS 
Central Department 


State of Ohio and Northern Kentucky 
Home Life Insurance Company 
18 and 22 East Fourth Street 


CINCINNATI, OHIO 


W. KIRGAN, Manager 


Southwestern Ohio 
The Fidelity Mutual Life Insurance Co. 
of Philadelphia 














J. 


Reliable agents wanted 
Suite 503 First National Bank Bldg., 
CINCINNATI, OHIO 


OLLIN FORD & SONS 


Managers 
Aetna Life Insurance Company 
505-510 Commercial Tribu-e Building 


Agent now wanted for important district 
CINCINNATI, OHIO 


Good Agents Find 
HE UNION CENTRAL 


LIFE INSURANCE Co. 
of Cincinnati, Ohio 


A GOOD COMPANY 
E. W. Jewell, General Agent for Cincinnati, 
325 Race Street. 











HE PACIFIC MUTUAL 
LIFE INSURANCE Co. 
ef California 
A splendid opportunity for District Agents 
WB JONRS, Cog amt 
805 First Nat'l Bank Building 
CINCINNATI, O. 


James W. IREDELL, Jr. Cuar.es J. IREDELL 
J W. IREDELL & SON 
e GENERAL MANAGERS 
THE PENN MUTUAL 
Life Insurance Company 
Union Trust Building 
CINCINNATI, O. 


HE PRUDENTIAL 
Gives the people the kind of Life Insur- 
ance they want 








Proof—Over 9,000,000 policies in force 
J. W. WILSON, MANAGER 
804 New England Building 
CLEVELAND, O. 


SOUTH DAKOTA 


O. BACHELLER, Gen’! Mgr. 


© North and Western Department 
DAKOTA MUTUAL LIFE INS. CO. 


Positions—Both Salary and Commission 
for reliable men 


321-323 Citizens Bank Bldg. 
ABERDEEN, S. D. 


SCAR W. NYSTUEN, General Agt- 
The Scandia Life Insurance Co. 
The only Illinois Life Company not on the Stock Plan 
Reliable representatives now wanted in 
f South Dakota 

















SIOUX FALLS, S. D. 
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TERMS SHOULD BE CLEAR 


SOME AGENTS EMPLOY MANY 
TECHNICAL WORDS 





Prospect Wants the Policy Interpreted 
in Clean, Comprehensive and Un-- 
derstandable Language 





The other evening I sat in a mixed 
audience to listen to a supposedly pop- 
ular musical lecture. But few of us 
knew the technique of music. The lec- 
turer was learned and knew his art. 
His style and language were exquisite, 
yet but few appreciated his utterances. 

Talked in Technical Terms 

The lecturer talked in the terms of 
his profession. To those versed in the 
theory of musical composition, his ad- 
dress doubtless was illuminating. The 
use of words peculiar to the art made 
his talk uninteresting and uninstructive. 
The structure of a musical composition 
was exhaustively explained and the 
aims of the artists were presented, but 
we failed to comprehend. It was above 
us and the purpose of the lecture was 
lost. 

Talked in Universal Language 

But then the lecturer illustrated his 
talk by a series of instrumental selec- 
tions on the piano. The audience which 
had become weary, listless and rest- 
less awoke and gave attention. The 
lecturer was now speaking in a lang- 
uage universal. Technique was lost 
sight of. The structure of music was 
carried away by the harmony. All the 
emotional nature of men was played 
on and from the keys there came a 
language that caught the soul. It was 
an inspiration. It needed no explain- 
ing. Men and women know tragedy, 
pathos, joy, sweetness. They under- 
stand the passion of life. 

The audience was inspired. Mozart, 
Liszt, Schubert and Bach, who were 
mere technicians in the lecture now 
spoke in a way that made the world ap- 
preciate the beauty of their art. 

Applied to Life Insurance 


This experience can be very appro- 
priately applied to life insurance. In 
gatherings of life agents, they can talk 
in the language of their calling and be 
followed. Men should become ac- 
quainted with the terms of their busi- 
ness. 

But in dealing with the public many 
agents make the fatal mistake of not 
interpreting in the popular vernacular, 
the technical terms. Prospects are 
confused and do not understand. 

There is much to life insurance. It 
meets so many demands along personal 
and business lines. It is something 
elastic. It fits a man’s needs to a 
nicety. 

But the beauty of life insurance is 
often lost because the agent fails to 
make himself known. The prospect 
hesitates to reveal his ignorance. He 








WANTED 


Managers and Local Agents in 


District 
Illinois and Iowa. Exceptional opportu- 
hities for good reliable men—no rounders. 
Contracts direct with the home office. 
Up to date “‘goods” to sell. Address 


CENTRAL LIFE INS. CO. of Illinois 


OTTAWA, ILL. 





listens to the statements, couched in a 
strange language to him. There is so 
much of it utterly incomprehensible. 
He is told about. the structure of the 
premium, about tontines, expectancy, 
reserves. He has put at him a score of 
options, propositions and estimates. It 
is all bewildering. 

Wants a Clear and Concise Statement 

The average man would like to have 
all this technical talk burned away. He 
is interested in the proposition, inter- 
preted in’ terms that he can compre- 
hend. What does it cost. What are 
the chief features of the policy, what 
are events that make it void, when will 
it be paid? 

But few men read their policies and 
the few that do, get but little under- 
standing out of them. It is up to the 
agent to make the interpretation just 
as the musician sat at his instrument 
and made clear and beautiful the in- 
comprehensible technique of the masters. 

It is well for agents to understand 
their business thoroughly, to know the 
technical features so that they can 
master it. But such agents should not 
be possessed with the idea that a dis- 
play of their knowledge, especially in 
the use of professional terms will at- 
tract policyholders. The writers that 
will live are those gifted with a popular 
style so to speak. By that we mean 
those that have spoken in clear and 
uninvolved language. 

Men today have not the time or in- 
clination to study the internal struc- 
ture of different activities. That is the 
work of the specialist. But they do ex- 
pect the specialist to interpret in a 
simple way, the language of his 
calling. C. M. C. 





“BE BRIEF” CARD 


The Illinois Life is introducing its 
“Be Brief” introduction card that was 
used with success a few years ago. 

In bold heading it says, “Be Brief. 
we have our living to make, and it 
takes considerable time to do it.” The 
body of the card says: 

“Know and appreciate the value of 
directness—they go straight to the 
point—clearly, squarely and forcefully— 
they waste neither your time nor their 
own in useless words. When you are 
considering life insurance, let us know 
and we will send a solicitor who talks 
life insurance, and nothing but life in- 
surance, straight from the shoulder. If 
you have ever been ‘canvassed’ and dog- 
ged around, an ‘Illinois Life interview’ 
will be a new and pleasant experience 
for you. Our agents do not solicit you 
on the ground that they ‘need the 
money’ but because you need and ought 
to have our goods.” 








Life, Health, Accident 





The Guaranty Life Insurance Co. 


DAVENPORT, IOWA 








Special Coupon—20-payment and 
20-year End. policies. 


GOOD AGENTS WANTED 











‘*A New Broom Sweeps Clean”’ 


CENTRAL STATES LIFE INSURANCE COMPANY 


sr. LOuiIs, MO. 











MODERN LIFE 


Modern Policy Forms 


' GEORGE SWARTZ, President 


SOUTH BEND, 
(Commenced Business Jan. 28, 1909) 


THREE MILLION INSURANCE IN FORCE 


$112,363.00 SURPLUS TO POLICYHOLDERS 


INSURANCE CO. 


INDIANA 


Modern Agency Contracts 


Desirable Territory Open in Indiana and Illinois 


THEO. F. RUHLAND, Gen’! Mgr. 





AGENTS 


pany successful. 


You will find our policies 
Ask us why. 


WANTED 


Our liberal and attractive policies, Home Office assist- 
ance and co-operation have made our Agents and our Com- 
We are now licensed in Illinois, Indiana 
and Kentucky, and want reliable and producing agents 
to grow and prosper with us who want to make money. 


and rates among the best. 


The Intermediate Life Assurance Company 
EVANSVILLE, INDIANA 





UNUSUAL FEATURES 


IN LIFE, ACCIDENT and HEALTH 
INSURANCE 


New Methods of Compensation 
ort Form Policies 
Clear—Terse 
Easy to Read and Understand 
Lowest Non-participating Rates 


THE COLUMBIAN NATIONALLIFE 
INSURANCE COMPANY 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 





Wm. C. Johnson, Vice Pres. and Gen. Mgr. 


Peoria Life 
Insurance 
Company 

PEORIA, ILLINOIS 


We have just been admitted to the 
State of IOWA and want to éecure a 


GENERAL AGENT 


for. that territory. Extraordinary induce- 
ments will be offered to the right party. 
Write us at once. 

















of Milwaukee 


# 


The Northwestern 
Mutual Life Insurance Go. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 





1906 
1907 
1908 
1909 
1910 


history of the Company. 





$ 93,563,452 


Each year larger than any in the previous 


Commenced Business 1858 


102,233,634 
109,685,428 
113,716,188 


119,229,233 I Fea 








ene MEN will note the significant in- 
crease in The Northwestern's new business dar- 
ing the past five years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


Expenses Mortality Interest 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
1909 10.63 54 4.85 
1910 10.90 58 4.86 


It is capable of easy demonstration that The North- 
western is the best Company to insure ia. 

See The Northwestern’s new (1910) policy con- 
tract with its Dividend Options, Paid-up and Endow- 
ment Options, Options of Settlement and the Premium 


Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 
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DIFFERENCE IN OPINION 


COMPANIES VARY GREATLY AS 
TO HANDLING RISKS 


Dr. W. S. Kedrick Points Out the Need 
of a Better System of Collecting 
Practical Information 


Dr. W. S. Kedrick, in a talk before 
the medical section of the American 
Life Convention, said in substance on 
rating of hazardous occupations: 

“People have heard so much of mor- 
tality tables, exact mathematical calcu- 
lations that they get the idea that all 
guess work has been eliminated from 
the business of life insurance. I need 
hardly remind you that this is erro- 
neous. The absence of reliable and 
comprehensive data on the subject of 
medical selection, I refer particularly 
to risks presenting some physical im- 
pairment is a state of affairs that should 
be remedied at the earliest possible 
date. Just now the judgment of doubt- 
ful risks and the treatment accorded 
them, must continue to be the result, 
largely of individual opinion which var- 
ies as widely in life insurance work as 
in the private practice of medicine. 

Difference in Policy Seen 

“We had occasion recently to gather 
information covering a certain class of 
marine risks, A number of representa- 
tive companies were asked to give us 
the benefit of their rules in such cases. 
Eighteen replies were received. Six 
companies accepted the risks without 
question, nine for endowments only or 
charged an additional premium, two 
companies did not accept on any basis, 
while one attempted to handle each 
case on its merits. Some of the mem- 
bers are rejecting business daily which 
could be accepted on some basis. 
Others are probably accepting risks at 
wholly inadequate rates which they 
might reject if they had more infor- 
mation on the subject. This is bound 
to result in loss. 

How an Opinion Was Changed 

“For some time my company con- 
sidered turpentine woodsmen or woods- 
riders as undesirable risks. Our rul- 


us by a number of different companies 





ing was based on information given 


which should have known the condi- 
tions under which these men work. 
However, those of our agents who were 
located in turpentine sections assured 
us repeatedly that we were doing them 
and their woodsrider applicants graVe 
injustice. Eventually a representative 
of our medical department was sent 
to Florida for the purpose of securing 
first hand information. He spent sev- 
eral days in and around turpentine 
camps, returned to the home office and 
reported what he had seen. In some 
sections the class of labor handled by 
these men increased the hazard some- 
what, but in my opinion to no greater 
extent than that of a plantation over- 
seer. If individual habits are good and 
surroundings satisfactory, we accept 
woodsriders as cheerfully as any of 
those classes who live and work in 
the open. 

“It unquestionably upsets and dissat- 
isfies the agent to find a competing 
company will gladly take the saw mill 
operative who has been declined with 
scant consideration by his own com- 
pany. You all know something about 
what will happen after he has had two 
or three such experiences. 

“Splendid results have been obtained 
from the establishment of bureaus for 
the exchange of impairment informa- 
tion. But I do not believe that we will 
have taken full advantage of the op- 
portunities such an organization gives 
us until we have established a bureau 
of research for the collection of au- 
thentic information regarding the haz- 
ards ‘of various occupations and it is 
made available to all our members.” 

In the discussion the interesting 
point was made, that some companies 
will not accept a person living in the 
same house with tuberculosis, but will 
accept a doctor who is daily exposed 
to this disease. Family history is far 
more important than exposure as 1s 
also inherited healthy tissue. 





You may think that your competitor 
is having a much easier time than your- 
self. But the chances are ten to noth- 
ing that he is thinking the same about 
you. 








lesson, it is here printed: 


Striking Tribute to Life Insurance 


Sometimes a testimonial out of the ordinary is received. It has 
nothing of the stereotyped in it. Recently John J. Purcell, second as- 
sistant western manager of the Hartford Fire had a policy mature. It 
was written some years ago in the Phoenix Mutual by Jules Girardin, the 
Chicago manager. Mr. Girardin was once a special agent and adjuster 
of a fire insurance company in Texas and in that capacity he came into 
contact with Mr. Purcell. So when Mr. Girardin entered the life busi- 
ness, he soon captured his friend, Purcell. This testimonial is character- 
istic of Mr. Purcell. Beneath it all, there is a sermon. It is expres- 
sive of the great value of life insurance. Because it is out of the ordi- 
nary, because is preaches a sermon and because it tells a powerful 


“Chicago, April 4th, 1911.—Jules Girardin, Chicago, Ill—My dear 
Jules: In 1891, just because it was you, I took a twenty-year policy in 
the Phoenix and every year since on unbuckling and passing over the 
premium called for I felt that the policy was another one of my many 
foolish investments. I packed the policy away with my accumulations 
of mining, rubber, banana and breakfast food stocks, irrigation bonds and 
electrical debentures, and now, Jules, it looks as if the Phoenix policy 
will be the first to make good of my many ventures, for on the 13th 
inst., according to its terms and the reports from Dunn and Bradstreet, 
I will be substantially reimbursed on account of my staying qualities. 

“Two years ago | was on my back for five months with pneumonia. 
Skilled physicians, eminent clergymen and beautiful nurses had me slated 
for an aviation trip, never to return to earth, They showed me the slate 





MEN 


GREATEST 
COMPANY 
CHICAGO 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 
OVER 


$54,000,000.00 


WILL PAY THEM WELL 


WANTS GOOD 











OVER $408,000,000 


Is the amount paid policy- 

holders since organization, 

\ plus amount now held at 
=) interest to their credit by 


THE PRUDENTIAL 


A Great Life Insurance Record 
Write us about an 
Agency 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Incorporated as a Stock Company by the State of New Jersey 
JOHN P. DRYDEN, President Home Office, NBWARK, N. J. 











The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President, CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY FIVE-YEAR PERIODS 

iss si07see $57.12.00 
1894 137,826.64 188,250.00 
1899 407,217.00 524,219.00 
1904 1,074,653.73 1,139,326.96 
1909 


Sao 
25,715,285 
4,869,882.22  2,103,595.89 44,780,907 
1910 5,614,764 2,693,267 49,245,028 











ASSETS $23,839,859.97 LIABILITIES $21,670,831.92 
ASSETS IN EXCESS OF ALL LIABILITIES TO 
POLICY HOLDERS 
$2,169,028.05 
SURPLUS INCREASED IN NINETEEN HUNDRED AND 
TEN, TWENTY-THREE PER CENT. 
$213,000.00 


IF YOU ARE NOT A GENERAL AGENT, WHY NOT BE ONE? 
Communicate Direct with the Home Office of the 


< kt 1) wy 


and I sent to the safety deposit vaults for my bundle of securities here- 
inbefore mentioned. On finding your company’s policy among them I 
was overjoyed, for it represented ready money wherewith the family 
could at least keep the automobile provided with tires and gasoline. The 
joy of this discovery undoubtedly put the kibosh on the pneumonia as 
well as saving the Phoenix a goodly part of the face of the policy, for I 
am still in Chicago husky and aggressive, and on the morning of the 
13th will be sitting on your doorstep waiting for the returns. And, Jules, 
for the love of God, have the mazuma on hand and don’t offer in lieu 
something your company thinks is much better for me and mine. 
Don’t disappoint me, but produce the dough, and its receipt by me will 
mean my first genuine recovery on an investment. 
“Sincerely yours, 
“J. J. Purcell.” 


Pittsburgh Life and Trust Company 


W. C. BALDWIN, President 











are sloased to snncunce the sotubishmastel oGhesces - 
ly equipped HEALTH AND ACCIDENT DEPART- 
MENT. Premiums payable monthly if desired. Policies 
**Best on the Market.”’ Your to secure territory. 
Write at once. Address H. & A. DEPARTMENT 


THE OHIO STATE LIFE 
Correspondence confidential Columbus, Ohio 
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HOW TO WRITE FARMERS 


WINTER IS A BAD TIME TO 
SOLICIT IN COUNTRY 





Points Gleaned From Men Who Have 
Had Experience—Endowments 
Are Well Liked 





A man who has made a success of 
soliciting business from farmers and 
other residents of the country says 
the seasons and the weather have a 
whole lot to do with whether a canvass 
will be a success or a failure. The 
farmer is a creature of the weather, 
so to speak, and his attitude toward the 
world in general and life insurance in 
particular depends upon whether the 
sun is shining at the right time and 
whether the rain is falling in the right 
amount. 

Experience has taught that it is al- 
most useless to go after the farmer dur- 
ing the winter months, for with his 
fields producing nothing and prospects 
for the following season uncertain, he 
is not inclined to decide in favor of 
an investment of any kind. He won't 
even buy farm implements at that sea- 
son, no matter how much he may need 
them, but waits until the clouds break 
and spring opens before he gets in 
the mood to equip himself for the year’s 
work. 

Work in Busy Season 

It is, therefore, during the months 
which constitute the busy season for 
the farmer, say in May, June and July, 
that the life underwriter can do his 
best work. The objection might be 
made that the farmer would be too 
busy to talk to anyone during that 
time. That sounds reasonable enough, 
but the farmer is usually a esealle 
chap, and will stop in the middle of 
a furrow to pass the time of day and 
exchange howdies. 

“I’ve written many a farmer’s appli- 
cation right out in the field,” said an 
agent who has studied this business 
and made a success of it. “They ap- 
preciate being gone after in that fash- 
ion, as it shows, for one thing, that 
the agent is in earnest. You can talk 
just as well in a cornfield as in a par- 

lor, and a plowman is as ready a 
listener as a sales manager in an office 
building. Never hesitate about tack- 
ling a farmer because you think he’s 
busy. The busier he is, the more likely 
he is to be in a position to consider 
buying insurance.” 
Have Money After Harvest 

The best time of all, perhaps, is just 
after the crops have been gotten in, 
when the farmer has cashed in on his 
year’s efforts. It is safe to assume 
that he has some ready money in July 
or August, after the wheat crop has 
been harvested, and in October or No- 
vember, when the corn is shucked and 
in the crib or the elevator. The farmer, 
when he has money in his pocket is 
the richest man in the world; and it 
8 easier to secure a signature to an 
application from him at that time than 

tom the average city man whose in- 
come varies little. 

One point to remember in this con- 
fection, however, is that it is better 
hot to crowd your farm owner too hard. 

f his house and land suggests a man 
Capable of carrying a $2,500 policy, 
don’t try to squeeze him for $5,000 or 
$10,000." Sell him what he can carry. 

I remember an up-state trip I made 


a few years ago,” said a well-known 
agent, “and it taught me a lesson. I 
sold everybody in sight, and wrote 
more big, applications than I had ex- 
pected to do. I found afterwards, how- 
ever, that I had squeezed the people 
too hard, because the local agents in 
that community tell me now that the 
men I wrote then are having to scratch 
like Job’s turkey in order to pay their 
premiums, and a good many of them 
lapsed. I guess I’d be pretty unpopu- 
lar if I went back there now. I should 
have done better to have written them 
at moderate figures, and given them 
premiums which they could have met 
without struggling so hard.” 
Like Endowment Policies 

The farmer as a rule doesn’t like a 
policy which provides that he must 
“die to win.” That is why endowment 
and 20-payment contracts are more 
easily sold in the country than else- 
where. If the prospect is young 
enough to be in a position to carry an 
endowment policy, he will gladly do 
so; while the advantages of the paid-up 
forms also make a strong appeal to 
him. The agent who never offers or- 
dinary life except as a last resort usu- 
ally finds his way easier than the man 
who reverses the process, and tries to 
work from an ordinary life to an en- 
dowment policy. 

The prosperity of the farmer is a 
topic of great interest just now, and 
he is certainly in much better condi- 
tion financially than he was eight or 
ten years ago. There are indications 
that the present high prices of food 
products will not be maintained, but 
at that it is a safe bet that the farmer 
will be able to buy an increasing 
amount of life insurance from now on. 
He will repay study—and it will take 
study in order to develop the farm 
prospect to the utmost. 





REBATING DECISIONS 

On page 714, Northwestern Reporter 
case of Heffron vs. Daly, is the finding 
of the supreme court of Michigan that 
a policy upon which a rebate has been 
given is void. 

Another case of this sort is that of 
Tillinghast et al. against Craig, 17 Ohio, 
C. C. 531. 

The Alabama court in the case of the 
Mutual Indemnity vs. Williams, 121 
Alabama, 138, held that because of re- 
bate the company was not bound to 
pay. 

The United States circuit court of 
appeals in the case of the Union Cen- 
tral vs. Roby Robinson, an appeal from 
the federal court of the northern dis- 
trict of Georgia, held that the company 
was not bound to pay even though a 
binding receipt had been issued by the 
agent who at the same time in ef- 
fect gave a rebate. 


WANTED 


By one of the oldest and strongest 
New England old line Life Insurance 
Companies, a young and aggressive 
producer as General Agent for Cin- 
cinnati. Address, giving age, exper- 
ience and references 
P. O. BOX 2834, 
Boston, Mass. 


All replies will be treated confidentially. 

















Listen 


We have a high-class 
proposition for a few 
high-class life men in 








first letter, address 16-S, 


nish satisfactory references and will do so in your 


Ohio. If you can fur- 





THE FEDERAL LIFE desires a high- 
grade, self-reliant man as Manager 
of its Cincinnati office, with jurisdic- 
tion over adjoining territory in Ohio 
or Kentucky or both. Liberal first 
year and CONTINUOUS renewal 
commissions. Apply at once to 


ISAAC MILLER HAMILTON 
President CHICAGO 








FIRST IN BENEFITS TO POLICYHOLDERS 
MAXIMUM DIVIDENDS MINIMUM NET COST 


THE MUTUAL LIFE 
Insurance Company of New York 


Paid Policyholders in 1910, $56,751,062.28 
Apportioned for Dividends in 1911, $13,539,333.07 


For terms to producing agents, address: 


GEORGE T. DEXTER 
2nd Vice President 
NEW YORK, N. Y. 











34 Nassau Street. 











A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America. 


Address 69-S, Care The Western Underwriter. 




















care Western Underwriter. 





THE NORTHERN LIFE 


Insurance Company 


OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions and choice territory. 
Have you Ambition and Ability? Come and grow up with 


A RAPIDLY DEVELOPING COMPANY 











THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest : Notthe Largest : 
NINE MILLION DOLLARS 


Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 
Men Who Can ‘‘Do Things”’ 1231 State Life Building 


Just the Best 











THE LINCOLN LIFE 


Is the best young ate fm that the Pocket Index tells about. Our double 


indemnity and total disability provisions help sell the business. Nonfor- 
hio, Michigan and Pennsylvania 


feitable renewalsto good men. Operates in Indiana, 


HOME OFFICE, FORT WAYNE, IND. 


Address 
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SHOULD CREATE DESIRE 


FIGURES ARE NOT THE BEST 
ARGUMENTS 


Giving Efforts to Showing Value of 
Insurance Better Than Talking 
Company 


The life insurance man who is im- 
pressed with the importance of his 
company, its strength, solidity, num- 
ber of policyholders and vast assets, 
and who relies on these facts to make 
an impression on his prospect, is fre- 
quently disappointed to find that his 
auditor is apparently not convinced 
that he should insure with that com- 


pany. 

“The life insurance agent who talked 
to me the other day,” said a writer in 
one of the business magazines, “talked 
mostly about the assets and surplus 
of his company. He spoke of divi- 
dends accruing on policies, the amount 
of claims paid out every year, and in 
short overwhelmed both of us with 
figures which to me were almost mean- 
ingless. And I didn’t sign an applica- 
tion, either, although tentatively I am 
in the market for life insurance.” 

Mot Impressed by Figures > 

There is a real reason for this situ- 
ation. The average mind, in the first 
place, does not grasp the significance 
of large figures. To say that the com- 
pany has $5,000,000 capital and has 
paid out $10,000,000 in death claims is 
usually not worth much as a selling 
argument, because those who hear the 
figures fail to comprehend them and 
pass on just as they do when the na- 
tional debt or the amounts paid out 
in pensions is quoted. Another reason 
is that figures have no argumentative 
value. In other words, there is no re- 
lation between capital and the applica- 
tion for insurance by an_ individual. 
‘Applications cannot be expected to 
result from the mere statement that the 
agent’s company is solvent and is able 
to take care of its policyholders. 

Talking Insurance 

“But I have a great company, and it 
is well known everywhere. Why 
shouldn’t I take advantage of this fact 
and impress upon my prospect that I 
can give him complete protection with 
absolute security?” inquires an under- 
writer. ‘ : 

The best reason of all is that while 
“talking company” is a good idea, talk- 
ing insurance is a better one. Before 
the desire is created in the mind of 
the prospect, it is useless to tell him 
what a good company is soliciting his 
business. On the other hand, after the 
will of the prospective purchaser has 
been turned toward insurance, and his 
mind made receptive, the final touch 
can be added effectively by a state- 
ment as to the superior merits of the 
company, clinching the business by 
showing what a sound institution the 
new policyholder would be in. 

Maze of Technical Explanations 

An interesting sidelight on another 
business which reveals the same gen- 
eral idea is furnished by the methods 
of advertising being used by some of 
the leading automobile manufacturers. 
For a time the moter car proposition 
was a maze of technical explanations. 
Engine power, construction of igni- 
tion system, comparison of cylinder 
bores, points about the oiling system, 
the construction of the steering-wheel 
and a multitude of other details of 
mechanism which were without mean- 
ing to the tyro and interesting only to 
the man who already owned a car and 
was not an immediate prospect, were 
the subjects chiefly discussed in the 
ads. The effort to show superiority 
over competing cars appeared to be so 
strong in the minds of the makers of 
automobiles that the important point, 
that of securing desire on the part of 

ossible purchasers, seemed entirely to 
Cs been lost sight of. 

The leaders of the trade have 
learned, however, that there is a more 


successful form of exploitation, which 
has for its start and its finish the story 
of the value of the motor car to the 
owner; the enjoyment to be derived 
from it and the increased efficiency 
given its owner from a business stand- 
point. This sort of advertising is be- 
ing run by several manufacturers, not- 
ably the Chalmers company, and that 
it has proven successful is a weak way 
of describing the result. 

The life underwriter can draw the 
moral, which obviously is that techni- 
cal facts should be lost sight of and 
arguments easily applicable to the case 
of the individual and easily understood 
by the layman, should be substituted. 

Give Reasons for Insurance 

For instance, instead of attempting 
to sandbag a prospect into signing an 
application on the strength of facts 
and figures about the company, which, 
while interesting to the agent, are lack- 
ing in interest to the prospect, there 
is a better way. Talking to him about 
his evident desire to protect his fam- 
ily from want; about the advantages 
of insurance from a business standpoint, 
as in the case of partnership insur- 
ance; or, the easy method of saving 
through an endowment policy, which 
will prove valuable when it comes time 
to send the boy to college, would be 
points that would reach home and 
would receive consideration. 

Develop a Real Desire 

“T have noted,” said a life under- 
writer who has made more than an 
average success of his business, “the 
cleverness with which the cloak or 
millinery house sells goods to its cus- 
tomers. Price is never mentioned, but 
the feminine prospect is slipped into a 
coat which gives her form the appear- 
ance that is just what she desires. 
When she has been given an oppor- 
tunity to develop a real desire to pos- 
sess the garment, she is told the price; 
and while it is more than she wished 
to pay, the cloak is usually purchased. 
Had it been shown her, with the price 
named, at the beginning, it would have 
been impossible to close the sale. 
Dilating on the advantage of dealing 
with a certain store would have dis- 
tracted attention from the important 
point. 

“Although men may not be ready to 
admit it, their minds are as easily 
swayed as those of women, though 
perhaps in a different way. Show 
them real arguments in favor of buy- 
ing life insurance indemnity, create a 
desire for protection, on any of the 
grounds that appeal most to the indi- 
vidual, and the effort to create busi- 
ness becomes easier and the task of 
closing for the application is decidedly 
a simpler proposition. 

Sell Maximum Amount 

“Another point: If the prospect 
approached is already inclined to take 
insurance, the maximum amount can 
be sold him if the advantages of it 
are sufficiently enforced. If a man has 
in mind the purchase of a $2,500 policy, 
suggesting specific possibilities of use- 
fulness to him will easily develop a 
desire for more insurance, and writing 
a $5,000 policy is not difficult.” 

Insurance is a subject which is stu- 
diously avoided by the average man, 
who escapes conversation about it if 
possible. Every argument presented, 
every minute spent, should therefore 
be full of power. Making the dry facts 
and statistics of the business glow with 
life is a harder job than citing definite 
personal cases of the benefits accru- 
ing from insurance—and the latter 
have the added advantage of being 
more effective. 





“To win success as an agent, you 
must battle for it; just as when you 
want knowledge, you must toil for it; 
food, you must work for it; pleasure, 
you must strive for it.” 





“Every progressive brain is a creator 
of values. very day’s effort, every 
ounce of gray matter spent by the 





agent, increases his value to the com- 





pany and to himself.” 


1911 ANNUAL RESULTS 


December 31, 1910 


1911 





THE MIDLAND MUTUAL LIFE INSURANCE COMPANY 


Home Office: COLUMBUS, OHIO 


W. O. THOMPSON, President B. F. REINMUND, Secretary 


The Great Northern Life 
Insurance Co. 














Clifford Building 
GRAND FORKS, N. D. 


Three hundred stockholders in North Da- 
kota to assist agents in selling life insur- 
ance. Good contracts with the right men. 


Dakota Western Assurance Company 
WATERTOWN, SOUTH DAKOTA 
PAID UP CAPITAL $120,000.00 
WANTED—LIVE LIFE AGENTS FOR THE DAKOTAS 
BEST FIELD FOR LIFE AGENTS IN THE UNITED STATES 
GREAT OPPORTUNITY FOR MEN OF ABILITY 
WRITE DIRECT TO COMPANY 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 


Address 43-R 


DON McDONALD, President 
C. A. HALE, Secretary 











Care The Western Underwriter. 
By a Non-Participating 
Company, a GENERAL 


AGENT for the entire state 
of Ohio. Or will divide the state into three agencies: Cleve- 
land, Columbus, and Cincinnati. Only men with clean 
records and who can deliver the goods need apply. A REAL 
GENERAL AGENT’S CONTRACT will be given to the 


right party or parties. Address communications to 12-N, care 
The Western Underwriter 


High class casualty stock salesmen 








desired to sell stock in Minnesota and 
the Dakotas. Only first-class salesmen 
Address 8-K, care The 


Western Underwriter. 


need apply. 
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As Seen by the Onlooker 


Herman I. Pincus, state supervisor in 
Oklahoma for the Great Western Life, 
was for many years general agent for 
the Equitable Life in Texas. He was 
one of the many life men who were 
driven from the Lone Star state by 
the enactment of the Robertson law. 
En route to a recent agency convention, 
Mr. Pincus told of some of his early 
experiences as a life insurance solic- 
itor. When about 21 years of age he 
was making a country trip in Texas 
and took the application of a farmer 
for a $1,000 policy, receiving $10 in 
cash and the balance of the premium 
settlement in the form-of a note. 

Two weeks later when he came back 
to deliver the policy he found that 
some twister had been at work. The 
farmer not only refused to accept the 
policy, but demanded the return of his 
money and the cancellation of the 
notes. Mr. Pincus refused to retreat 
from his position, was arrested and 
was taken before a justice of the peace, 
charged with obtaining money by fraud 
and misrepresentation. At the trial, 
Mr. Pincus called for a jury, but acted 
as his own counsel. The accuser stat- 
ed the case and was briefly cross- 
questioned by Mr. Pincus, who then 
rose to make a statement. He talked 
for an hour and a half and when he 
got through secured the applications 
from five members of the jury, and 
also one from the justice, each for 
$1,000, and delivered to the farmer not 
only the policy in dispute, but an extra 
thousand he had in his pocket. The 
sixth man on the jury was too old to 
be eligible. Mr. Pincus never did 
know what verdict, if any, was ren- 
dered in the case. 

* * * 


Still another ineident related by Mr. 
Pincus showing how persistency on 
the part of the solicitor will eventually 
win, was the case of a young man with- 
out previous experience in life insur- 
ance. The young man was given a 
prospect to work on, a banker who did 
not carry any insurance, although in 
good health and with ample means. 
An introduction to the prospect was 
secured on Monday and the new agent 
was instructed not to return to the 
office until he had some business to 
report. The prospect was an unusu- 
ally hard case and was used repeatedly 
to try out the nerve of new agents. 

At the first interview the agent was 
politely received and informed by the 
Prospect that he did not want any in- 
surance, and that no arguments would 
persuade him to change his mind. The 
agent quietly withdrew, with the state- 
ment that he would call again. He 
did call the next morning, at which 
time his reception was not quite so 
cordial, but with the same result as at 
first. He called again the next day 
and again on Thursday, at which time 
he was ordered out of the office with 
the threat that if he ever came back 
there, he would be thrown out bodily. 
After studying over the situation, the 
agent, still undauted, decided to ap- 
Proach his prospect at his home. He 
called on Friday evening, not know- 
ing that a reception was in progress 
and that certain dignitaries from Mex- 
ico were being entertained. Upon go- 
ing to the door, he was informed that 
is client was busy, and sent in a mes- 
Sage to the effect that he had some 
very important business to transact, a 
Matter which would not brook of any 
delay. The prospect came to the door, 
Save one look at the agent and then 
ost all control of himself. When the 
agent recovered from the shock he 
Was battered and torn and was cov- 
ered with dust and dirt. The next 
Morning when the prospect arrived at 
1s office he found Mr. Agent calmly 
Waiting for him with two mild eyes 
ordered in black looking at him and 
@ Voice said: “I called upon you last 








evening to present a very importarit 
t 


usiness matter, but found you were 
©0 busy to listen to me, so I called 








this morning to explain the details.” 
The prospect looked at the agent and 
decided the case was hopeless. He 
called the man into his inner office and 
said, “I see there is only one way to 
get rid of you; make out an applica- 
tion for $50,000 and I will sign it.” 


A few hours later the “novice” 
showed up at the general office and laid 
before the astonished general agent the 
application, to which was attached a 
check for over $2,600, with the remark: 
“Well, I got it.” He also explained 
why he was so battered and torn, but 
before the general agent had heard the 
story he abbed for his telephone, 
called up his friend and asked if it was 
true. He could not believe his own 
eyes. The reply over the wire came: 
“Yes, by God, and I would have given 
him a hundred-thousand to get him out 
of my sight. It is all right, but don’t 
ever let him come back in my vicinity 
again.” 

Mr. Pincus was asked after telling 
this ‘story what ever became of the 
young man, and said that unfortunately 
he was killed in a railway accident less 
than two years after this incident took 
place. During that time he proved to 
be a phenomenal writer. He worked 
spasmodically, but if he ever found a 
man in good health who could take 
insurance and simply would not, he 
never let up on him until he had re- 
ceived an application. At times his 
persistency was like bulldog tenacity. 


CIRCULAR LETTERS 


If life insurance could be procured by 
writing circular letters or by corres- 
pondence, it would not pay an agent to 
do much personal canvassing. It would 
be more agreeable and far less expens- 
ive to fire epistolary ammunition from 
the office. Letters in themselves are 
not business pullers. To be of any ben- 
efit they must be used merely as an 
opener, a means of starting the ball. 
There must be the personal call and ar- 
gument afterward. A letter will not 
overcome selfishness or the inertia of 
indifference. A letter is a mere seed. 
It must have a proper environment to 
make it sprout and grow. 

The letter in itself accomplishes but 
little in actual results. Frequently you 
see a man with some advertising liter- 
ature on his desk that is attractive. He 
keeps it because he thinks he may 
make a purchase. He is in a doubtful 
frame of mind. If a solicitor repre- 
senting the concern advertising hap- 
pened in, the prospect would buy. 

Letters can be made to serve a good 
turn, if they start a desire. It is then 
up to the agent with his own person- 
= to get the prospect across the 
ine. 








INDIANA COMPANIES 

The Indiana life companies should 
have the recognition of the people of 
their home state and those adjacent, is 
the opinion of the Commercial Life of 
Indianapolis in a recent piece of ad- 
vertising literature. The company be; 
lieves in the home company idea and 
gives the following as the salient reas- 
ons for insuring in Indiana companies: 

1. Because they are not international 
companies, or companies insuring alike 
all people in every part of the globe. 
They confine their business to the state 
of Indiana and a few adjoining healthy 
states, avoiding many of our southern 
states. This means to you a saving from 
the mortality fund alone of from $5 to 
$7 of the premium paid on each thous- 
and of insurance you carry. 

Compare annual reports of insurance 
department on mortality rates of Indi- 
ana and eastern or international com- 
panies. 

2. Our home companies earn larger 
rates of interest, are safe-guarded by 
more stringent laws, and are under di- 
rect supervision of our own state. They 
are financially sound and healthy—hav- 
ing the largest assets in proportion to 
liabilities of any companies extant. They 
are free from dissensions, monopolies, 
trusts or speculation. 








New Policies, Rates and Agency Contracts 


Will be put on at a very early date by 


The State Mutual Life Insurance Company 
of Rome, Georgia 


Policies are more liberal, Rates are lower and Agency Contracts 
are more attractive and on a better basis than any here- 
tofore offered by the Company. 


Contracts offered to good men as long 


as available territory lasts. 


C. R. PORTER, President 


Apply now 


Rome, Georgia 





THE AGENCY OF THE 


RELIANCE LIKE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
OF 


properly written and carefully selected business. No stock selling, board 


or re-insurance schemes. 


No contracts made by correspondence. A 


personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 


PITTSBURGH, PA. 





Cedar Rapids 


Life Insurance Co. 


G00 CONTRACT 


TERRITORY 
COMPANY 
FOR GOOD MEN 











HOME OFFICE: 
CEDAR RAPIDS, IOWA 





German-American 


Equation Premium Life 
Association 


OF 
BURLINGTON, IOWA 


By it’s unique Plan, equalizes 
in a measure the actual cost 
of Insurance between those 
who die early and others who 
may live long. 


Agents who can deliver the goods 
can procure liberal contracts for 
unoccupied territory in Iowa. 





National Life Insurance Company 
Montpelier, Vermont 


MUTUAL. 


ORGANIZED 1850. 


This company has increased its dividend scale this year for the third 
successive year, and the increase applies to all participating policies in 


force from 1850 to date. 


An attractive monthly income policy just placed on the market. 


A good agency opportunity for the right man in Central New York, 


West Virginia and Eastern Iowa. 


CORRESPONDENCE INVITED 





The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. 
record for 31 years for Low Rate of Mortality, 


Exceptional 
rompt 


Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 





Gross Assets January 1, 1911, $17,246,445.08 





ERNEST EB. CLARK, President. 
CLINTON L. BOOTH, General Agent, 346 Arcade, Cleveland, Ohio. 
F. E. HORNE, Manager, Tacoma Building, Chicago, Ill. 


Vili 


A 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER 


June 8, 1911, 








Hints to the Salesman 


Personal Tips—Every man is flat- 
tered when he thinks someone has 
taken the pains to remember some per- 
sonal feature of his life. Life agents 
see the advantage of keeping a record 
of some of the personal incidents or 
associations of prospects. When the 
next call is made an allusion to one or 
more of these is a wedge into the 
man’s pocketbook. He may have talked 
about a member of his family being ill 
at the call. The next canvass should 
be opened with an inquiry as to the 
health of the indisposed. He may have 
been going on a trip. Just ask him 
about it. Perhaps he was getting an 
automobile. Bring up the automobile 
subject. These features form the per- 
sonal equation in soliciting and should 
be a part of every agent’s kit of tools. 
On the card of the prospect should 
be recorded these personal matters and 
the agent’s memory should be refreshed 
before the call is made so that the 
personal subject may be referred to. 








Epigrams on Salesmanship—‘“A sales- 
man is a man who makes sales. A good 
salesman sells, even when the wind is 
against him. A true man lives his own 
true life to nature. Brains and char- 
acter are the highest priced combina- 
tion in the world. Nine-tenths of the 
business men are renting brains. There 
are fifty-seven varieties of honesty. The 
one man who can do business better 
than most men has an assured future. 
Knowledge of your wares carries con- 
viction. There are two points to suc- 
cess; one is to state your points clearly; 
the other is to make money. A good 
salesman must have good health; good 
health means energy and personality 
and inspires confidence. Health en- 
ables a man who has sold his full time 
to an employer to deliver it.”"—F. W. 
Heron, Omaha. 


Change of Age—Whenever you can 
get at a man from the standpoint of 
a change in age, do so, as it means 
a consequent increase in his life in- 
surance premium. Keep track of the 
birthdays of your prospects, wherever 
possible, and it many times is possible 
to secure this information if you make 
a point of it. Note the information 
in your memorandum book, and get 
before each prospect ahead of time, per- 
sonally, if possible, if not, the next 
best thing is to send him a reminder 
somewhat as follows: ‘ 

“My Dear Mr. Jones—Permit me to 
call attention to the fact that your 
age at ‘nearest birthday’ is about to 
change; that an application made at 
your present age will secure you an 
annual saving in cost and consequently 
greater profit; such a saving, as a mat- 
ter of fact, may enable you to carry 
additional insurance.” 

In your letter or interview put be- 
fore him the forcible argument that to 
every man the future is a sealed book; 
that no one knows or can possibly 
foresee what a day or an hour may 
bring forth; that today is the time to 
banish worry, heartaches and regrets 
because tomorrow may be too late!— 
N. Y. Life Bulletin. 


Should Use Discretion—Many a time 
a life insurance man is led into an error 
by reading about the exploit of some 
fellow underwriter, who by a daring 
plan has succeeded in selling a difficult 
prospect. Thinking that the scheme is 
a specific, he frequently attempts to 
apply it to his own cases without suf- 
ficiently analyzing the situation to de- 
termine whether that particular plan 
is the most appropriate for the case 
in hand. 

Every life insurance prospect is an 
individual, who must be handled in an 
individual way. The method by which 
you wrote Bill Jones may be altogether 
ineffective when applied to Jim Smith. 
This should be borne in mind when the 
successful scheme of another agent is 





detailed, for to attempt to use it blindly, 
without knowing how the prospect is 
likely to be affected by it, is taking 
a long chance. 

Originality, breaking away from the 
usual order of things, are excellent 
points to have in mind in planning an 
attack, but they should never be used 
for their own sake. Only when a 
more effective approach is won by an 
original proceeding or a daring move 
should it be made. And unless the 
agent knows his prospect thoroughly, 
it eo him to stick to the beaten 
path. 


LIFE INSURANCE STOOD TEST 
Was Only Resource of Man Who Once 


Had a Fortune—Agent’s Disin- 
terested Advice 





In 1890 an agent wrote a man for 
$3,000. The man was on a salary and 
stated that if he should die he would 


leave nothing but his life insurance. | 


In a short time a twister came along 


and landed him, but the agent got him 


to keep the first policy. 


A rise in the price of Mississippi land | 


owned by the assured put him in pos- 
session of $33,000 hard cash and he 
told the agent he was going to drop 


his insurance, as he then had enough 


to keep his family comfortably. He 
was then over 60 and the agent told 
him he was well able to keep it up and 
might find it the best investment he 
ever made. 

He took the agent’s advice, and kept 
up the policy until his death. When 
his executors came to settle up the 
estate they found that the policy was 
the only thing of value he had left. 
The $33,000 was gone. One bad in- 


vestment after another had eaten it! 


away, and in the last year of his life 
money raised on the policy was all he 
had to buy supplies for his family. 
Life insurance was the only invest- 
ment that stood the test of time. 

The agent had changed companies 
when the twister butted in, and could 
have made money by rewriting the man 
in his new company, but gave him dis- 
interested advice. He said the policy 
was good when he wrote it and it was 
still good. 





DANGER IN TAKING LOANS 


Many of the company annual reports 
call attention to the increasing tendency 
to take policy loan. The Union Mutual 
says: 

“The growing tendency to borrow 
money on account of life insurance pol- 
icies is noted with concern for the in- 
terests of beneficiaries. Such a loan 
represents a mortgage upon a man’s 
possessions just as certainly as does 
money borrowed upon real estate. The 
only justifiable purpose for which a 
policy loan should be secured is to 
meet a premium which cannot other- 
wise be paid. Most policies are taken 
for the protection of families. Money 
secured on account of such a contract 
lessens the fund for the future in order 
that a present and frequently unim- 
portant call may be met, deprives one’s 
wife of a portion of the protection she 
has every right to expect will be main- 
tained intact, not to mention other 
ways in which it might disadvantage- 
ously operate. The privilege of making 
loans is an established feature of mod- 
ern policies as well as a requirement of 
the laws of several states, though in 
practice it is well understood that the 
widespread habit of borrowing for trival 
uses because it can be done, partially 
and sometimes wholly defeats the orig- 
inal intention for which the insurance 
was taken. The management urges that 
policyholders be less ready to place a 
lien upon the future happiness of their 
homes, that they consider carefully 
whether immediate necessities warrant 
so inadvisable a course. 





Can’t spare one-tenth of your income 
for life insurance? Can your widow 
spare ten-tenths? 





Incorporated as a Stock Company by the State of Illinois 


Gnmpany 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 
Union Life Insurance Co. 


OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods, 


For GENERAL AGENCY Address, THE HOME OFFICE 


The Commercial Life Insurance Company, Indianapolis, Indiana 


$114,000 on deposit with the Insurance Department of Indiana for the protec- 
tion of Policy Holders. @ Operating in Indiana, Kentucky and and we 
want good, reliable men in each of these states. Ready to open up Colorado, 
Oklahoma and Nebraska as soon as we can secure a good state agent. 


Address, ALBERT J. HELIKER, President, Home Office 

















Nineteen hundred and eleven is now here. Everyone starts off 
with a clean state, full of enthusiasm and with the idea of making 1911! 
the greatest year of their lives. 


It is the desire of the Philadelphia Life to increase its agency force 
during the year one hundred per cent (100%) and I would ask every 
agent who wants to connect with this great Company to write me at as 


early a date as possible. The opportunities and advantages that an 
agent has with the Philadelphia Life are greater than those of any 
other Company. If you are the right man for the right place, write 
Perry to-day for contract. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Will re-insure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 
Correspondence strictly 
confidential. 


Address 73-V, care 
The Western Underwriter 
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